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Boosts New Car Prices $33 to $167; 


Ke bor Chaos Clouds Future Production 


i | 


Stupid leaders stoop to anything. 


‘4 * * * 


bs 


Jet engines for cars in a few 


years are no jest. 


* * * 


The observation of foot-health 


"week has its merits now when the 
\ booting around of sensible labor 
Sand economic policies makes walk- 


ing the alternative to full produc- 


tion of autos. 


* * * 


The maps of Hollywood beauties 


"don’t get all the attention. The 
Spostwar revival of road map dis- 
stribution by filling stations is on. 
)One New York printer will pro- 
duce 16,000,000 this year. 


* * * 


In 1936 a Frenchman could buy a 

sed car for 4,500 francs. The same 

amount is required now for the 

/ purchase of a bicycle, according to 

an Associated Press dispatch de- 

_ inflation in that country. 
ss 8 


HAtomically Speaking 
Light-headed individuals should 


not be allowed the responsibility 
| of the use of. heavy water for self- 
ish or political purposes. 


Fs 
: 
bs 


* « * 


Ersatz 


West Virginia motorists will get 
cardboard license plates for the re- 
mainder of the year. Because of 
the steel and coal strikes, the state 
ed get metal tags, officials say. 


Dross 


For all the gold there may be at 
Yellowknife, there’s a much greater 
supply in this nation, if its leaders 
would dig down to the real facts 


instead of offering the public their 


4 


. 
f 


gold bricks of spurious economic 
» principles. 


s- + * 


| The Gate 


More than 30 persons said they 
‘would drive into a head-on colli- 
Sion at 60 miles an hour in a thrill 


show at Jacksonville, Fla. They 


asked from $25 to $2,500 for the 
Stunt. 

One wanted up to 40 percent of 
the gate. The pearly gate, maybe. 


Walkouts Halt 150 Supp 


Jubilee Opening Symbolizes Faith in Future 


By George B. Deery 
Staff Writer 

DETROIT.—Pressing a button in 
the White House Wednesday eve- 
ning, May 29, President Truman 
will open the 12-day Automotive 
Golden Jubilee. His action will 
transmit an electrical impulse to 
energize the atomic reaction which 
will illuminate the Jubilee symbol 
in downtown Detroit. 

The lighting of the sixty-foot 
symbol will be Detroit’s and the 
automotive industry’s challenge to 
the world to use atomic power for 
peacetime purposes, officials stated. 


Operating on a rotating base, the 
emblem symbolizes the past, pres- 
ent, future by an antique car, a 
modern auto, and a neon tubing 
reproduction of an atom in the 
process of splitting. 


Detroit last week was putting the 
finishing touches on the celebration 
to commemorate the fiftieth anni- 
versary of the automobile, the 
greatest producer of social and eco- 
nomic changes in the world’s his- 
tory since man learned that he 
could get around easier, faster and 
carry more weight if he placed 
rounded rocks under his crude con- 
ception of a vehicle. 

The program here May 29-June 9 
will have counterparts throughout 
the nation as large and small com- 
munities join in the salute to the 
Automotive Golden Jubilee. Other 


SEE PEEP pees & te Ret or be Tee ee, 
week in 


Jubilee prepared to open this 


Detroit. With him are his wife and their gran 


son, Henry Ford Il, president of the Ford Motor Oo. The elder Ford and 13 wo 


pioneers will receive oom honors May 31. 
* * 


communities will hold observances 
after the affair here and during 
the remainder of the year. 

Detroit is noted for its foresight 
in the production of cars and ve- 
hicles consistently improved in ap- 
pearance and performance. The 


Auto Output Expected to Drop 
Below 35,000 This Week 


By Mel Humphrey 
Associate Editor 
DETROIT. — Despite the shut- 
down of several makers and most 
General Motors divisions getting 
off to a late start, car and truck 
production in U. S. plants last week 
rebounded to an estimated 47,711, 
a gain of 3,021 over the revised 
total of 44,690 in the previous week. 
Faced with normal holiday- 
week curtailment, auto output 


For complete production totals 
by makes, see table page 6. 


this week is expected to slump 


below 35,000 units. Also, Nash and 
Studebaker shut down Friday for 


liers; 


Rail Tieup Spurs Labor Curb 


By Mac Gordon 
Staff Writer 
DETROIT.—Growing labor strife, 
both outside and inside the auto- 
Motive industry, kept most vehicle 


' manufacturers operating on a day- 


to-day basis last week and made 


'™More distant the day for full vol- 


ume production. 
With nearly 150 supplier plants 


| closed because of strikes and steel 


output less than half of capacity, 
assemblers able to stay open strug- 


gled along as best they could. The 
(Continued on Page 31, Col. 4) 


WASHINGTON.—Aroused by the 
nationwide railroad paralysis, the 
Senate moved rapidly Friday 
towards the enactment of drastic 
controls on labor unions and broad- 
ened federal powers in the seizure 
of major industries. 

The upper chamber passed Sen. 
Byrd’s amendment to the Case 
bill by a 49 to 28 vote last Thurs- 
day, a proposal legalizing only 
joint labor - management control 
of health and welfare funds for 
workers. The vote was a direct 

(See SENATE, Page 10, Col. 5) 


an indefinite period because of 
the rail and coal crisis. 

Last week’s total was far short 
of the 132,419 vehicles turned out 
in the week ending May 24, 1941. 
One of the chief reasons for cur- 
rent output being only approxi- 
mately one-third of prewar rates is 

(Continued on Page 6, Col. 3) 


Detroit Dealers 
Drafting Code 


For Salesmen 


DETROIT.—A code of minimum 
working standards for salesmen is 
being drafted by the labor com- 
mittee of the Chevrolet Dealers 
Assn. of Metropolitan Detroit, 
Automotive News learned last 
week. 


The Chevrolet association will 
meet on June 11 to take action on 
the code, which is expected to set 
up minimum rules for salaries, new 
and used-car commissions and 
working hours. 


Decision to frame the sales- 
men’s program was made after 
the local Chevrolet dealers flatly 
rejected the proposed contract 
of the AFL Teamsters union. 
Execution of the program will 
stave off any future attempts by 
the Teamsters to unionize sales- 

(Continued on Page 34, Col. 1) 


city’s continuing look into the fu- 
ture while giving a fleeting but 
nostalgic thought to the early 
horseless carriages will be stressed 
throughout the festive period. 
Thursday, May 30, will be de- 
(Continued on Page 35, Col. 3) 


Senate Group Wrestling 
With Profit Margins 


WASHINGTON —At press 
time Friday the Senate Banking 
& Currency committee was still 
studying price margins, which 
will effect auto dealer discounts. 
It was thought that the commit- 
tee might meet all day Saturday 
to complete its version of the 
OPA extension bill. 


Earlier in the week the com- 
mittee had voted to (1) extend 
OPA to June 30, 1947; (2) pro- 
vide for systematic removal of 
price controls by then, and (3) 
end subsidy payments May 1, 
1947 with $1,100,000,000 provided 
for payments until that time. 

Meanwhile, President Truman 
served notice that he would veto 
the drastic House bill, contain- 
ing the Crawford amendment, if 
it reaches his desk in present 
form. He appealed to the Senate 
for “effective” legislation con- 
tinuing price controls for a year. 


Hikes Attributed|, 
To Rising Costs; 
Buyers Absorb All 


Agency Plans to Let 
Competition Cut 
Prices in Future 


WASHINGTON. — With 
dealers for the first time not 
fequired to absorb, OPA last 
week granted new 4 to 8 per- 
cent price boost on 1946 mod- 


els to compensate for increased 
steel and other material costs. In 
dollars and cents, the increases 
ranged from $33 to $167 and apply 
to cars built after May 22. 
Leaving the door open for pos- 
sible further boosts, an OPA 
spokesman said that the agency 


°47 Studebaker Price 


Up $191 Over °46 

First of the 1947 models to be 
priced, the new Studebakers 
were given ceilings last week by 
OPA. The 1947 Champion deluxe 
four-door sedan is priced at 
$1,158, up $191 from the compar- 
able 1946 model but it is to be 
noted that this boost also in- 
cludes recent wage increases 
which ranged from $18 to $60 
on other makes. 

The 1947 Champion Regal De- 
luxe four-door sedan is priced 
at $1,221 (no 1946 comparable 
model), while the new Com- 
mander deluxe four-door is 
tagged at $1,370 and the Regal 
four-door at $1,477. There were 
no 1946 Commanders built. 


would take no action, however, un- 
til the industry has been operat- 
ing at its 1941 production rate for 
three months. 

At the same time a high OPA 
official declared that the agency 
“does not plan to try to reduce 
prices” after cars start rolling 
in volume. Car makers “have had 
a tough time of it” and a price 
reduction would be out of the 
question, he declared, adding 
that competition should take care 
of prices at that time. 
Meantime, the UAW-CIO lodged 
a formal protest against new-car 
price increases and asked the ap- 
pointment of an OPA board of re- 
view to hear the union’s com- 
plaints. The UAW, declaring that 
the increases are unjustified, hint- 
ed that unless something is done 
to halt the price spiral the union 

(Continued on Page 10, Col. 1) 


Shifting Orders to *47? 


Survey Shows Slight Swing, but Dealers 
See Buyer’s Market Distant 


By Pete Wembhoff 
Editor, Automotive News 
DETROIT. — Many late - model 
owners are shifting their orders 
to specify '47 models but the total 
is still negligible, a spot survey by 
Automotive News revealed last 
week. 
However, dealers expressed little 
fear that anything resembling a 
buyer’s market was in the cards 


before late this year. In many 
cases, it was revealed, dealers 
themselves currently are trying to 
get customers to shift their orders 
to 1947 models in the hope of re- 
lieving pressure for 46s. 

There have been some order 
cancellations recently, it was ad- 
mitted, but these were chiefly 
among late-order placers and 

(Continued on Page 38, Col. 1) 
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Barring Shortages, Strikes . . . 
Tire Makers Vision 


Record Output for ’46 


NEW YORK.—Passenger car tire 
production increased sharply in 
March to 5,310,273 units. If this 
production were sustained for the 
rest of the year, a record output 
of more than 63 million units would 
result, the Rubber Manufacturers 
Assn. reported last week. 

The association’s report cov- 
ered production of automotive 
pneumatic tubes and casings for 
the first quarter of 1946. It dis- 
closed that passenger car tire 
output for the three months had 


Packard Refutes 
Union Charge 
Of Lie to OPA 


DETROIT. — UAW - CIO charges 
that Packard had made misrepre- 
sentations to OPA, and had created 
an artificial shortage of cars to 
gain price increases, were denied 
Friday by Geo. T. Christopher, 
president of Packard. 

Christopher also denied that ne- 
gotiations with the union had been 
broken off. He pointed out that Lo- 
eal 190 of the union had scheduled 
a meeting with Packard for 10 a.m. 
May 29. 

The charges were made by Ralph 
Urban, president of Local 190. 

Christopher said that all cost fig- 
ures were given to OPA, as well as 
a photostatic copy of an 18%4-cent 
wage increase agreement reached 
by the company and the union 
March 15. 

He added that while the new 
Packard prices become effective 
May 22, they do not compensate 
the company for increased costs 
incurred between Apr. 15, the date 
Packard resumed production, and 
May 22. During that period, he said, 
the increased costs of materials 
alone resulted in a loss to the com- 
pany of $150,000. 

Even with the latest price in- 
crease, Packard is still making 
ears at a loss, Christopher said. 

Although the contract with the 
union has been agreed upon, it has 
not been ratified by the union 
membership. It provides that the 
wage increase be retroactive to six 
weeks prior to its ratification. 
Packard offered to extend the re- 
troactive feature to nine weeks. 

As for the charge that Packard 
has created an artificial shortage, 
Christopher said figures speak for 
themselves: 9,367 Clippers have 
been built and 9,052 have been 
shipped. 


Jack & Heintz 
Elects Foy to 


Chairmanship 


CLEVELAND.— Byron C. Foy, 
recently resigned vice-president of 
Chrysler, last week was named 
chairman of Jack & Heintz Pre- 
cision Industries, Inc. Last month, 
Jack & Heintz was merged with 
Eisenmann Corp., a Brooklyn mag- 
neto manufacturer. 

The widely-publicized wage - in- 
centive and profit-sharing plans of 
the old Jack and Heintz firm will 

























climbed to 14,600,763 units as 

compared with first quarter pro- 

duction of 12,607,000 units in 

1940, the year in which the in- 
dustry posted its present peace- 
time annual record of 50,965,000 
tires in passenger car sizes. 

Noting that weekly production 
figures since March had continuea 
to climb, A. L. Viles, RMA presi- 
dent, said: 

“As of today, the only thing that. 
stands between manufacturers and 
the industry’s goal of 66 million 
passenger car tires in 1946 is the 
threat of shortages in component 
materials and potential transporta- 
tion and fuel strikes. Barring de- 
velopment of such shortages, the 
industry may well exceed its pro- 
duction program. Vacation periods 
may also be a limiting factor dur- 
ing the summer months. 

“With the industry fully con- 
verted and its production far above 
previous peacetime levels, tire 
plants are consuming raw mate- 
rials at an unprecedented rate. 
When this record demand for tire 
materials is squared against abnor- 
mally short supplies of textiles, 
casein, resin and other components, 
the reality of these shortages as 
a threat to uninterrupted produc- 
tion is apparent,” Viles observed. 

The report showed sharp gains 
in March for all types of automo- 
tive casings and tubes. It was 
pointed out, however, that Febru- 
ary is a short month. Production 
of 5,310,273 units in passenger car 
sizes was up 15.81 percent, while 
shipments of passenger casings ad- 
vanced 22.35 percent over the pre- 
ceding month. Inventories declined 
in consequence by 4.5 percent to 
2,383,421 units. 

Output of truck and bus cas- 
ings advanced 13.12 percent to 
1,375,571 units as against 1,216,- 
021 in February. Production for 
the quarter was estimated at 3,- 
859,290 units as compared with 
2,289,000 in the first quarter of 
1940 and 5,370,008 in the first 
quarter of 1945 when military re- 
quirements were at record levels. 

Passenger car, truck and bus in- 

ner tube production advanced 19.81 
percent in March to 5,839,622 units. 
Production for the quarter was 
placed at 15,353,410 units as com- 
pared with 10,181,732 for the first 
quarter of 1945. 
















by PAA since prewar years at Erie. They are, from left to right, 
Allentown, director; J. E. 


W. Schadt, Town Auto Co., 


Wolfington, 








OFFICERS AND DIRECTORS of Pennsylvania Automotive Assn. attending the first in a series of mass meetings sponsored 


first row: Claude S. Klugh, Harrisburg, manager of PAA; Leigh 
Wolfington Motors, 


Philadelphia, vice-president; R. C. Jones, 


Jones & Manske, Reading, vice-president and also a director of NADA; E. J. Powell, Powell & Gardner, Upper Darby, immediate 


past president; H. J. Fritz, Starz Bros. & 
Parker, Parker Chevrolet, Bellevue, 


vice-president; 


Fritz, York, president; A. W. 


Fred Haller, 


Golden, 


A. W. 
Mt. Lebanon Car Co., 


Golden, Inc., Reading, treasurer; S. H. 
Pittsburgh, director. Rear row, left to right, 


Harry Williams, Allum-Williams, Inc., Sharon; S. J. Brinker, Central Service Station, Jeanette; Roy Stauffer, Roy Stauffer Chey- 


Johnstown; 
Bros., Lancaster, all directors. 


OO 


First Reports 
Favorable in 


Safety Check 


WASHINGTON. — First _ indica- 
tions that old cars are being kept 
in good shape were found as the 
Police Traffic Check, sponsored by 
the International Assn. of Police 
Chiefs, was launched last week 
with a broadcast over 152 CBS ra- 
dio stations. 

One of the first reports came 
from Buffalo, where Inspector 
Thomas W. Ryan, head of the traf- 
fic division, said: 

“From early returns, it appears 
that the motorist is doing his 
best to keep his car in shape.” 

Another early report, from Den- 

ver, said that of the 134 cars 
checked the: first day, 88 were 
found to have no defects. Denver 
officials reported the public very 
cooperative. 

Defective horns led the list of 
faults with 18 in Denver, followed 
by faulty headlights, 17. 

Moving along at the high tide 
of interest generated by President | 
Truman’s Highway Safety Confer- 
ence, the program will be publi- 
cized throughout the nation by 10,- 
000 newspaper stories, magazine 
articles, cartoons and editorials. 


Ford Out of Billion Class; 
Surplus Up to $679 Million 


BOSTON.— Ford Motor surplus | 
account increased $12,264,280 or | 
$3.55 per share in 1945, according 
to the annual balance sheet filed 
last week with the state tax com- 
missioner. This balance sheet is the 
only public information on the} 
company’s financial status. It is re- 
quired by a state law. 

While surplus reached a new high | 
of $697,298,372 for the year ended 
Dec. 28, the report shows that the 
company is no longer one of the 
few industrial companies with as- | 
sets totaling a billion dollars. 


The surplus increase, affecting | 





be retained with some modification ! 3,452,900 shares of $5 par capital 


he said in the new setup. 


| stock, is shown after all charges, | 
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ROW UPON ROW of passenger cars rust in the sun at the Atlanta Ordnance Depot r 
as they wait to be declared surplus and placed on sale. Strough Chevrolet Co. 





It is estimated that 4,000 


vehicles, some of them with as little as 5,000 miles on the speedometer, are awaiting 


disposal.—(Acme Photo). 





including the payment of dividends, 
if any. 

Total assets amounted to $815,- 
515,214 compared with $1,021,325,159 
at the end of 1944. Some observers 
point out that this decrease is prob- | 
ably due to a drop from the com- 
pany’s increased activities during 
the war. 

Reserves declined $57,396,011 dur- | 
ing the year ended Dec. 31, 1945, to 
$22,720,090. Cash, notes and ac-. 
counts receivable, securities, 


pat- | 
Why We’re Late 
Due to the government’s em- 
bargo last week on second class 
mail moved by rails, this copy 
of Automotive News will prob- 
ably reach you several days late. 
| 


ent rights, trade-marks, etc., stood 
at $421,712,270 against $629,638,662 
for 1944. 

Other items in the asset sheet in- 
clude real estate at $115,160,512; 
machinery, $168,267,324; merchan- 
dise and supplies, $101,926,041. 

Liabilities include accounts pay- 
able of $78,232,252 and capital stock 
at par, $17,264,500. 





$30,000 Parts Supply 
Destroyed by Fire 
OAKLAND, Calif.—Hard - to - get 
auto parts valued at $30,000 were} 
destroyed when fire hit the Val 
last week, | 
with an additional $10,000 damage | 
to the firm’s building. 





R. R. Hauser, Hauser Chevrolet, 


Bethiehem; M. L. Nute, 


Nute Motor Co., 


rolet, Pittston; Paul Ruch, City Auto Sales, Clearfield; A. T..Knobloch, Roth Motors, Erie; E. P. Blough, Cambria Motors, Inc., 


Kennet Square, and Oscar Mohn, Mohn 





OPA Yields on Letter 


National Office Orders Protested Form Cancelled, 
But Luhring Will Press Suit for Writ 


| NORFOLK, Va.—OPA withdrew 
from circulation last week the let- 
ter to new-car buyers challenged 
by Luhring Motor Co., but the 
dealership pressed its suit to ob- 
tain a restraining injunction 
against the agency. 

| H. T. Williams jr., OPA attor- 
ney at Richmond, disclosed that 
the national office had ordered dis- 
continuance of the questionnaire 
letter upon which the request for 
injunction was based. A _ revised 
letter will be distributed later, Wil- 
liams said. 


OPA’s announcement was made 
in Federal District court here in 
advance of the date set for re- 
sumption of the injunction hear- 
ings. The agency’s concession not- 
withstanding, Luhring officials as- 
serted they would not give up ef- 
forts to obtain an injunction. 


Meanwhile, the OPA suit against 


|Luhring on charges of MPR 540 


violations was scheduled for hear- 
ing Wednesday (May 29) in Fed- 
eral court. This suit is described 





28,489 Trucks Sold 


By WAA in 90 Days 

WASHINGTON. — War Assets 
Administration last week re- 
ported that 28,489 trucks of all 
types were sold during a three- 
months’ period that ended March 
23. The majority of sales, WAA 
said, were made to veterans 
who bought 12,075 vehicles. Fed- 
eral agencies purchased 3,805, 
while state and local govern- 
ments bought 1,212. All other 
classes of purchasers, including 
dealers, bought 11,397 trucks, the 
report said. 





by Luhring officials as “retalia- 
tion” for the writ petition brought 
by the dealership. 

Officials of the Automotive Trade 
Assn. of Virginia, which is back- 
ing Luhring in its OPA battles, 
said that the suit would be car- 
ried to the Supreme court if prior 
verdicts support OPA. 

The letter assailed by Luhring 
asked its new-car purchasers a set 
of questions pertaining to the na- 
ture of the sale. Buyers reporting 
suspected infractions of price reg- 
ulations were promised financial 
reward by OPA. 


CPA Clarifies 


Rules on Service 


| Installations 


WASHINGTON.—Clarification of 
CPA regulations affecting dealers 
was announced last week by 
NADA. The changes concern the 
installation of fixtures and me- 
chanical equipment. 

Installation of several items, ac- 
cording to the association, is not 
restricted unless it requires alter- 
ations of the building. In this list 
are included machine tools and 
service station equipment, such as 
gasoline pumps, hydraulic lifts and 
battery chargers. 

Interior or exterior installation 
of any equipment is not restricted, 
NADA adds. 








Trim Shop for Weaver 
Weaver Motor Co., Dover, O., has 
opened a new trim department, in 
its used car building, W. Second 
St. W. M. Lamb is in charge. Bob 
Trustrorf, is service manager. 





ROSES, NOT MOTOR CARS, were the magnet that drew thousands of flower lovers 


to the Packard showrooms of Earle C. 


Anthony, Inc., in San Francisco. With the 
scarcity of new cars, this Anthony idea might be useful to many dealers throughout 


the country. Russ Robins, San Francisco resident manager for Anthony, offered the 
use of the showroom to the San Francisco Rose Society for the annual showing and 
judging of roses. Only two model motor cars—a 1907 Packard which had 500,000 miles 


' on its speedometer and one new 1946 Packard Clipper model—were on the floor. 
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N NEXT week’s issue of AuToMo- 

tTivE News, I am going to mention 
all dealers who started in business 
previous to 1910, whose records I 
have received so far. This column 
is still looking for dealers who 
started in business 25 years ago 


(1921), or before. We will record 
their histories in this column and 
help them celebrate by editorial 
mention of their business anniver- 
saries in subsequent years. If you 
know of an oldtime dealer, forget 
modesty or aversion to publicity 
and send in the record. 

Recently I received an interesting 
letter from Peter F. Minnock, of 
Kansas City. Minnock retired last 
year after starting out in 1898 with 
the Waltham Mfg. Co., Waltham, 
Mass. They were manufacturers of 
bicycles and started to build auto- 
mobiles in 1899. Minnock served 10 
years with Waltham, 19 years with 
Ford and 17 years with General 
Motors. 

Too few of us remember, per- 
haps, that before the advent of 
the automobile industry, manu- 
facturing in America was con- 
centrated in the New England 
states. Many of the early auto- 
mobile manufacturers were lo- 
cated there. Waltham Mfg. Co. 
was one of them; the Orient bi- 
eycle was their product. They 
started to build an electric run- 
about in 1899, followed by a line 
of larger cars with eight horse- 
power water cooled motors. In 
1903 production was started on 
the Orient Buckboard with a 
four-horsepower, air-cooled mo- 
tor with one-speed transmission. 
In 1905 the design was changed 
to a four-cylinder, air-cooled mo- 
tor with 16 and 20-horsepower 
models, with two speeds. Later on 
friction drive transmissions were 
adopted. 

In 1908 C. A. Coffin, president of 
the General Electric Co., who con- 
trolled the Waltham company, 


Just Among 
Dealers 


Aurreo A. DuTeavu (Chevrolet), 
Lincoln, Neb., born July 31, 1893, 
in Merrill, Wis. He began as a 
Chevrolet dealer 
in 1928 with 14,- 
000 feet of floor 
space, which he 
has expanded 
constantly until 
today it is more 
than quadrupled. 
Most of the space 
is devoted to 
service work for 
commercial as 
well as passenger 
cars. 

During the war 
DuTeau took a contract for as- 
sembling motor scooters for the 
Army, utilizing his reconditioning 
plant. The dealership occupies a 
Separate building for sales and 
Service of trucks, specializing on 
fleet accounts. Truck service counts 
for more than 25 percent of the 
customer labor sales. 


He devotes full time to the oper- 
ation of his dealership and con- 
tinuously works on plans to expand 
and improve it. He has found time, 
however, to serve as president of 
the Nebraska State Assn., as po- 
tentate of the local Shrine, presi- 
dent of the University club, and 
Community Chest. 


He is a past director of the local 











A. A. DuTeau 


‘Chamber of Commerce and past 


County War Bond chairman. An 
important interest and hobby is 
horses. He very seldom misses a 
morning ride on one of his saddle 
horses, rain or shine, winter or 
summer. 

7 * ” 


Cart E. Frieviey (Cadillac), Nor- 


wich, N. Y., born Oct. 11, 1901, in 
(Continued on Page 35, Col. 1) 


C Dealers tell me 


By John 0. Munn 


Dealers’ or salesmen’s comments, 
addressed to John O. Munn in care of Automotive 
and the writer’s same will be kept in confidence if requested. 



















questions or requests may be 
News, Detroit, 






liquidated the business and leased 
the property to C. H. Metz. Many 
men, who later became prominent 
figures in the automobile business, 
started originally with the Wal- 
tham factory, including Bill Cash, 
E. P. Chalfant, Bill Little, Leo Mel- 
anowski, Harold Church, Charles 





Lozier and many others. 
* ok * 


Hughson’s Career 


Started in 1903 


ILLIAM L. HUGHSON of San 
Francisco, one of America’s 
oldest auto dealers, has had an ex- 
ceedingly interesting and active 
life. Few people, I suppose, have 
made more trips east from the Pa- 
cific Coast. I have met him not less 
than 25 times at the national shows 
when they were held in Chicago. 
He signed a Ford contract in 
January, 1903, six months before 
the Ford company was _ incorpo- 
rated. He had started in business 
for himself, however, in 1892 by 
forming the Hughson & Merton 
Co., manufacturers representatives 
covering the coast. They still have 
offices in San Francisco, Los An- 
geles, Seattle and Salt Lake City. 
This company has many accounts | 
that they started with 54 years ago. | 
They introduced on the coast Weed | 
Chains, Jones Speedometers, Raja | 
Sparkplugs, International Tires, | 
Stewart & Clark lines, Crown Bi- | 
cycles and many other accessories. | 
Hughson’s first Ford dealership 
included all the territory on the 
coast as well as the Hawaiian 
Islands. In 1907 he opened a re- 


| tail accessory store in San Fran- 


cisco and during February of 
that year the first automobile 
show was held in San Francisco 
with 69 automobiles exhibited. 
About that time the San Fran- 
cisco Motor Car Dealers Assn. 
was formed with 20 charter mem- 
bers, only three of which are still 
in business—Charles Howard, 
Chester Weaver and Hughson. 
He made his first trip to Detroit 
in 1899 to see the Detroit Twist 
Drill Co. He stopped at the old 
Griswold House. At that time he 
didn’t expect Detroit would play 
such an important part in his life. 
He drove from Detroit to Indian- 
apolis with Henry Ford for the 
first speedway race. When Ford 
came out with his first tractor 
some 25 years ago, Hughson sold 
eight million dollars worth of them 
on the coast. 
* 


Trial-and-Error 
Method Used 


[peas recent years, few auto- 
mobile manufacturers have 
failed and dealers have, generally, 
continued with the same make year 
after year. In the early years, how- 
ever, until the leaders started to 
emerge, it was difficult for a dealer 
always to foresee which automobile 
builder was to remain permanently. 

This situation resulted in a lot 
of changes of contracts. It would 
often take many years and num- 
erous changes until a dealer set- 
tled on a manufacturer whose 
quality of product matched the 
dealer’s business ability and sat- 

isfied his clientele. 

For instance, as a typical exam- 
ple of this situation, I am reminded 
of the veteran dealer Albert L. 
Nelson, who since 1934 has been the 
Dodge dealer at Lockport, N. Y. 
Nelson started in Erie, Pa., in 1904. 
He was a charter member of the 
Erie dealer association and a mem- 
ber of NADA since the time when 
its slogan was “One in a Thou- 
sand.” During the formation years 
of the industry he held the fran- 
chase for the following makes of 
ears: Alco, Auburn, Baker Electric, 
Chevrolet, Cole, Corbin, Cord, 
Dodge, Essex, Hudson, Liberty, 
Locomobile, Mora, Nash, Packard, 
Pierce-Arrow, Plymouth, Rauch & 
Lang Electric, Reo, Sterns-Knight, 
Studebaker, Terraplane and Velie. 


Dealers in the News 





PAUL L. 
Carolina Automobile 


ABERNATHY, Charlotte, N. C., 
Dealers Assn. He succeeds 


left, is the new president of the North 
W. H. Wray, Gastonia, right. The 


annual convention at Pinehurst urged NADA to continue to fight for the ‘‘traditional 
profit margins’’ for dealers in the sale of new cars. 





HEAD TEXAS DEALERS. Left to right, 


president; I. W. Walls, Walls Pontiac Co., 
San Antonio, TADA manager. 





John W. Holt, Lone Star Buick Co., Abilene, 


| second vice-president; W. G. Alderson, Kuykendall Chevrolet Co., Lubbock, third vice- 


Dallas, president; W. A. (Cap) Williamson, 


PICTURED HERE in a huddle at the Northern California Dealer Assn.’s first post- 
war meeting held at the Whitcomb Hotel in San Francisco on May 8, 1946, are, left 


to right: Ed Lowery, president of the San 


Francisco Motor Car Dealer Assn.; William 


Hughson, life director of the NADA; Fred Kurz, president of the Northern California 
Dealer Assn., and M. 0. Anderson, vice-president of the NADA. 


DAYTONA BEACH, Fla. — Fail- 
ure of auto dealers to sell the im- 
portance of their service to the 
public may have contributed to 
OPA’s reduction of their discounts, 
dealers attending the first annual 
convention of the Florida Automo- 
bile Dealers Assn. were told here 
last week. 


John Munn, of Automotive News, 
asserted: “I don’t believe the gov- 
ernment would question our dis- 
counts if we had in the past done 
a good job of selling the world why 
we had earned discounts. The gov- 
ernment is questioning the 25 per- 
cent discount simply because we, as 
automobile dealers, allowed not 
only government but the public to 
have the impression that we were 
merely agents for automobile fac- 
tories.” 

W. Theodore Procter of Talla- 
hassee was named Florida’s di- 
rector of NADA. 


Following the final business ses- 
sion of the convention, J. Lloyd 


Saxton, president of the Florida | 


association, said that the meeting 
far exceeded expectations. He said 
this was the first full dress con- 
vention of the organization and 
“interest in this gathering means 
that we shall hold an annual con- 
vention each year from now on.” 
Munn said that “as  business- 
men and as citizens we shouldn't 


\Discount Cut Laid to Public’s 
False Idea of Service 


be disturbed by the high rate of 
taxes. We should not slow down in 
our enterprise or activities, because 
we are going to pay the govern- 
ment a large share of our profits, 
we should be proud of our ability 
to help liquidate the national debt. 
We can’t afford to lay down be- 
cause of heavy taxes, if this and 
other industries do so, we will 
jeopardize the nation’s future.” 








rolet) states 
dealer,” while 





Wemhoff 


ads in daily papers... 











On the House .. . 


Golden Jubilee week finds the nation in one of its most troublous 
times. And it may well be that the auto industry—accustomed to 
walking where even angels fear to tread—will again lead the way 
towards national unity and prosperity, as it has 
often done in the past... 
living on new-car hopes for these many months, 
certainly know by now that the immediate out- 
look isn’t bright—and that they must hold onto 
that service business which carried them through 
the long war... 

New York state association almost doubled 
its membership during a six-month campaign; 
1,573 now, 865 then... 
Milwaukee: One want ad (by Humphrey Chev- 

“Wisconsin’s largest Chevrolet 


town Chevrolet) 
Chevrolet dealer” . 

West Virginia association is attacking spurious used car want 
Cincinnati dealers will golf July 2... 
New York state association has just issued a nifty yearbook. 


Pa. Bill to Curb 
Finance Abuses 
Due in 1947 


Five Practices Hit; 
PAA Starts Series 
Of Mass Meetings 


ERIE, Pa.—(UTPS)—An indica- 
tion that a bill would undoubtedly 
be introduced at the 1947 session 
of the general assembly to curb 
abuses in time sales financing was 
given automobile dealers last week 
by Rep. Franklin H. Lichtenwalter, 
majority floor leader in the house 
and chairman of a sub-committee 
of the Joint State Government 
commission conducting an inves- 
tigation into finance practices. 

The prediction was made by 
Lichtenwalter at the first in a 
series of mass meetings through- 
out the state under the sponsor- 
ship of the Pennsylvania Automo- 
tive Assn. The meeting here was 
attended by 300 dealers and others 
connected with the automotive field 
from nine northwestern counties. 

Five major practices to be cor- 
rected were cited by Lichtenwalter 
as failure to disclose terms of con- 
tracts, high finance charges, fail- 
ure to allow equitable refund for 
pre-payment of an account, delin- 
quency charges and repossession 
practices. 

R. C. Jones, Reading, vice- 
president of PAA and National 
Automobile Dealer Assn. director 
for Pennsylvania, explained in 
detail the steps being followed 
by NADA in its current discount 
fight. 

Citing the wave of strikes as a 
hindrance to production, Jones 
warned that there are still break- 
ers ahead for production and pre- 
dicted that industry will be on a 
hand-to-mouth basis at least for 
the balance of this year. 

He criticized the OPA for lack 
of enforcement on the sale of used 
cars, and recommended that used 
car ceiling prices should be rigidly 
enforced or repealed, stating that 
their recent publicity in connec- 
tion with the rounding up of a 
ring of “black market operators” 
was a farce. The legitimate opera- 
tors of any business are the “goats 
by their vulnerability through reg- 
ulation, accessibility of their rec- 
ords,” etc., he said. 

The clumsy handling of the dis- 
posal of surplus property was re- 
ferred to by Jones, who said that 
NADA has been fighting for a 
more systematic and satisfactory 
method in handling such sales. 

Both the New Deal and the OPA 
were attacked in a talk by E. J. 
Powell, Upper Darby, past presi- 
dent of PAA. He hit New Deal 
unenforceable regulations as put- 


|ting many ethical used car dealers 


out of business because they would 
not endanger their government li- 
cense to do business by allowing 
more than the “as-is” ceiling for 
used cars. 

M. L. Nute (Chrysler), Kennett 
Square, urged better public rela- 
tions between dealers and the pub- 
lic, holding dealer-customer rela- 
tionship has been strained during 
the past four or five years because 
“dealers have been seriously han- 
dicapped through lack of parts and 
supplies, working shorthanded, and 
oft-times with incompetent person- 
nel.” 
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the next ad (by Ruby Down- 
declares “America’s largest 
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WE STAND FOR: 
11. Fair and equitable contracts between manufac- 
turers and dealers in motor vehicles, parts and ac- 
cessories. 1 2. A fair profit to the dealer on every 
used vehicle accepted in partial payment for a new 
car or truck. 1 3. Every dollar of gasoline tax col- 
lected by state or federal governments applied to 
the building and maintenance of highways. { 4. The 
elimination of governmental and bureaucratic con- 
trols over this industry. 15. A return to the precepts 
of 4 and the rewards of applied energy 


Vaneouver—F. H. Fullerton 
Washingten—William Ullman 
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and ability, which made America and gave more of her citizens more of 
the better things of life than anywhere else in the world. 








Inviting Labor Trouble 
UTOMOBILE dealers in Detroit and elsewhere should 
not sit back on their laurels and take things easy just 

because the Ford and Chevrolet associations of Detroit have 
repudiated the AFL effort to unionize salesmen. Unless the 
problem which first brought the Teamster racketeers to the 
doorstep of Detroit dealerships is resolved, AFL and CIO 
organizers are sure to come back in force. 

Every dealer, as an employer, must see to it that his em- 
ployes operate under just wage-and-hour regulations. The 
vast majority of dealers do adhere to standards which are 
fair and favorable. Proof of this lies in the small number 
of dealer bodies which have been unionized. 

The least that can be expected of dealers whose salesmen 
or mechanics are complaining is that their wages and work- 
ing conditions meet those of the prevailing number. Then 
there will be no valid grounds for the workers to turn to a 
union. Then dealers will not have to fear goon squads or 
pickets. 

To accomplish this, dealers in each community must co- 
ordinate their resources to draw up a wage-and-hour code 
which can be universally applied. Failure to unify will in- 
vite the unions to put their time-tested “one-at-a-time” 
strategy to work. And if one or two dealers are forced to 
succumb to unionism, little hope of resistance can be held 
out for the others. 

Doubting dealers need look only to Seattle and San Fran- 
cisco for a picture of what might be their lot in the absence 
of wage-and-hour unity. Seattle dealers must sign contracts 
with seven AFL unions and can hardly move a finger with- 
out the approval of Teamster Czar Dave Beck. San Fran- 
ciscans freely admit that the unionization of salesmen has 
degenerated into an out-and-out racket, through which the 
union nets a neat sum of $10 on every new-car sale. No 
dealer in his right mind wants to pay tribute to, or take 
orders from, a gang of union racketeers. 

Letting the situation “cool off’? in the ridiculous ho 
that the unions have been whipped will invite labor diffi- 
culties, and not avert them. A unity of purpose towards 
mending the several inequities, which may exist, offers the 
one road to continued freedom of business operation. 


Whispers 
ee ironical as it is, there are whispers here and 
there on the street that the auto makers are holding 
down production in order to get higher prices later. 
Best way to spike such whispers is to point out that, 
unless the industry does produce in volume as soon as pos- 
sible, the makers are going to lose their shirts. 





I realize that it may not be the 
most political thing to do, espe- 
cially in an industry which took the 
full blunt of the labor troubles that 
hamstrung the rapid reconversion 

we had all hoped 

THRU MY for. It is quite 
ROSE-TINTED possible, too, that 

GLASSES 4n alarming per- 
centage of the 
boys just back from overseas are 
viewing with more alarm than is 
necessary the troubles which seem 
to beset us on all sides. Whether 
you want to believe it or not, gen- 
eral conditions across the United 
States are not nearly as bad as the 
newspaper headlines would seem to 
indicate. All you have to do is go 
back through the years immediate- 
ly following the Armistice in 1918 
to discover that actually we are a 
lot better off than we were then. 
I will loan you my rose-tinted 
glasses for a few minutes, if you 
will promise to return them at the 
end of this column. 
a * * 

FOR EXAMPLE, it may surprise 
you to learn that the prices of man- 
ufactured goods which had in- 
creased 110 percent during the war 
years from 1914 to 1919, have risen, 
according to the best estimates, 
only 20-30 percent from 1939 to 1946. 
The buyer’s strike, which most of 
us remember reached its peak and 
caused a flurry of unemployment 
and subsequently a depression in 
1920, was based on the fact that 
the cost of living index had actually 
increased 100 percent by that time. 
Even if we were to agree that ac- 
tual living costs, except for OPA 
controlled rents, have increased by 
50 percent up to date, other factors 
enter into today’s picture which 
change the outlook entirely. 

* * ok 

FOR INSTANCE, in 1919, there 
was no such pentup consumer’s 
demand for practically everything 
our people need. For nearly five 
years, 130 million of us have been 
deprived of clothing, building ma- 
terials, household furnishings, 
automobiles, radios, heating and 
plumbing equipment and _ the 
whole Sears Roebuck catalog of 
what we are in the market for 
ae * * * 


WHEN YOU turn to the means 
by which our people will be en- 
abled to buy what they need, you 
find that whereas, during the pe- 
riod from 1914 to 1919, actual cash 
held by corporations and individ- 
uals had increased less than three 
times, today we find ourselves with 
more than three times the cash 
available for this purpose. Current 
wages paid to everyone, from farm 
hands and domestics to skilled me- 
chanics and professional people, 
are at an all-time high. The people 
feel prosperous and they have a 
right to—we Americans have never 
been famous for depriving ourselves 
of what we wanted if we had in 
our pockets the wherewithall with 
which to buy! 

* * * 

THROUGHOUT the war, we 
have proved that the productivity 
of our country is practically with- 
out limits. It is hard to remem- 
ber now that in 1914, our na- 
tional production was only 40 bil- 
lion dollars, which rose to 77 bil- 
lion in 1919. That while the na- 
tional income had risen to 97 
billion at the start of the war in 
1939, it has now hit an all-time 
high of 180 billion dollars annu- 
ally, with some optimists predict- 
ing even greater totals in the 
next three to five-year period. 

* * * 


GOVERNMENT figures on cur- 
rent employment recently released 
were no competition for the day-to- 


pe |day strike news which screamed 


from the front pages. It may sur- 
prise you, therefore, to learn that 
employment in the United States 
rose from 52,950,000 in March 1946 
to 54,550,000 in April. Unemploy- 
ment declined during the same pe- 
riod from 2,710,000 to 2,350,000. No 
country with this number of per- 
sons gainfully employed, and at 
high wages, can be heading for a 
depression. All we need now is pro- 
duction and that will result in prob- 
ably the greatest prosperity wave 
this country has ever enjoyed. 
Quite a few of us think that if OPA 
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Possible Answer 


Now George Slocum has done 
something! 

Even he does not realize the mil- 
lions of “Tool Owners,” the vast 
number of middle-aged and old 
people who are standing by won- 
dering what is to happen to their 
investments. 

Day after day, us newspaper fel- 
lows, after the last issue has gone 
in, put our feet on our desks and 
discuss investments and security— 
the reason being that investments 
are sliding into a hole and nothing 
has been evolved that will aid in 
plugging that hole. 

Just look at me. I went through 
the old mill, was ground to little 
bits in the big gears and, in the 
end, owed so much money it 
seemed that it would require two 
lifetimes to get my health back 
and pay what I owed. 

Now Im going again, able to 
make a little investment now and 
then, but where in hell will I in- 
vest? Where can I get a modest 
return and at the same time a rea- 
sonable security? I’m not alone; 
there are hundreds of fellows right 
in our organization in the same 
fix. 


It looks to me as though “Tool 
Owners,” you have just introduced 
might eventually be the answer, 
although as yet I do not know the 
details. Sincerely, Frep Kincssury, 
Gannett Newspapers, Elmira, N. Y. 


Eprror’s Nore: Publisher Slo- 


were to be abolished, production 
would soon catch up with demand 
and prices would be held in balance 
by the formula which has operated 
successfully in our country for 150 
years. But whether we are right or 
not can only be determined by tak- 
ing the plunge. In any event, things 
are not nearly as bad as they seem, 
are they? Now give me back my 
rose-tinted glasses, I may be need- 
ing them soon!—G.M.S. 


cum didn’t organize the “Tool 
Owners Union” but he is spon- 
soring its. purposes. See “Edge- 
wise” colume, May 20. 


Likes Bus Article 


Reference is made to the article 
which appeared in your Apr. 22 is- 
sue, entitled “Body Bottleneck Sty- 
mies Program for School Buses.” 

We wonder if it would be pos- 
sible for you to furnish us with 
one hundred (100) copies of re- 
prints on this article—H. A. HeEr- 
MAN, assistant branch manager, 
Motor Truck division, Internation- 
al Harvester Co., Syracuse, N. Y. 

Eprror’s Note: Due to the pa- 
per shortage we are able to sup- 
ply only 25 tearsheets. However, 
you have our permission to have 
photostat copies of the article 
made. 


Dawn 


We are subscribers to AvuTomo- 
tive News and this is how we feel 
about it: 


The arrival of your paper may 
be likened to the arrival of dawn. 
Light appears where it was dark, 
and objects that couldn’t be seen 
begin to clear up.—Louis A. GELLER, 
president, Akron Used Car Dealers 
Assn., Akron, O. 


Coming Events 


JUNE 
2-7—French Lick, Ind. SAE Summer 
meeting. 
ual convention 
Dealers Assn. 
JULY 


11-13—Saratoga Springs, N. Y. Twenty- 
third annual meeting of New York State 
Automobile Dealers. 

22-24—Chicago (Palmer House). Midsum- 
mer meeting, Automotive Trade Assn. 
Managers. 





3—Kansas City. Ann 
Missouri Automobile 


AUGUST 
22-24—Seattle (New Washington hotel). 
SAE National West Coast Transpor- 
tation and Maintenance meeting. 























AUTOMOTIVE NEWS, MAY 27, 1946 ‘ 5 








ts 


amer 


ation 
sn. 


The new 1947 
Studebaker Champion 


and Commander 


enty- 





Differ On Union’s Value 


Seattle Dealers, Who Must Sign 7 AFL Pacts, 
Split on Organization of Salesmen 


Auto dealers here tracts with the dealer associations. 
subject of Dave Beck, boss of the Seattle 
whether the unionization of sales- | Teamsters, has so fully unionized 
men has been a help or a hind-|the city that he enjoys almighty 
rance, with some claiming it has! powers over its commercial and in- 
had a stabilizing effect on the trade | dustrial life. 


SEATTLE. - 


are divided on the 


and others violently disagreeing. 
The salesmen’s union is one of 

seven AFL unions with which 

Seattle dealers have had to sign 


contracts. The others cover ma- 
chinists, truck drivers, sheet metal 
men, painters, clerical help and 
janitors. 


Seattle and San Francisco are 
the only U. S. cities in which the 
AFL has signed’ salesmen’s con- 


Dealer Johnson 
Holds Open 


House in Utica 
UTICA, N. Y.—A four-day open 


house, attended by E. C. Quinn, 
Dodge sales manager, and other 
factory and field 


officials, marked 
the official open- 
ing of the newly 
expanded and 
modernized 
downtown head- 
quarters of H. L. 
Johnson Motors, 
Inc. (Dodge-Ply- 
mouth). 

Dan Mooney, 
Syracuse region- 
al manager, pre- 
sided at a lunch- 
eon honoring Johnson, which was 
attended by a delegation of cen- 
tral New York State dealers head- 
ed by State Assemblyman Clell 
Forsythe, Syracuse. 

Speakers were Quinn, B. B. Se 
tle, Dodge director of service; May- 
or Boyd E. Golder, of Utica; Henry 
T. Dorrance, president, Utica | 
Chamber ‘of Commerce, and} 
Charles Hall, president, Oneida | 
National Bank and Trust Co. Also: 
at the speakers table, and in 
charge of the opening program, 
was A. E. Horne, of the Dodge 
advertising department. 

Dodge-Plymouth dealers who at- 
tended the opening luncheon in- 
cluded Fred Suppe, Clinton; Maj. 
H. R. Tyler, Waterville; Carl Ham- 
ilton and Elmer J. Kellam, of 
Delhi; Bill Bechtold, Herkimer; ' 
Clint Smith, Glenns Falls; Ray 
Flint, Oneonta; Bob Christman, 
Norwich; Frank Ryan, Oneida; 
Mert Everleigh, Watertown, andj 
Forsythe. 

Field men present included Ross 
Godshalk, Dodge district manager, 
Syracuse; Cliff Loman and How- 
ard Beecher, respectively regional 
and district parts representatives 
of Chrysler, and M. B. Rice and 
Tom Liggett, respectively Chrysler 
regional and district service man- 
agers. 





. ©. Quinn 


James Hoffa, business agent of 
the Detroit Teamsters council, is 
avowedly envious of Beck’s pow- 
ers. Hoffa has opened extensive 
organizing drives among Detroit 
retailers and dealers with the ob- 
jective of becoming Beck’s equal, 
but the small businessmen of the 
Motor City have banded together 
to fight the AFL with every facil- 
ity at their command. 


The salesmen’s contract between 


the Seattle dealers and the AFL ex- 


pired Apr. 1, but is operative pend- 
It provides 


the sellers a minimum commission 


ing new agreements. 


of 5% percent of the Detroit fac- 


tory price on new-car sales with a 


guaranteed wage of $125 a month. 

Comparatively, the contract for 
Detroit dealerships would fix the 
minimum new-car commission at 5 
percent, but with a weekly wage 
not below $65. 

The regulations on house deals 
have in particular incurred the 
dissatisfaction of Seattle dealers. 
House transactions are limited to 
10 percent, and commissions from 
90 percent of the house deals 
must be prorated to the union 
salesmen. 

An arbitration board, composed 
of a priest and representatives of 
the Seattle Automobile Dealers 
Assn. and the AFL, drew up the 
salesmen’s contract after manage- 
ment and union themselves could 
not agree. The original concord has 
been renewed yearly, and negotia- 


t-; tions are now in progress for fur- 


ther extension. 

Seattle dealers pay their sales- 
men a 7 percent commission on 
used-car sales and a 6 percent com- 
mission if the tradein has been de- 
ducted. The contract promoted in 


| Detroit calls for a minimum used- 


car commission of 5 percent. 

The AFL first set out to organ- 
ize Seattle in 1986. After a long 
mechanics strike, Beck was able 
to pull the dealerships into line 
quite readily. Salesmen were 
unionized in 1937. 

A significant difference between 
the organizing tactics employed in 
Seattle and those now underway in 
Detroit lies in Beck’s adherence to 
the law and Hoffa’s defiant flout- 
ing thereof. 

Beck appealed to the workers 
first and after he felt he had en- 
rolled a majority in his union, 
struck to enforce his collective bar- 
gaining demands. Hoffa, however, 
is attempting to coerce the dealers 
into signing their salesmen up 
without consulting the employes 
themselves. 


Car, Truck Output Estimates 


By Automotive News 
(U. S. Only) 





Week Same 

Ended Week 

May 25 1941 
GENERAL MOTORS 20,799 54,366 
Bs atid ecasewe 2,100 8,671 
GAO. 5... we 480 1,494 
Chevrolet? ......... 14,664 30,842 
Oldsmobile ........ 1,400 6,011 
SP 2,135 7,848 
CHRYSLER ........ 16,460 29,532 
SMD, Sinn cccccece 1,473 2,607 
ee 7,645 9,018 
Plymoutht ......... 5,936 13,898 
re 1,406 4,009 
a a 56s os otwne Closed 30,698 
ES is wos tis es vared Closed 25,503 
IR aise 5-s odin nas Closed 547 
EE an 05 66:00 64 Closed 3,648 
aa sa c'c.eo we 2,000 2,407 
STUDEBAKERt 1;672 3,488 
SMES oc cc cece 2,400 764 
PACKARD .......... 940 1,454 
WILLYS* Closed 1,333 
MUG www we ew we 24 N.A. 
MISCELLANEOUS... 3,416 7,927 
MOPAR. 61.0 coc cce 47,711 132,419 





Jan. 1 Jan. 1 

Week May, to to 
Ended 1946 May 24, May 25, 

May 18* Total 1941 1946 
21,586 178,386 1,100,192 152,516 
2,093 8,576 172,401 14,151 
605 2,196 30,664 4,265 
14,608 52,432 630,139 100,589 
2,189 6,620 120,620 16,730 
2,141 8,512 146,368 16,781 
2,165 . 44,010 580,734 233,414 
Closed 4,026 51,262 24,828 
2,165 20,952 176,660 106,891 
Closed = 115,217 276,471 77,864 
Closed 3,815 76,341 23,831 
9,586 32,043 474,357 187,063 
8,489 28,066 408,186 168,304 
Closed Closed 9,896 2,278 
1,097 3,977 56,775 16,486 
1,559 8,543 42,481 33,382 
1,670 5,178 54,193 33,029 
2,140 7,085 34,508 26,3386 
938 2,956 25,687 6,421 
1,650 8,717 12,099 21,805 
24 54 N.A. 54 
3,381 12,206 165,433 51,061 
44,690 194,128 2,490,184 745,636 


*Revised. tIncludes trucks. Miscellaneous includes GMC, IHC, Autocar, Divco, Reo, Mack, 


Diamond T, 


Total Since V-E Da 


tThis total includes cars produced since V-E 
NOT include civilian trucks produced in 1945 
N. A.—Not available. 


Federal, Marmon H., White, Brockway, 


Sterling, Four-Wheel Drive, etc. 


y...... 829,428 
Day, and trucks since Jan. 1, 1946. It does 
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Die-Cast Parts in Jack & Heintz Engine 


Auto Output Slated to Drop 
Below 35,000 This Week 


(Continued from Page 1) 


the wave of supplier plant strikes 
sweeping the country. 

C. E. Wilson, president of Gen- 
eral Motors, stated last week that 
143 supplier‘ tieups are holding the 
corporation’s production to about 
one-third of what it should be at 
this time. 

An estimated 10,651 commercial 
vehicles and 37,060 cars made up 
the total U. S. output last week. 

In Canada, auto plants turned out 
an estimated 2,351 cars and trucks, 
a drop of 800 from the previous 
week’s total of 3,157. The output 
across the border, however, raised 
the total for U. S. and Canada to 
50,062. 

Although U. S. makers have 
turned out an estimated 745,636 
cars and trucks since Jan. 1, the 
total for 1946 is expected to fall far 
below original predictions. 

Based on the current rate of 
assemblies, and if Ford Motor re- 
sumes operations early next 
month, the year’s output will hit 
less than 3,000,000 cars and 
trucks. If production per month 
for the balance of the year only 
equals what is expected to be the 
total for May, the total for the 
year would a little more than 
2,350,000 vehicles. 

This month, with the total so far 
an estimated 194,128, output is ex- 
pected to hit 225,000 units, but will 
probably fall considerably short of 
April’s total of 233,488. 

Willys, which has been closed as 
a result of a Spicer Mfg. Corp. 
strike is scheduled to reopen to- 
day (May 27). 

Studebaker, in production of its 
’47 models last week, was forced 
to shut down Friday for an indefi- 
nite period as a result of the rail 
strike. 

Further curtailment in auto 
production is due this week fol- 
lowing an announcement that 
Ford of Canada will shut down 
indefinitely beginning Tuesday 
night (May 28) as a result of ma- 
terial shortages induced from the 
U. S. coal tieup. Parts manufat- 
ture will continue as long as pos- 
sible. 

At Oshawa, Ont., General Motors 
seeks to continue assemblies for 
three weeks. However, company 
spokesmen pointed out that ma- 
terial shortages resulting from the 
rail stoppage may force frequent 
temporary shutdowns during this 
next three-week period. 

Of last week’s output, GM di- 
visions totaled an estimated 20,799 


cars and trucks, compared with 
21,586 in the previous week. 

Since V-J Day General Motors 
has produced a total of 222,736 cars 
and trucks, more than 750,000 less 
than what the corporation should 
have tallied by this time, according 
to Wilson. 

Chrysler Corp. tallied an esti- 
mated 16,460 cars and trucks last 
week and 2,165 Dodge trucks in 
the previous week. 

Ford Motor assembly lines were 
at a standstill in all plants. 

In the independent car maker 
group, Nash turned out an esti- 
mated 2,000 units compared with 
1,550 in the previous week. Stude- 
baker hit an estimated 1,672 cars 
and trucks last week, matching 
the previous week’s total of 1,670. 

Hudson, rallying to its 60-per- 
hour schedule rolled off an esti- 
mated 2,400 cars last week com- 
pared with 2,140 in the previous 
week. 

Output at Packard was steady, 
hitting an estimated 940 units last 
week and 938 in the previous week. 

Crosley, striving for a total of 80 
units this month, turned out 24 

cars in each of the last two weeks. 

Although Mack, Diamond T and 
GMC Truck were closed last week, 
other truck makers spurred output 
to an estimated 3,416, a slight gain 
over the previous week’s total of 
3,381. 


Heintz Reveals 
Details of 


New Engine 


DETROIT.—Details of the high- 
ly touted Jack & Heintz engine 
were revealed last week by A. T. 
Colwell, vice-president of Thomp- 
son Products, in an address before 
the Detroit section, Society of Au- 
tomotive Engineers. 

Several engineers mentioned this 
engine as an interesting departure 
in design, Colwell said. They hold 
the opinion that it is adaptable to 
air cooling. 

Use of 18 die castings of seven 
different designs is a feature of 
the engine. 

Information supplied to Colwell 
by Ralph Heintz and Richard 
an says “the engine can be 
made in two, four or six cylinders, 
liquid or air-cooled, the air-cooled 
being largely fabricated of die cast 
aluminum or magnesium alloys.” 
The six cylinder, air-cooled en- 
gine, according to tests at Jack 
& Heintz laboratories, develops 95 
horsepower at 6,600 revolutions per 
minute. Ready for installation the 
engine weighs 245 pounds. It is de- 
signed for front or rear installa- 
tion. 

The engine is of the horizontal 
opposed type with slide valves, Col- 
well said. The crankshaft is of 
the built-up type, bearing alloy 
bonded directly to the crank pins 
for better cooling, and the bearings 
are not split. 

Pistons are forged aluminum, 
slide valves are formed Nitralloy 
sheet, running at one-quarter en- 
gine speed, and cylinder liners are 
alloy iron. 

The combustion chamber is 
bounded by two flat surfaces and 
the ID of a cylinder, which elim- 
inates any sharp changes in sec- 
tion. The two crankcases are iden- 
tical and consist of one bank of 
cylinders and half a crankcase. 


OPA Restores 
Automatic Hike 
For S.nall Shops 


WASHINGTON. — Repair shops 
for motor vehicles that employ not 
more than eight persons may auto- 
matically increase their ceiling 
prices when they grant wage in- 
creases to their employes, OPA an- 
nounced last week. 

Repair shops will determine the 
amount of the price ceiling increase 
by use of the form previously pro- 
vided and now reincorporated in 
the regulations covering these re- 
pair shops, OPA said. 

The action, effective May 25, re- 
stores a former provision allowing 
these shops to obtain automatic 
ceiling price increases for wage 
increases. The provision was re- 
voked Feb. 9, 1946, to coincide with 
the government’s wage-price policy 
at that time, which did not permit 
these small employers to make 
wage increases without prior ap- 
proval of the War Labor board. 

Under the government’s new 
wage-price policy, employers of 
eight or less persons are not re- 
quired to obtain approval of a wage 
increase as one of the conditions 
for obtaining a price ceiling in- 
crease. Consequently, the former 
automatic provision is_ restored, 
OPA explained. 











CAR ENGINE TESTING at Dodge has become a precision operation, . compietely 
automatic and electronically controlled. The method is an outgrowth of experience in 
testing more than 18,000 engines for B-29 Superfortresses at the Chrysler wartime- 


operated Dodge-Chicago plant, headed by L. L. Colbert, now president of Dodge. 
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Last September, 


we promised you a miracle tire of rayon 


HERE IT 18! 


LAST SEPTEMBER, we promised that some- 


time soon you’d be able to buy a Goodyear pas- 
senger tire made with rayon cord. 


And we said: “From that day on, you'll get 
such tire mileage, safety, comfort, and economy 
as car owners have never before enjoyed.” 


That day has arrived! 


Today, your Goodyear dealer is getting a 
steadily-increasing supply of Goodyear tires in 
sizes 6.50 and larger, made with Rayotwist, the 
Goodyear patented rayon cord. 


And when we call them “miracle tires” —we 
mean just that. Look... 


GREATER TIRE LIFE! Because its thin- 
ner, easier-flexing Rayotwist Cords make 
it cooler running. (Heat is a tire’s worst 
enemy.) 


GREATER SAFETY! Because the Rayo- 
twist Cords are stronger—far stronger— 
giving this new Goodyear a resistance to 
bruising, and blowouts, which no ordinary 
tire can hope to match! 


GREATER COMFORT! Because the greater 


resiliency of the Rayotwist Cord body 
gives a smoother, more comfortable ride 
—and lowers rolling resistance so that 
you actually save gasoline! 


Yet this amazing new Goodyear costs no 
more than an ordinary tire! 


Another Goodyear “First!” 


Long before the war, Goodyear had experimented 
with Rayon. Goodyear developed, in its own 


RAYON ARE 


ANOTHER GOODYEAR 


“FIRST”! 


TIRES MADE WITH 


laboratories, the first rayon tire cord—and with 
it built the first rayon tire! 

During the war, Goodyear built more rayon 
cord tires than anyone else—emerged with an 
infinitely greater fund of experience than any 
other maker. 7 

That is why this new Goodyear, made with 
Rayotwist, is exactly what you’d expect it to be: 
by far the finest automobile tire on the market 
today! 

See Your Goodyear Dealer 


The new Goodyear rayon cord tires, in sizes 














6.50 and larger, are available at your Goodyear 
dealer’s. 

If he doesn’t have your size at the moment, he 
soon will have. Meantime he can keep you roll- 
ing until your new Goodyears arrive. 


In smaller sizes, he will continue to supply you 
with the finest cotton cord tire built—today’s 
Goodyear De Luxe. 


With either tire you will know why for 31 
years it has been true that “more people ride 
on Goodyear tires than on any other kind!” 


nt” GOODFSYEAR 
RAYON CORD TIRE 


Two versions of the worid’s finest tires 
De Luxe Rib Tread 
De Luxe All-Weather Tread 
























pletely 





Rayotwist, T. M. Goodyear T. & R. Co, 





bs 
Denying Charges vies 
v 


Glass Makers Answer 
U.S. Trust Suit 


TOLEDO. — Denying all allega-;an industrial revolution creating 
tions of the government that “since|continuous machine production 
1935, the flat glass industry in the | methods for making both plate and 
United States has been controlled|window glass came about in the 
and completely dominated by Pitts-|last two decades making plants ob- 
burgh Plate Glass Co., and Libbey-|solete, improving quality of prod- 
Owens-Ford Glass Co.,” these com-|uct, reducing unit costs, and that 
panies and other defendants in anj|the large-scale requirements of the 
anti-trust suit filed their answer in|automotive industry could be 
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nies. 
Advances Cited 





general, in federal district court. jing go back to the beginning of 
Defendants include nine corpora-|the industry; foreign investments 


After a hearing before Judgelinfringement claims in the earl plaint asked the court to dismem- 
Frank L. Kloeb in federal court dvvciepenent of safety glass md ber all of the larger companies 
here on Feb. 19, the government | piass companies declared ; 
filed an amended complaint and bill ; 





UNMISTAKABLY...PROSPECTIVE CAR BUYERS SAY: 


“We Want Better Vision!” 





> Of course we know that we’re not telling you anything new. But, we believe 
it is worth reminding you that surveys conducted in various sections of 

the country—SAE and newspaper sponsored—among prospective buyers of 
new cars emphasize this fact. These prospective buyers definitely 

want windshields and windows that will give them better, wider vision. 

They want a clearer, unobstructed view of the road and surroundings— 

for greater driving safety, as well as for greater riding pleasure and smarter 


car appearance. 


When it comes to selecting safety glass for those larger vision panels, you'll 

do well to count on dependable Duplate Safety Plate Glass and Duolite Safety 
Window Glass. Here are products by “Pittsburgh” which have the 

confidence of motorists and manufacturers. They are backed by a long, con- 
sistently successful record of service—by research, technical skill and 
manufacturing facilities second to none. 


In any glazing problem involved in the design and construction of your 


cars, you have access to the counsel of our glass experts. 
Pittsburgh Plate Glass Company, 2226-6 Grant Building, Pittsburgh 19, Pa. 


Sof G88 er rrounse 


DUPLATE SAFETY PLATE GLASS + DUOLITE SAFETY WINDOW GLASS 


iP ‘PITTSBURGH stand for ZLualiity Glass and (Print 
G 


wr rYTYT ee ue G wh PtCats er ar ae aoe ee eR 













The window glass makers point- 
ed out that much of the change in 
their industry whereby small com- 
panies disappeared from business 
and larger units developed was due 
to revolutionary advances involv- 
ing new types of glass tanks, ma- 


federal court here last week. served only by large integrated chines and methods of handling 
The civil suit was filed here |glass manufacturing companies. “All I said was ‘I’m just looking. | glass. 
’ yp 
May 23, 1945, by Curtis Shears, Trade Practices I don’t want a new car’! Window glass defendants admit- 


special assistant to the attorney Trade practices relative to pric- a ee ted in the court document that 
licenses and transactions, and in| “window glass had been handblown 


i -jin America since early Colonial 
tions, an association of glass dis-|were of minority character; certain ae and distribut desk: teak tiace baa Seen Hitle 
tributors, and a number of officers| patent transactions cited by the | '"8 P . change in the method of production 
of companies and associations. government were made to settle The government in its com- | |. in the equipment used up to 


1880; that improvements were made 


with plants in important glass- during the next two decades; that 
producing areas now integrated |the increased use of gas as a fuel 
of particulars on March 19, as or- The complaint charged violations | into economical producing groups | and the adoption of the tank fur- 
dered by the court. of the Sherman Anti-Trust Act,]| and for the complete wiping out |nace to replace the pot furnace 

Defendants contended in their] Wilson Tariff Act, and Clayton Act | of some defendants. made possible larger production 
answer to the government suit that!in respect of foreign and domestic The answer filed denied all gov- |and more continuous operation; 



































ernment contentions relative to|and that competition with import- 
control of the industry and fixa- 
tion of production quotas, citing in 
detail production and shipment fig- 
ures for both plate and window 
glass from 1928 through 1945. Wide 
variations were shown from year 
to year in the output and ship- 
ments of plate and window glass 
by the various defendant compa- 


ed glass was active.” 

It was admitted that there 
were 100 or more window glass 
companies in the United States 
before and in 1900, most of which 
were located in Indiana, Penn- 
sylvania, Ohio and West Virginia, 
and that “the window glass in- 
dustry has been a precarious 
business involving great risk of 
loss as a result of wide changes 
in the supply and demand of 
window glass from time to time, 
changes in manufacturing meth- 
ods and technological improve- 
ments which effected an indus- 
trial revolution, and other causes 
beyond the window glass manu- 
facturers’ control.” 

Likewise plate glass underwent 
vast changes in manufacture from 
the first successful plant in Amer- 
ica established by John B. Ford 
in 1870 at New Albany, Ind., up 
to very recent times when con- 

tinuous machine methods have 
been used for rolling plate glass 
blanks. 

Revolutionary changes began to 
take place in 1921, the suit answer 
set forth. The old style table cast- 
ing process of making plate glass 
blanks was “gradually replaced by 
various continuous tank processes 
developed by Ford Motor Co., Pilk- 
ington Brothers, Pittsburgh Plate 
Glass Co., and Libbey-Owens-Ford 
Glass Co., respectively, and by in- 
termittent pot-casting roller pro- 
cesses independently developed by 
Bicheroux and Pittsburgh Plate 


Glass Co.” 
New Method 

It was also cited that continuous 
methods of grinding and polishing 
plate glass blanks were developed 
by Ford Motor Co., Charles Heuze 
of Belgium, Pittsburgh Plate and 
Libbey-Owens-Ford. 

“The advent and commercial de- 
velopment of these revolutionary 
processes made obsolete large ex- 
isting plant investments, improved 
the quality of plate glass, tended 
to reduce the unit costs of pro- 
duction, mechanized the industry, 
made possible larger scale produc- 
tion, more continuous operation 
and led to the formation of large- 
scale manufacturing units, ade- 
quate to serve large-scale consump- 
tion particularly the automotive in- 
dustry,” summarized the defen- 
dants. 

Several of the automotive com- 
panies went into the plate glass 
business when closed car models 
became popular after World War 
I. There was a tremendous im- 
petus given to plate glass pro- 
duction by these automotive re- 
quirements. However, in time all 
the motor car makers except 
Ford Motor ceased making their 
own glass and bought their re- 
quirements from the plate glass 
companies. 

Covering marketing operations 
the answer outlined how the prod- 
ucts are marketed largely through 
jobbers who maintain sales and 
service organizations, warehouses, 
and who perform some processing 
functions. It was also cited that 
Pittsburgh Plate and Libbey- 
Owens-Ford in such a_ typical 
peacetime year as 1939 sold 70 per- 
cent of the plate glass manufac- 
tured by them to the automobile 
industry largely in the form of 
safety plate glass. 

In the window glass trade it was 
brought out that a pre-discount list 
has existed to describe types, sizes, 
thicknesses and qualities of win- 
dow glass—‘“a convenient mecha- 
nism for computing actual prices 
for these many thousands of va- 
riations in combinations of sizes, 
thicknesses and qualities of win- 
dow glass through the medium of 
applying the discounts quoted by 
a manufacturer to such list or to 
particular brackets in the list.” 

Each manufacturer independent- 
ly quotes to the trade his own in- 


have been frequent, although no 
substantial changes in the predis- 
count list have been made since 
1900 and long prior thereto, the de- 
fendant companies explained. 


b es 

The government had charged the 
glass companies with seeking to 
keep out foreign competition, pre- 
vent export of glass, and divide 
world markets with foreign manu- 
facturers, all of which are denied 
by the defendants. 

Government allegations regard- 


ing control of safety glass manu- 
(Continued on Page 34, Col. 4) 
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KAISER-FRAZER 
PRODUCT 


Front-wheel drive. Plus war-proved Tor- 
sionetic Suspension for new smoothness of 
ride! Wheelbase, 117 inches. Six-cylinder, 
92 hp. engine. Widest seats in any volume- 
production car. Unexcelled driver-vision. 


GRAHAM-PAIGE 
PRODUCT 


Maximum roominess with modern beauty of 
line. Wheelbase, 123% inches. Six-cylinder, 
100 hp. engine. Rear-wheel drive. Unexcelled 
driver-vision. Extra-wide, luxury-cushioned 
seats. Smartly tailored two-tone upholstery. 
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Kaiser 





Frazer - 


Have All the Beauty and 
Distinction of Custom Car Styling 
—Plus Postwar Engineering 


—o SHEER beauty of the Kaiser and the FRAZER thrilled the 
American public long before production models were available— 
inspired over 100,000 orders before the first delivery was made. 


These first 1947 cars reflect in their clean, sweeping lines the dis- 
tinction of custom car styling—a modern smartness that is the result of 
Darrin’s long-experienced custom designing. The KaIsER and the 
FRAZER have established a new postwar mode in motor car appearance, 
as well as in engineering. 


Right now the giant production line at Willow Run is just about 
ready to move. Soon the 1947 FRAZER will be in volume production—to 
be followed later by the Kaiser. Before long, KAISER and FRAZER 
dealers will be making retail deliveries on the first of these great new 
1947 motor cars. 
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KAISER-FRAZER CORPORATION SQXCGRAHAM- PAIGE MOTORS CORPORATION 
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ial NASH—from $66 to $74, average | $1077. Torpedo Eight, $1152; $1101. 
Caused_by Rising Costs... $69. Streamliner Six, $1194; | $1141. 


N C P e B Typical of the new ceiling prices | Streamliner Eight, $1219; $1166. 
@ for passenger automobiles—listed Oldsmobile—Series 66, $1163; 
ew ar r tce oosts by individual models for all makes | $1112. Standard 76, $1243; $1189. 
in the official action—are those of | Deluxe 76, $1338; $1281. Standard 
four-door sedans of various series |78, $1293; $1238. Deluxe 78, $1388; 

€ 1 n ? r Om - and makes. These are listed below, | $1330. Series 98, $1458; $1396. 
together with the price ceilings for Buick—Series 40, $1250; $1197. 
(Continued from Page 1) the same models prior to the new|Series 50, $1459; $1397. Series 70, 


s increases (the new, higher price is | $1699; $1625. 
may be forced to seek higher ent ceiling prices for the various | listed first and the present price| Cadillac—Series 61, $1794; $1720. 














both cases they reflect increases 
in wage rates approved by the 
Wage Stabilization Board as well 
as the higher costs of purchased 
materials. OPA had previously in- 
creased the maximum prices of 
other makes of cars to reflect their 
wage increases. 

Moreover, the new Studebaker 
passenger automobiles are 1947 
models and the ceiling prices an- 
nounced for them also reflect ex- 












































wages from the auto makers. 'makes of automobiles are as fol- | second): Series 62, $1951; $1872. S i ign chan d i- 

: : ' : . Special 60,| tensive design ges and eng 

7 ogg pg gp prices, ee lows: Plymouth—Deluxe, $1069; $999. | $2590; $2488. Series 75, $3633; $3496.| neering improvements which add 

ay <2, » are increased over| CHRYSLER—Plymouth from $64 |Special Deluxe, $1097; $1027. Hudson—Series 651, Super-Six,| to the company’s production 
present prices to reflect higher |to $81, average $70; Dodge from Dodge—Deluxe, $1176; $1087; Cus- $1240; $1164. Series 52, Commodore] costs. 
















The latest adjustment for in- 
creases in supplier’s prices to car 
manufacturers was determined by 
the use of the reconversion for- 
mula which is the standard by 
which OPA measures relief for 
temporary low-volume industries, 
Car ceilings were raised in March 
under the reconversion formula to 
reflect wage increases in car man- 
ufacturers’ plants. It was not pos- 
sible at that time, OPA said, to 
provide for increases in prices of 
purchased materials because the 
effect of wage increases on sup- 
pliers’ prices could not then be es- 
timated accurately. 


“While the expectation of an 


costs of purchased materials and |$g3 to $89, average $88; DeSoto : : 
parts. These include such basic ie ene to $86" ieee $34; | tom, $1235; $1147. Girt S1501; $1500 Dorion BA . 
materials as steel, brass, cloth, and | Chrysler 6’s from 82 to $96, aver-| DeSoto—Deluxe, $1251; $1169.| Sine Right $1436; $1353 

parts and subassemblies. For Pack-|age, $91; Chrysler 8’s from $104] Custom, $1316; $1230. _ pate : 

ard and Studebaker models, the /to $110, average $109. Chrysler — Royal, $1353; $1265. Nash—Series “600,” $1119; $1051. 
new prices also reflect recently ap-| FORD—Ford from $42 to $62,|Windsor, $1449; $1353. Saratoga,|Ambassadore Six Series, $1262; 
proved basic.wage rate increases. |gverage $52; Mercury from $49 to|$1636; $1530. New Yorker, $1714; $1188. 

The increases in suppliers’ | $72, average $64; Lincoln from $92 | $1604. Packard—Six, $1510; $1408. Eight, 
prices require raising the mate- |to $167; average $98. Ford—Deluxe eight, $995; $045, | $1565; $1460; Deluxe Eight, $1624; 
rials factors, previously used in | GENERAL MOTORS—Chevrolet |Super Deluxe eight, $1057; $1004. | $1513. Super, Hight, S20ms; stte™. 
computing maximum prices, by |from $33 to $52, average $42; Pon-| Lincoln—Model 73, $1919; $1825.| USt0™ Super, Bight, $2654; 
an average of about 12 percent. |tiac from $38 to $63, average $54;|Model 73 with custom interior,| aa. 

The increase in materials costs |Ojdsmobile from $39 to $72, aver-| $9042: $1943 ’| Studebaker 1947 models—Cham- 
results in varying increases in | age $54; Buick from $39 to $72, av-| 4... F pion Deluxe, $1158; Regal Deluxe, 
car prices depending on the pro- | erage $57; Cadillac from $68 to $148, |, Mercury — Town sedan, $1241; | $1221; Commodore Deluxe, $1370; 
portion of materials and parts | average $80. $1177. Regal Deluxe, $1477. 

in each make of automobile HUDSON—from $73 to $94, aver-| _ Chevrolet—Fleetmaster Sport se-| The price increases for both 
which are purchased from out- | age $76. dan, $1002; $958. Stylemaster sport| Packard and Studebaker passen- 







































side sources. Packard—from $98 to $162, aver-' Sedan, $936; $894. ger automobiles are larger than! garty rate 
The range of increases over pres- ‘age $105. ‘ Pontiac— Torpedo Six, $1127; those for other makes because in tially in Se ae ‘sealer: 





tion would justify holding maxi- 
mum prices constant without 
covering new cost increases late 
in the reconversion period,” OPA 
said, “circumstances in the au- 
tomobile industry today do not 
warrant omission from the re- 
conversion formula of a factor 
as large as that resulting from 
the recent material cost in- 
creases.” 

Increases in factory prices to 
offset materials cost increases are 
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xxx AND YOU'RE THE LEADER 


















It isn’t only one of the world’s key indus- & Gardens, written solely to help people live ; 
; : ‘ included in resellers prices in the 
tries that the automotive people have created better in the comfortable suburban homes dollar amounts. 
in 50 swift years. You’ve created a whole you’ve made possible. “This is in accordance with 
OPA’s previously announced deci- 








sion to pass on to consumers the 


new way of life—suburban America. 
dollar amount of increases granted 


Of course BH&G families have money for cars. 











You spread the cities out into suburbs. They’re your own customers. Of course they - ane subsequent to 

; : : t h il level b 

You took people miles afield from buses and want new cars; frequent replacement is part ining Galen ‘initial iene. tate 

streetcars. You created the 50,000 of their high standard of living. (In 1940 the | margins by 4.5 percentage points,” 
communities that are served by highwa ae ay Gane 

y highway average, age of BH&G cars was 2.8 years.) he eGRiin i eo tie 






creases, OPA announced ceiling 
prices for three new models, the 
Nash four-door trunk sedan in 
the 600 series and the Ambassa- 
dor series and a Chevrolet sta- 
tion wagon in the Fleetmaster 
line. The Nash sedan has retail 
list prices of $1160 and $1301, re- 
spectively, and the Chevrolet sta- 
tion wagon has a retail list price 
of $1395. 

The increases authorized in to- 
day’s action may we charged for 
only those automobiles which are 
sold by the manufacturer on and 
after the effective date of this ac- 
tion. 


transportation alone. 











Where do you think you could possibly find a 
bigger percentage of sales than among these 
BH&G families whose whole way of life 
depends upon your cars? 





One magazine has followed you: Better Homes 






























AVERAGE CIRCULATION 2,650,000 



















CONGRATULATIONS, AUTOMOTIVE PEOPLE | 


GOLDEN JUBILEE mecca 
Senate 
(Continued from Page 1) 
slap at John L. Lewis, who has 
demanded sole administration of 
the proposed miners’ welfare 

fund. 
Byrd called on President Truman 


to appear before Congress and rec- 
ommend stern measures to deal 


Mi i ITA ; with the railroad strike. The Vir- 
———~ ginian branded the stoppage as “a 
: 4% o_ 8 strike against the government,” 















nee ‘dens : whose seizure of the rails failed to 
ULC . prevent the walkout of engineers 
: iaeeeernaccanete and trainmen. 

Sen. Barkley, majority leader, 
said he would ask the Senate to 
convene as long as possible Friday 
and Saturday in order to dispose of 
labor legislation. Outbreak of the 
rail strike and threatened resump- 
tion of the coal strike, also in the 
face of federal seizure, bolstered 
the desire of the majority to speed 
passage of restrictive legislation. 

An amendment providing loss 
of Wagner act privileges to any 
workers who defy federal seizure 
was introduced by Sen. Cape- 
hart. Prospects of passage of 
such a proposal were regarded as 
high, since President Truman is 
now powerless to punish workers 
striking under federal seizure. 

Sen. Pepper, leader of the fight 
against clamping severe curbs on 
0 i i 3 ind no place like Better Homes & Gardens labor, conceded last week that his 































opponents held the upper hand. He 
asserted that the Senate “would re- 
gret later” any action taken at this 
time. 
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in collecting and interpreting today’s sales facts 


FAST-GROWING list of manufacturers, distributors and up to the minute because they come, as news 
A and dealers throughout the country are availing comes, from continuing sources. 
themselves of the kind of cooperation rendered by 
Hearst Advertising Service. Such sources include not only dealer contacts in the 
field, but also distributors, wholesalers, jobbers, branch 
For today’s H-A-S man is more than a space repre- managers, district managers and sales managers— 


sentative laying before you the value of 
his newspaper. He’s a man who makes 








a specialty of knowing what goes on, 
sales-wise, in ten key markets of 
America—a man who can talk to you 


: your type of product). 
in sales language that makes sense. 


What the H-A-S man can lay before 
you is a newspaperman’s knowledge of 
the town he works in—information 
gathered by “reporters with a nose for 
sales” —facts that are accurate, complete 


CALL THE H-A-S MAN 


Just drop us a note 
Saying, “I'm inter- 
ested in your market 
information on (name 


men on the sales firing line whom the 
H-A-S organization contacts and 
cooperates with daily. 


H-A-S men have assisted in setting up 
territorial quotas—in securing manufac- 
turers’ representatives—in allocating 
dealers by markets and divisions 
within markets —in hundreds of other 
ways. 


Why not call the H-A-S man today ? 


Hearst ADVERTISING SERVICE 


HERBERT W. BEYEA, General Manager 


959 — 8th Ave., New York 19, N. Y.— Offices in principal cities 


Representing: 
New York Journal-American + Pittsburgh Sun-Telegraph 
Baltimore News-Post-American + Boston Record-American-Advertiser 
San Francisco Examiner + Los Angeles Examiner - 





Chicago Herald-American 
Detroit Times + Albany Times-Union 


Seattle Post-Intelligencer 


The New York Daily News put 
the middle millions in the spotlight 
last week for the benefit of auto- 
motive advertising men. 


Through a movie, the News told 
the story of a two-year study of 
210,000 customers for quality mer- 
chandise in the New York area, in- 
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The Middle Millions 
. . » World Report 
By Bob Finlay 


cluding 110$00 new.car customers. 
The study showed that while the 
customer in the upper - income 
brackets bought more quality 
goods, there are 100 customers in 
the middle incemes and the 100 buy 
more than the one. 

The 210,000 included customers 


for quality clothes, shoes, cruises 
and cars. In each case, the News 
said, those in the middle incomes 
bought the bulk of the goods. 

And, of course, to make its point, 
the News pointed out that seven of 
every 10 families in the great New 
York market are covered by the 
News. Host at the showing was 
Edward J. Hoban. 


World Report 


First issue of World Report looks 
good and has a lot of interesting 
information, including a number of 
automotive items. 

It reports that German auto and 
truck production is being restored 
more rapidly in British zone than 
others. Output in British zone is 
geared for 40,000 cars and trucks in 
1946 and may go as high as 70,000. 


THIS DODGE POSTER ‘‘I Can Dream, Can't I?’’ was adjudged among the 100 best 


in the 14th annual exhibit of Outdoor 


Advertising Art in Chicago. The 


advertising 


agency was Ross Roy, Inc., of Detroit; the art director was John W. Hutton, and the 


artist was Rohe Reidenbach. 


Inter-Allied ceiling for all Germany 
is 80,000. 
World Report also points out that 


Russia has a rocky road to eco- 
nomic power. It says Soviet goal 
for auto and trucks (mostly trucks) 
is an annual average of 500,000 
while U. S. hit 5,600,000 in peak 
years. 


Out West 


Newspapers in the West and 
Midwest are finding it tough goinz 
to find paper for their advertising 
as a result of the strike of 37,000 
logging and sawmill workers in 
British Columbia. 

In some cases papers are carry- 
ing only emergency advertising 
some days. All this is making it 
tough for auto dealers to get their 
messages across in newspapers af- 
fected. 


Beech 


Ruthrauff Ryan has been ap- 
pointed advertising agency for 
Beech Aircraft Corp., Wichita, 
Kan., according to John P. Gaty, 
vice-president and general man- 
ager of Beech. Gaty says Beech 
is embarking on a vigorous cam- 
paign in promotion of its postwar 
aircraft. 


Adcraft 


At its annual meeting last week, 
the Adcraft Club of Detroit elected 
four new directors: William H. 
Cartwright, Detroit manager for 
Edward Petry & Co.; Dolph H. 
Odell, assistant director, advertis- 
ing section, General Motors Corp.; 
Lee A. Vogelsang, account execu- 
tive, Walker & Co., and James B. 
Wagstaff, vice-president, De Soto. 


The club’s yearly roster book is 
out, containing a lot of useful in- 
formation as well as fun. 


Ross Roy Expands 


Ross Roy, Inc., Detroit advertis- 
ing agency, now is occupying two 
additional floors of the Press build- 
ing at 2751 E. Jefferson Ave., De- 
troit, where the company has been 
located for the past 10 years. With 
the increased space the agency is 
using all except one floor of the 
five-story building. Extensive re- 
modeling of the building interior 
has been underway for. several 
weeks. 


Plans Campaign 


Florez, Phillips & Clark has been 
appointed advertising counsel by 
Superdraulic Corp., Dearborn man- 
ufacturers of hydraulic pumps, mo- 
tors, transmissions, and valves. 


Names 


Appointment of Robert Wardrop 
as assistant manager of glass ad- 
vertising and promotion for the 
Pittsburgh Plate Glass Co. is an- 
nounced by Edward L. Patton, 
manager of glass advertising and 
promotion. 


Appointment of Walter K. Sitt- 
man as technical advisor to the 
advertising department of Nash 
Motors was an- 
nounced last 
week by N. F. 
Lawler, director 
of advertising. 
Sittman, who has 
been in the au- 
tomobile business 
since 1915, began 
his career with 
the Ford Motor 
Co. as a tool de- 
signer. He joined 
Nash in 1938 as 
a service man- 
ager, and from 1942 to 1945 he aid- 
ed in promotion of service and ac- 
cessories at Ross Roy, Inc., Detroit. 


W. K. Sittman 


A. H. Allen, who writes our col- 
umn FOB Factory, has been elect- 
ed chairman of the Detroit chap- 
ter, American Foundrymen’s Assn. 
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| AIRCRAFT NEWS 


Radio Improvements Aid : 


Push-Button 


Flying 


By Charles Evans 
Aviation Editor 


BY THE TIME an acceptable plane for the masses is 
available at a price the average man can afford, it ought to 
be a simple matter to get in it and fly anywhere. 

Radio aids now available along the airways, and the radios 
available for use in personal planes already fit into a pleasant 


pattern for those who can af- 
ford them, and further im- 


provements now under way 
on the ground and in the air prom- 
ise real pleasure and convenience 
for the private pilot. 

The new thing is the change 
from Low Frequency to Very High 
Frequency for airway aids main- 
tained by the government along its 
40,000 miles of airways. This is now 
in process, and within a few years, 
three at most, all airway aids will | 
be VHF, and vastly improved over | 
today’s aids. The principal reason 
is that VHF is beyond the static | 
belt. In thunderstorms, it goes right 
on being a good radio instead of | 
imitating a boiler factory on a rush | 
war job as LF radio does. 

Remarkable as radio equipment 
for the private plane is today for 
its lightness and smallness, VHF 
sets are promised that will be still 
smaller, just as light, and eventu- 
ally less expensive. While the air- 
ways are in the transition stage 
from low to very high frequency- 
and the shift will not be completed 
until everybody is prepared for it- 
today’s LF radios, roughly the size 
of a man’s two fists, are giving | 
good service. 

VHF sets, say most of the man- 
ufacturers, will be a great im- 
provement, and they look for 
quantity production to reduce 
prices below the $100 to $175 now 
asked for a combination trans- 

mitter and receiver, called in the 
trade a transceiver. 


Static Hits LF 


This tendency of LF to succumb 
to static in bad weather is bad for 
all flying. You need radio most 
when the weather is bad, and that’s 
just when LF misbehaves most. 
Even the radio ranges which mark 
the air highways for the instrument 
pilot, are painful to listen to in 
electrical storms. The new VHF 
range is a two-course, instead of 
a four-course range, and it may be 
flown aurally, the pilots listening to 
signals in his earphones, or visu- 
ally, the pilot watching a simple 
needle on his instrument panel. 

Early in the program of install- 
ing these ranges, it was learned 
they could be converted to omni- 
directional ranges quickly and at 
low cost, and that is the greatest 
boon to come to the private flyer 
in years. An “Omni” sends out its 
signals in every direction. In the 
plane is an azimuth selector 
which the pilot sets on the course 
he intends to fly. Then he guides 
his plane so that the needle on an- 
other instrument remains at zero, 
and he is always on course. 

These ranges are “line of sight” 
in operation, and it will take more 
of them than the powerful, but 
noisier LF ranges. But when the | 
entire country is supplied with 
them, there will be, in effect, a| 
radio range from everywhere to 

| 





* 





everywhere. For example, flying 
from Harrisburg to Philadelphia, 
a pilot would set his course selector 
at 100 degrees, and move his plane 
to right or left as the needle in- 
dicates. 

Between Des Moines and 
Oskaloosa, the course would be 
121 degrees, assuming that ranges 
are located near those cities. Any 
path across country could be 
plotted in advance simply by 
jotting down compass courses— 
very simple navigation. 

The receiver for this flying will 
also handle voice for communica- 
tion with the traffic towers at air- 
ports, and for obtaining scheduled 
and emergency weather informa- 
tion. Receiver and transmitter will 
be VHF and static-free. 

+ 7” * 


Marvels of Compactness 


TODAY ’S transceivers are mar- 
vels of compactness. Take the Lear 





PX-er, TR-2B for example. Trans- 
mitter and receiver combined, in- 
cluding the power pack, head- 
phones and microphone, weigh 10 
pounds. It takes a hole 4 by 5-1/16 
inches in the instrument panel to 






ARDS 
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install it, and the unit is eight 
inches deep. The power pack is an- 
other handful, measuring 4% by 
4% by 5 inches. You can buy this 
tiny radio “station” for $125. Lear 
is made at Grand Rapids, Mich. 


Airadio, Stamford, Conn., out of 
its extensive war experience, has 
produced a similarly small appar- 
atus weighing 10 pounds, 10 ounces 
complete. You can lay the trans- 
ceiver on one hand. It measures 5% 
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AIRY FARMING is diversified farming . . . a 
business which demands expert knowledge and 


: THIS IS AN architect’s drawing of a new Nash dealership, the Martin Johnson Motor 
Co., Atlanta, Ga., which is expected to be completed by June 15. 


by 5% 
$185. 


by 7% inches and costs 


Receivers Much Smaller 


RECEIVERS alone are much 
|smaller. Bendix offers one weigh- 
ing 4.75 pounds, much less than one 
gallon of gasoline. Airadio’s re- 
ceiver alone weighs 3 pounds, 4% 
ounces, and is a little over 3 by 5 
by 5 inches. It costs $79.50. Halli- 
crafters, Chicago, are employing 


AIRYMAN | 


TO DAIRY FARMING 


+ | 
\ 


the skill they have gained in spe- 
cialized manufacture to produce 
similar “little giants,” and a dozen 
other firms have their entries. 


| There is still too much to learn 
and do in flying the average air- 
plane. Cross-country navigation 
still has to be learned through 
much study. Now, however, with 
jradio equipment not much more 
expensive than that put into auto- 
mobiles, considering that it both 
transmits and receives, going some- 
where in a plane is much less 
trouble. With better aids on the 
ground, and still better plane radio 
equipment, most of the aggrava- 
tion will be taken out of navigation. 
With safer planes that are easier 
to fly, these aids will hurry along 
the day of “push-button” flying. 





Hurley Home Ready Soon 

The new building of Hurley Mo- 
tor Co. (Ford-Mercury), Harrison, 
Ark., is nearing completion and 
will be occupied early in June. 





25% more from poultry . .. 29% more from field crops 


.. - 529 more from livestock sold . 


..and 94% more 


long experience in the handling of crops, cows, hogs 
and hens. The successful dairy farmer not only pro- 
duces field crops, he also produces milk, pork and 
eggs. He has more sources of income than the farmer 
who specializes. As a result, he is more prosperous. 


Hoard’s Dairyman subscribers earn 87% more 
income than average farmers . . . 82% more from 
poultry ... 16% more from field crops... 102% more 
from livestock sold . . . and 389% more from dairy 
products. 


Even among the best farms, Hoard’s Dairyman 
subscribers are in the upper income brackets. As 
compared to nearest neighbor farmers, Hoard’s 
Dairyman subscribers earn 48% more income . 


from dairy products. 


Ask your Hoard’s Dairyman representative to show 
you a U.S. Bureau of the Census study which proves 
that Hoard’s Dairyman subscribers are the cream of 
the farm market—the be$t families in the be$t farm 
communities. 


}EOARDS SIATRYMAN 


FORT ATKINSON, WISCONSIN + 250 PARK AVENUE, NEW YORK 
EDWARD S. TOWNSEND CO., SAN FRANCISCO, LOS ANGELES 





Dealer 


Aultman Motor Remodels 


Albany (Ga.) Facilities 
Aultman Motor Co. (Pontiac- 
Cadillac), Albany, Ga., has under- 
gone a remodeling and refinishing 
program. The showroom, about 30 
by 50 feet, has been painted a shin- 
ing white trimmed in rust, and a 
department and office have 
arranged and decorated in 
one end of the display space. 
In the repair department, new 
motor and electrical equipment has 
been added. Owner of the firm is 
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Doings 


Wilder Aultman, who also serves 

as manager. George Reddick is in 

charge of the parts department, 

and E. R. Conroy and John Ivey 

in charge of the service section. 
+ = 


Bissinger and Welch Show 


Fords in New Showroom 


Bissinger and Welch (Ford), San 
Francisco, are now displaying new 
cars in a new showroom at Clay 
and Van Ness Sts., the first to be 
erected in that city since the war. 

Among Ford’ Richmond branch 


officials attending open house cere- 
monies were Les Lutz, Miles Sin- 
nott, Orville Noble, William Steele, 
“Ham” Hamberlein, Harry Crim- 
mins, Jack Doyle, and Tom Her- 
bert. 


* * > 


Two-Page Ad Announces 
Linhart Appointment 


Linhart Motor Co. (Chrysler), 
Alliance, O., used a_ two-page 
spread in the Alliance Review to 
announce its appointment for that 
line. Owners are Arthur and Nor- 


man Linhart. 

The ad contained photos of the 
firm’s staff, descriptions of its va- 
rious departments and congratula- 
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COMPLETE LINE 
IN THE INDUSTRY 


Sealed Beam 


WE CAN DELIVER IMMEDIATELY 


Every unit carries Coffield Guarantee 


FOR MOST ANY MAKE CAR OR TRUCK 


Jobbers Wanted 


COFFIELD BROS. 


AUTOMOTIVE PARTS AND ACCESSORIES 


P. O. BOX 


NORFOLK 6, VA. 


tory messages from other mer- 
chants in that city. 
+. * + 


Francis Takes Over Olsen’s 


Interest in Portland Firm 


C. E. Francis of the Francis Mo- 
tor Car Co., Portland, Ore. (Ford), 
announces the reorganization of 
the Olsen-Francis Motor Co. (Lin- 
coln-Mercury distributor), which 
includes the appointment of new 
personnel, building of new quar- 
ters, and taking over of the inter- 
ests of Iner Olsen. 

The new general manager will 
be C. Edwin Francis. H. R. Hop- 
kins will be general sales man- 
ager. The new building will be on 
Clay between 6th Ave. and Broad- 
sn * * *& 


Dealers in McRae, Ga., 


Build and Expand 


McRae Auto Co., McRae, Ga., has 
erected a large brick building for 
Chrysler, Dodge and Plymouth cars 
and Dodge trucks. The facilities 
consist of a showroom, garage and 
service station. McRae Truck & 
Tractor Co., handling farm ma- 
chinery and supplies, will move 
into its new brick building at an 
early date. 

The brick building which has 
been erected for Bailey & Godfrey, 
service shop, will be ready for oc- 
cupancy in a short time. Telfair 
Motor Co. has bought a lot ad- 
joining its present location and 
plans to build a modern brick ad- 
dition soon. . 

x * 


Burch and Powell Open 


Nash Dealership in Waco 


J. B. Burch and Powell Gibson 
have been appointed to a Nash 
dealership here in Waco, Tex., and 
the new Nash car is on display at 
the Burch Nash Motors showrooms 
at 419 Washington Ave. 

* x * 


Lewis Motors Names Teutsch, 


Nixon Joins Sanford 

J. M. (Jack) Teutsch has been 
named assistant zone manager for 
Lewis Motors, Nash distributors in 
Washington state. Teutsch suc- 
ceeds Rolf Nixon, who resigned to 
join H. A. (Doc) Sanford, Tacoma 
Nash dealer, in the newly formed 
Sanford-Nash Inc. 


Ball Service Adds 
39 K-F Dealers 
In Two States 


Ball Service, Inc., Elkhart, Ind., 
distributors for Kaiser-Frazer, last 
week announced the following 
northern Indiana and southern 
Michigan dealers: 

Indiana—Akron, South End Sales 
& Service; Amboy, Malott Imple- 
ment Co.; Bourbon, Hines Equip- 
ment Co.; Bremen, G. & W. Motor 
Sales; Culver, Charles Van Meter; 
Goshen, Ora Y. Miller; Kewanna, 
Charles Van Meter; Knox, Basney 
Bros. Motor Sales. 

LaGrange, City & Farm Home 
Supply; LaPorte, LaPorte Motor 
Co.; Lapaz, Fitz Garage; Logans- 
port, Greider Motor Sales; Michi- 
gan City, Fedder Motor Sales; 
Mishawaka, Mishawaka Auto & 
Implement Sales; Napanee, Hart- 
man Motor Sales; New Paris, 
Letherman Sales & Service. 

New Carlisle, C. C. Kelley & Son; 
North Judson, Hazletts & Son; 
North Liberty, Russ Garage; Peru, 
Thomas & Herman Auto Sales; 
— Marshall County Motor 

es. 


Rochester, Truex Motor Sales; 


G at 
eae 


South Bend, Paul Dillon Motor 
Sales; Royal Center, Morris Gar- 
age; Union Mills, Union Garage; 
Wakarusa, G. & W. Motor Sales; 
Walkerton, Malstaff Auto Sales; 
Walton, Shope Implement Co.; 
Winamac, Pulaski Tractor Sales. 

Michigan—Benton Harbor & St. 
Joseph, Wesner Bros. Auto Sales; 
Berrien Springs, Berrien Motor 
Sales; Bridgman, Pschigoda Mo- 
tor Sales; Buchanan, Buchanan 
Motor Sales; Dowagiac, Holem 
Sales & Service. 

Marcellus, Paul’s Sales & Service; 
Niles, Rutherford Motor Sales; 
Sturgis, Donat Sales & Service; 
Three Oaks, Greenlee Sales & 
Service; Watervliet, Rogel Sales & 
Service. 

+. +. * 


Guide Warren’s Race 


Auto dealers were selected for 
the two leading posts when a War- 
ren-for-Governor committee was 
formed in Richmond, Calif. W. D. 
MeNevin, of Richmond Motor Co. 
(Cadillac-Pontiac), was named gen- 
eral chairman, and Del F. Thomp- 
son, of Contra Costa Motors 
(Buick), treasurer. 

” * * 


Redd Expands 


Herman J. Redd, New Castle, 
Ind., has increased his capacity for 
handling repair and maintenance 
business with the purchase of new 
shop equipment from war surplus 
stocks. 

* * * 


Gumaer Plans Building 


Frank Gumaer, of Uptown Motor 
Co., Denver, has purchased a lot 
at 30th and Lincoln on which he 
plans to build a $50,000 two-story 
building. 


* * * 


Adams Adds Showroom 


B. J. Adams, Staceyville, Id., has 
added a two-car showroom and a 
private office to his business. He 
also plans an addition to his serv- 
ice department soon. 

* * 7 


Scearce Improves Service 

Along with improving his body 
and paint shop and service depart- 
ment, Stanley Scearce, Ronan, 
Mont., has completed a large ad- 
dition which will serve as a ware- 


house. 
+ * 7” 


Buchanan Chevrolet Co. 


J. C. Buchanan, automobile sales- 
man, has become an owner of Os- 
ceola Motor Co., Blytheville, Ark., 
which has been renamed Buchanan 
Chevrolet Co., with Edward Se- 
graves and Harold Olendorf, both 
of Osceola, as part owners. 

- ~ oe 


Kansas Reo, Inc. 


Kansas Reo, Inc., Wichita, was 
granted a charter with Vincent F. 
Hiebsch, Wichita, resident agent. 

* * * 


Beckner Leaves Bank 


Clay W. Beckner will resign as 
vice-president of the National 
Bank of Commerce in New Or- 
leans, effective Sept. 1, and he will 
devote all of his time to Packard 
New Orleans, Inc., of which he is 
president and principal owner. 

o a s 


Packard Building Sold 


Sale of its former service build- 
ing at 37th St. and.Princeton Ave. 
is announced by Packard Motor 
Car Co. of Chicago. The building, 
containing 190,000 square feet of 
floor space, was purchased by the 
American National Bank and Trust 
Co., as trustee. 

+ 


= 
Harry D. Kellett, Inc. (Lincoln- 
Mercury), Greensboro, N. C., an- 
nounces the appointment of H. B. 
Tucker as service manager. 
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Dealer Doings 


A. G. Doner, secretary-treasurer; 
and A. Carmichael, graduate of the 
School of Technology, Flint, serv- 
ice manager. | 


Hustad-Kelly, Pung, Honors 


Its Oldest Employes 


Hustad-Kelly (Dodge-Plymouth), 
Fargo, N. D., is taking recognition 
of its oldest employes, Art El- 
well, who has served 31 years, and 
Ole Bradsho, who has served 29. 

Both of these men joined when 
J. C. Vincent formed the firm in 
1914. Later it became the Kelly 
company and Hustad-Kelly in 1941. 

* ” * 


Lane Joins Ill. Firm 


Lloyd E. Lane, recently dis- 
charged from the armed service, 
has joined the sales force of the 
Metropolitan Chevrolet Co., Inc., 
Springfield, Il. 

* 


Ford Dealership Formed 
By Baron in Chicago 

Lt. Col Charles Baron an- 
nounces the formation of a Ford 
dealership in Chicago under the 
name of Charles Baron, Inc., with 
headquarters in the _ three-story 
puilding at 2229 S. Michigan Ave. 

Lt. Col. Baron served in the Eu- 
ropean war theater as liaison offi- 
cer between the ist, 3rd and 9th 
armies. The new headquarters of 
the company will contain show- 
rooms, used-car, service and parts 
departments. 

* 




























* * 


Elie McCord Purchases 
Building in Atlanta 


Elie McCord Motor Co., Frazer 
distributor for northern Georgia, 
and Kaiser dealer in the Atlanta 
area, has leased a building in 
downtown Atlanta. The two-story 
puilding on Peachtree St. contains 
approximately 20,000 square‘ feet 
of floor space. 

The dealership is owned by Elie 
McCord, who has a background of 
27 years automobile experience in 
Atlanta; Mark McConnell, who 
operated a dealership in Gaines- 
ville for many years, and John H. 
McCord, recently separated from 
the Navy. 


* * 


Bonfield Celebrates 


Bonfield Motor Co. (Dodge-Ply- 
mouth), Michigan City, Ind., cele- 
brated its twentieth anniversary on 
May Day with a pictorial advertis- 


* ~ * 
Evergreen Sales Occupies 


New Home in Lewiston 


Cecil McNeese and Dwight Bar- 
ton have opened new headquarters 
for Lewiston, Id. Evergreen Sales 
& Service (Hudson) at Second and 
D Sts. Hugh Sarchet is car sales 
manager and Ray Nuxoll repair 
parts manager. 

+ 
Cottage eon Motors 


Purchased by Clapp 


Thomas C. Clapp has assumed 
ownership and operation of Cottage 
Grove Motors (Chevrolet), Cottage 
Grove, Ore. He was recently dis- 
charged from the U. S. Coast 
Guard. Renovation of the building 
is planned. 


Now Savidge, Inc. 
Seattle Firm Reacquires 


Corporate Status 


S. L. Savidge Co. has officially 
become S. L. Savidge, Inc. In ad- 
dition to S. C. Savidge, president 
and general manager, Ww Sell- 
man, vice-president, and W. G. 
Powell and Herb Wheatman were 
listed as incorporators. 

The firm dissolved its corporate 
status during 1942 before the noted 
tax suit, which established that 
there could be no taxation on good 


will valuation. 
* a oe 


Fisher Celebrates Franchise 


With Open House Party 


Fisher Motors, 120 W. Willard 
St., has been named the Lincoln- 
Mercury dealer in Muncie, Ind. A 
formal open house was held to 
celebrate the appointment, featur- 
ing Rex Mays, the famous race car 
driver; Charles E. Bowes, presi- 
dent of Bowes Seal-Fast Corp., and 
Tom O'Neill, branch manager of 
Ford Motor Co. 

* * = 


$30,000 Building Planned 


By Hawkinsville Motor 


A permit has been given the 
Hawkinsville, Ga., Motor Sales Co. 
to begin the erection of a $30,000 
senate on Broad and Lumpkin 

ts. 

P. G. Heard will remodel Heard 
Service Co. station at Commerce 
and Florida Sts., and add storage 
room and office. 


In He 









* 


$250,000 Building Planned 


By Packard Toronto 


Packard Toronto Motors, Ltd., 
has been appointed Toronto dis- 
tributor for Packard. President 
P. Earl Amey last week announced 
plans for building a $250,000 show- 
room and service department at 
Balmoral and Yonge Sts. The 
building is to be 320 feet long. He 
expects to employ from 100 to 150 
persons. 

Other officers of the new dealer- 
ship are Alan L. Skaith, vice-presi- 
dent and general sales manager; 
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THIRTY-SIX of the skeleton engines in the parts department of Dick DuBois (Hud- 


son), Seattle. 


The firm received 113 engines, 90 of which were sold before arrival. The 


———— parts are added when the motors are assembled in the individual dealer 
shops. Left to right are Bill Beyers, parts manager; Harold Woodling and Frank 
Milleran, countermen, and Percy Johnson, shipping department. 


ing display of its spacious quarters, 
which were recently enlarged to a 
total of 14,000 square feet of floor 
space. 

* 


* * 
McAllister Builds 


A brick-front building is being 
erected on W. Market St., Warren, 
O., to house the Mercury-Lincoln 
dealership C. I. McAllister is erect- 
ing the building. The Axelson Mo- 
tor Co., present dealer for the Mer- 


Crescent —the rich agricultural states 
of Michigan, Ohio and Pennsylvania—farmers enjoy 
an exceptionally high cash income and profits per acre. 
One reason is their nearness to consuming markets 

. . which means shorter hauls, lower delivery costs 
and higher profits on all farm products. 


The Golden Crescent averages 781 marketing centers 


per state— as against the U. S. aver- 
age of 349. These are markets where 
the farmers sell—and also where 
they go to buy the manufactured 
goods they want. 


Epi: 


OHIO FARMER e 


CLEVELAND 









DETROIT 


MICHIGAN FARMER e 


cury-Lincoln cars, will continue un- 
til the new building is completed 
and McAllister takes over. 

+ * * 


Arkansas Reo Co. 


Reo Truck & Bus Sales Co. of 
Arkansas has filed articles of in- 
corporation to act as distributors 
of trucks and school buses. Au- 
thorized capital was listed as $100,- 
000. Principals are D. K. Haw- 
thorne, resident agent; George F. 


MM 
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Porbeck, T. H. Baxter, J. George 
Porbeck,.O. R. Thomas and Her- 
schel A. Bowman. 

* a + 


Lovett Remodels 


Lovett Motor. Sales, Sapulpa, 
Okla., is building a new body and 
paint shop, and remodeling its 
building to create storage space. 

*x * a 8 


Price Doubles Space 

Price Motor Co., 139 W. Twelfth 
St., Baxter Springs, Kan., is being 
extensively remodeled, aecording to 
H. W. Price, owner. The dealership 
has purchased the Barnes Build- 
ing, which adjoined it on the east, 
to double its floor space. 

* + 7 


Opening of a branch store at 
Buckhead, Ga. has been an- 
nounced by Genuine Parts Co. Joe 
Hill, an overseas veteran with 10 
years automotive experience, has 
been named manager, with Bill Ep- 
person, another veteran, as inside 
manager and chief counterman. 

+ * aa 


An executive position with the 
Boas Motor Co. (Pontiac), San 
Francisco, has been given Roger 
Boas following his discharge. from 
the Army. The former lieutenant 
- the son of Ben Boas, head of the 

rm. 





iad and you have a shorter haul to bigger sales .. vr 


I ta i, 


Just as the farmer’s delivery costs are low, so are the 
costs of the advertiser seeking to profit in this lucrative 
field. Actually, you can reach 70% of these three mil- 
lion prosperous folks with only three publications ... 
the three home farm papers which they depend on 


and thoroughly read... 


MICHIGAN FARMER, 


OHIO FARMER and PENNSYLVANIA FARMER. 


Today’s farmer is affluent, brand-conscious.. . 


with 


cultivated urban taste. He is in a position to buy any 
manufactured product that appeals to him. If you want 
“short haul” coverage of such a market at low cost... 
look into your opportunities in Ze 


‘ 


The Golden Crescent 


“Your distribution may be national, but your selling is always LOCAL” 


Copyright 1946, Capper-Harman-Slocum, Inc. 
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Italy Enters Speed Classic 


First Italian Team at Indianapolis Race Arrives 
With Special Built $45,000 Car 


By Arthur A. Riley 
Staff Correspondent 

INDIANAPOLIS, Ind.—aA sleek, 
bright red, 450 hp racing car with 
a speed of over 200 mph, which was 
hoisted over the side of a ship last 
week after a 15-day trip from 
Genoa, Italy, is the sole hope of 
victory for the Italian auto racing 
team at the Indianapolis Speedway 
on Memorial Day. 

The seven-man team, the first 
Italian team ever to take part in 
the Indianapolis classic arrived 
with two other cars—all cars are 
Maseratis. 

Officially entered for the Speed- 
way “600-mile classic,” this group 
is known as the “Scuderia Milan,” 
a racing syndicate that has been 
founded in Milan (Italy) with the 
purpose of competing in all the 
major automobile races of the 
world. The Maserati factory has 
specialized in building racing cars 
for 20 years. 

The cars that will race at Indian- 
apolis include the one specially 


‘2 


Diep 
jae 


| 


q 

4 

at} 
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built for this contest, an eight-cyl- 
inder, twin supercharged single 
seater of 450 hp which is capable 
of developing a speed of over 200 
mph. The other two are four-cyl- 
indered, supercharged single seat- 
ers of 250 hp, one of them being the 
actual car that won the first Inter- 
national Grand Prix race held in 
Europe since the war—the Nice 
Grand Prix. Accompanying the car 
was the victorious driver, Luigi 
Villoresi, handsome 37-year-old 
bachelor who crossed the line a 
winner on Apr. 22, 1946. 

Villoresi is considered the fastest 
racing driver in Europe today. A 
brother, also a famous driver, was 
killed in a racing accident on the 
Monza track in 1939. He has a 
brilliant war record and joined the 
Allied forces after the signing of 
the armistice, Sept. 8, 1943. 

The third Maserati which accom- 
panied the team will be driven in 
the race by 33-year-old Duke Nalon 
of Beverly Hills, Calif., a veteran of 
four Indianapolis races. Last week 


mall, 


Nalon drove a racing car in an ex- 
perimental test on the use of roc- 
kets for accelerating speed on the 
straight-a-ways. The rockets were 
the same type used during the war 
as take-off “boosters” for carrier- 
based seaplanes. 


All the Italian racing cars are 
independently sprung at the front 
with a torsion bar system; have 
hydraulically - operated brakes; 
four-speed gear boxes; four o.h. 
valves per cylinder; overhead 
camshafts and light alloy casings 
and cylinder blocks. 

Count Cernuschi, spokesman for 
the group said, “it is the first Ital- 
ian automobile racing team to visit 
the United States. We can’t expect 
too much.” Then pointing to the 
magnificent, newly-built racing car, 
he said, “that car is our only hope 
—it is built like a watch.” He esti- 
mated the cost of the specially- 
built car at $45,000, the two smaller 
ones at $25,000 each. 


Lakeland U. C. Firm 


Lakeland Used Car Co., Inc., 
Lakeland, Fla., has been chartered 
with authorized capital stock of 50 
shares, no par. Principals are 
Griner Waters, Sophronia B. 
Waters and D. W. Redmont. 


THERES NOTHING SO FLEXIBLE KNOW tl 


“Know-how” is Science in 


overalls. It is 


“know-how,” 


covering a wide variety of 


For the ‘500’ 


FAMILY TRADITION. Henry Ford II, president of Ford Motor Co., will be carrying 
on a family tradition when he drives this cream-colored Lincoln Continental cabriolet 
across the starting line at Indianapolis May 30 to set the pace for the first renewal of 
the 500-mile race since the war. Wilbur Shaw, Speedway president, will ride with Ford 
as they lead the 33 qualifiers across the starting line at 100 miles an hour. Both his 
grandfather, Henry Ford, and his father, the late Edsel Ford, have officiated at previous 
Memorial Day races. Edsel Ford was pacemaker in 1932. 


REAR-ENGINE TUCKER Torpedo Special, racing prototype of the country’s newest 
passenger car scheduled for production in the Chicago Dodge plant, has qualified for 
the Memorial Day classic at Indianapolis with George Barringer, racing veteran, at 


the wheel. 


MOBILGAS SPECIAL number 14, ready to leave Los Angeles for Indlsaa;--) to 
participate in Memorial Day race. The car is sponsored by General Petroleum Corp. 
Left to right—W. B. Curtis, advertising manager, General Petroleum Corp.; Ted Duffy, 

who 


co-owner of the car; Max Epps, General Petroleum automotive engineer 


will go 


to Indianapolis to supervise lubrication of the racing car; and Robert Fiavell, co- 


owner, behind wheel. 


purely practical science, developed in the 
shop as well as the laboratory, and gives 
an organization flexibility based on known 
facts and proved processes. 


“Know-how” can build up to any stand- 
ard, assuring satisfied customers and repeat 
business. That’s why “know-how” is the 
buyer’s guide, as well as the builder’s 
greatest asset. 


AC offers equipment buyers 38 years of 


standard or special equipment units, to 
fit individual requirements. This “know- 
how” has grown in breadth and flexibility 
throughout the war — through building 
459 kinds of war products for Allied 
fighting forces. 


AC “know-how” is again at your service. 
Your inquiries are solicited, not only on 
our standard lines, but also on special 
designs to fit your needs. 


PAUL RUSSO, well known racing car driver, at the wheel of L. J. Fageol’s revo- 
lutionary Fageoil twin coach special, prior to departure for Indianapolis for the Me- 


morial Day classic. 


Ford Acquires 
Year-Round 
Area 


Testing 


,he said. Road tests at Phoenix will 
enable company engineers to dou- 
ble-check, under actual operating 
conditions, results of the rigorous 
test track and weather tunnel find- 
ings. 

Phoenix provides virtually un- 


AC SPARK PLUG Division 


BUILDERS OF THESE QUALITY PRODUCTS 


AIRCRAFT SPARK PLUGS - AIR CLEANERS - AMMETERS - CARBURETOR INTAKE 
SILENCERS - CARBURETOR INTAKE SILENCER AND AIR CLEANERS - DIE CASTINGS 
DIE CASTING MACHINES + BACK FIRE DEFLECTORS - FLEXIBLE SHAFT ASSEMBLIES 
FUEL OIL FILTERS - FUEL PUMPS . FUEL AND VACUUM PUMPS - GASOLINE GAUGES 
GASOLINE STRAINERS - IGNITION CABLE TERMINALS - INSTRUMENT PANELS 
LUBRICATING OIL FILTERS - OIL FILTER REPLACEMENT ELEMENTS AND CARTRIDGES 
AIR GAUGES - OIL GAUGES - RADIATOR PRESSURE CAPS - REPLACEABLE AIR CLEANER 
ELEMENTS - AUTOMOTIVE SPARK PLUGS . SPARK PLUG CLEANERS - SPARK PLUG 
GAPPING TOOLS - SPARK PLUG TESTERS . SPEEDOMETERS - TACHOMETERS - THERMO 
GAUGES - VACUUM PUMPS 


GEMERAL MOTORS CORPORATION 


DEARBORN. — Added facilities 
for year-round testing of Ford 
products have been acquired at 
Phoenix, Ariz. R. H. McCarroll, 
director of engineering for the 
company, announced last week. 

“Coupled with the company’s 
existing test track, test fleet and 
wind tunnel at Dearborn, the new 
operation will provide Ford with 
excellent facilities,” McCarroll 
stated. 

The location in the southwest 
was selected because of the ex- 
tremes of terrain, altitude and 
weather encountered in that area, 


limited opportunities for all man- 
ner of tests. Within a radius of 
100 miles extremes of heat and 
cold, humidity, dust, sand, good 
roads and bad are available. In ad- 
dition, Yarnell Hill, located nearby, 
provides a punishing 2,000-foot 
climb in only seven miles. 

Headquarters for the new opera- 
tion will be a single-story, brick 
and steel structure located at 530 
S. Central Ave., Phoenix. More 
than 9,000 square feet of floor area 
and ample outside parking space 
are available. 





On Wall Street... 
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Security Trade Normal 
In Troubled Market 


By Dana Stuart 
Staff Correspondent 


NEW YORK.—Investors and 
traders in securities in the weeks 
of labor strife have maintained 
cautious attitudes. Despite the tre- 
mendous volume of unfilled orders 
on the books of manufacturers of 
all types, there was no uniform 
advance in the prices of the securi- 
ties of manufacturers. On the other 
hand, there were no appreciable 
declines in those securities. 

It has been a “selective” mar- 
ket for a long time. That is, 
prices of stocks have not moved 
uniformly. Outstanding among 
the increases in recent months 
have been the stocks of such in- 
dustries as retail trade, motion 
pictures and liquor. 

Those industries felt the immense 
buying power in the hands of the 
public, and no doubt they obtained 
the benefit of sales dollars that 
would have gone into automobiles 
and electrical household equipment 
had such products been available. 

Many in financial quarters say 
there are indications that the up- 
ward tendency in these industries 
is slowing down. The question re- 
mains whether there will be buy- 
ing power left to support the pro- 
ducers of heavy goods as they get 
back into full production. 

In some quarters, serious doubts 
exist as to the ability of heavy in- 
dustry to get back soon into con- 
tinued large-scale production. 

It is feared that, unless the Ad- 
ministration in Washington can 
bring industrial peace, strikes for 
pay increases will continue in a 
“vicious circle’ from industry to 
industry, and back again to the 
same industries. 


Robert S. Byfield of Lewisohn & 
Co., in commenting on the market, 
recently said: “That second quarter 
earnings are being impaired in 
many instances is indisputable, but 
when industrial organizations such 
as General Motors and Timken 
Roller Bearing are forced to cut 
their dividends in the face of un- 
precedented demand for their prod- 
ucts, it is not an exaggeration to 
say that the stake of the investor 
is beginning to be in jeopardy un- 
less equitable labor legislation will 
be forthcoming.” 

The failure of the market as a 
whole to go down in the face of 
bad news in recent weeks is tak- 
en as a favorable indication by 
many investors. 

In this connection, Harry D. 
Comer of Paine, Webber, Jackson 


Financial 


Galvin Board Upped to 7; 
$485,000 Loss in Quarter 


Stockholders of Galvin Mfg. 
Corp., makers of Motorola radios, 
have voted to increase the number 
of directors from five to seven. 
Walter H. Stellner, vice-president 
in charge of the Home Products 
division, and M. J. Hickey jr., Chi- 
cago investment banker, head of 
Hickey & Co., were elected to fill 
the vacancies. 

Paul V. Galvin, president, said 
that the company sustained a net 
loss for the period Dec. 1, 1945, to 
March 2, of $485,401. 





Timken Bearing Loses 


$3 Million in Quarter 


Timken Roller Bearing Co. has 
announced a loss of $3,030,950 for 
the first quarter of 1945. The 
amount is subject to audit and 
year-end adjustments and does not 
include tax credits expected to re- 
sult under present federal tax 
laws. 

The directors declared a cash 
dividend of 37% cents per share 
payable June 5 to shareholders of 
record May 20. 

* 


* * 


General Tire Dividend 


AKRON.—General Tire & Rub- 
ber last week declared a quarterly 
dividend of 25 cents on the $5 par 
value common stock, payable May 
31, to shareholders of record May 
21, 





> 
Stock Price Averages 
Latest Preced’s Year 
Week Week Ago 
10 cars and trucks. 44.50 44.60 38.10 
10 parts and access. 44.90 45.00 36.80 
5 tires, rubbers... 73.30 73.60 53.65 
25 automotives .... 50.45 50.56 41.00 





& Curtis, had this to say: 

“It is almost axiomatic that a 
market which ignores bad news 
will respond to good news. Adher- 
ence to this pattern is one of the 
surest indications of a bull market, 
because it reveals the basically 
bullish psychology of investors.” 

Pointing to the failure of the 
railroad stocks to decline despite 
the recent bad news for this indus- 
try, including declining earnings, 
Comer concluded: “The refusal of 
the rail share market to collapse 
foretells the brilliance of the com- 
ing dawn.” 

One of the chief concerns of in- 





STUDEBAKER’S ROBOT REMBRANDT, which helped expedite its new postwar pas- 
senger car program, is shown above in operation over a crankshaft. Through cross 
hairs in a hooded eye-plece (left) the draftsman sights salient design points. These 


points are transferred to the drawing board at the right when he presses an 
reproduced merely by connecting dots on the 


switch. Mechanical drawings are thus 
drawing board and hand shading. 


vestors at the present time is the 
outlook for earnings in the third 
quarter. Hopes for large profits in 
the first half of this year were 
given up some time ago. Comfort 
was drawn, however, from the 
prospects for sharp improvement in 


electric 


the third and fourth quarters. If 
these hopes fail to materialize, it 
is pointed out, the investing public 
may become discouraged and de- 
cide to sell securities. In the mean- 
time, financial circles are watching 
the labor front and Washington for 
clues. 
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Was Only There 


Court Decides in Favor 
Of Unlicensed Youth 


CONCORD, N. H.—(UTPS) — 
Failure to have driver’s license does 
not preclude the driver’s recovery 
of damages in an accident, unless 
lack of the license contributes to 
the accident, the State Supreme 
Court ruled here last week. 


The decision was made in a case 
involving an accident in which a 
passenger car operated by a 15- 
year-old boy and a truck figured 
in the collision. The boy and his 
mother brought suit, and the court 
granted judgment, saying: 

“The only effect of Peter’s (the 
boy’s) unlicensed driving was to 
bring the car to the point of the 
accident; in other words to cre- 
ate a condition of the accident. 


“By no application of the ordi- 
nary rules of causation could ‘Pet- 
er’s driving be regarded as a cause 
of the accident, and this considera- 
tion alone would call for rejection 
of the defendants’ argument.” 


It costs you about a penny-a-day to keep 
abreast of the automotive news—better 
renew your subscription NOW! 


“MORE COMPREHENSIVE” 





conditions, wisidla cars are available 3 we Swit 

excess of 2,000 new units per annum—Dodge, ] 

and Dodge Trucks. In projecting our sales progran 
handle this large volume of business, we. deemed it 
of prime importance to make the right finance 
nection. We now advise you that our. choice 
Commercial Credit Company. 


oi 


“Our investigation. has proven that your company 
stands staunchly behind its dealer customers in bad, 
as well as in good weather, and that your finance 


service is far 
mere ‘cashing’ of time payment paper.” 


Chairman of Executive Committee 
Hopping-Phillips Motors, Ine, 


Newark, N. J. 
Dodge-Plymouth 


than th 





COMMERCIAL CREDIT COMPANY 


BALTIMORE 2, MARYLAND 


Capital and Surplus more than $80 
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Auto Personnel 


Loud and Pound Resign 
Harrison Radiator Jobs 


Resignation of Glenn F. Loud, 
general production superintendent, 
and Alexander W. Pound, purchas- 
ing agent, of Harrison Radiator 
division of General Motors, Buffalo, 
has been announced. 

Loud, who has been with Har- 
rison for 28 years, most of that 
time in a managerial capacity, is 
understood to be planning to en- 
ter business. Pound resigned be- 
cause of illness. He had been with 
the company for i gents. 


Heineman Succeeds Arnold 


In Pontiac Service Post 


Appointment of A. F. Heineman 
as assistant service manager of 
Pontiac is announced by D. U. 
Bathrick, general sales manager. 
Heineman succeeds Garrett Arnold, 
resigned. 

Heineman has been connected 
with Pontiac Motors in various 
service department positions since 


his graduation from the Univer- 
sity of Michigan in 1926. 
a 


Goodrich Names Evans Head 
Of Wheel and Brake Unit 


B. A. Evans has been named 
manager of the wheel and brake 
manufacturing department of B. F. 
Goodrich Co., it is announced by 
John H. Seaton, manager of the 
Aeronautical Mfg. division. The 
company recently purchased the 
airplane wheel and brake division 
of Hayes Industries, Inc., where 
manufacturing operations are be- 
ing conducted at present. 


Evans joined the company in 
1916 and for several years was a 
development engineer, later on the 
engineering staff of the Industrial 
Products division. He was technical 
superintendent of the Metal Prod- 
ucts division, which manufactured 
many war products for five years 
and was superintendent of shops 
previous to his present appoint- 
ment. 


Appointment of R. J. Keller as 


technical manager of the wheel 
and brake manufacturing depart- 
ment also was announced. 

> + ” 


Ford Announces Transfer 


Of Anderson and Ellick 


Appointment of Robert J. Ander- 
son as assistant manager of the 
Ford Motor Co., Charlotte, N. C., 
branch, and transfer of Gerald C. 
Ellick from the Chicago branch to 
the position of assistant manager 
at the Milwaukee branch, has been 
announced by J. R. Davis, vice- 
president in charge of sales and 
advertising. 

Anderson formerly was _ sales 
manager at Charlotte. He first was 
employed by Ford in 1935 at Okla- 
homa City. Ellick replaces E. H. 
Reuss, who is on leave of absence 
because of illness. He first was em- 
ployed by the company in 1929. 

* 


Pennsylvania Rubber Names 
Nagle to Western Post 


Appointment of F. E. Nagle as 
sales representative in Southern 
California and Arizona was an- 
nounced last week by R. B. Cave, 
vice - president of Pennsylvania 
Rubber Co. 

Nagle has had many years ex- 


C. J. SEYFFER, eastern regional manager for Ford, and Angus M. Harris, superin- 


tendent of the Edgewater branch, congratulate F. 


W. Lonsby, controller of the branch, 


who has just completed 35 years of service with the company. The setting is Cava- 
naugh’s restaurant on W. Twenty-third St., New York, where Lonsby and other Ford 
executives attended a luncheon in his honor. Left to right: ©. J. Seyffer, F. W. Lonsby, 


and A. M. Harris. Both Seyffer and Harris have over 30 years with the 


perience in the tire field, having 
served as manager of bus and 
truck tire departments in the 
Omaha and Milwaukee branches of 
B. F. Goodrich. During the war he 


There’s one simple way to 


A current survey reveals that of all the people engaged in the 


wholesale automotive business in Portland, 96% read The Journal 


regularly... of all those engaged in the retail automotive supply 


business, 96% read The Journal regularly.** 


The Journal is today as it has been for years Portland’s favorite 


newspaper offering advertisers the largest circulation in its 


history, daily and Sunday. Its thorough readership by men 


and women in all walks of life assures advertisers complete 


penetration of this important Pacific Coast market. 


Because it reaches the wholesaler, the retailer and the 


consumer...The Journal serves as an additional 


trade merchandising medium in Portland as well 


as your consumer sales medium. 


ray Pe 


Afternoon and Sunday 


PORTLAND, OREGON 


Only Afternoon Newspaper 
in Oregon’s Only Metropolitan Market 


Member Metropolitan and Pacific Parade Groups 


Represented by REYNOLDS-FITZGERALD, Inc., New York, Philadelphia, Chicago, Detroit, San Francisco, Los Angeles, Seattle 


company 


was assistant purchasing agent for 
Consolidated Vultee Aircraft Corp. 


at Downey, Calif. 
* * * 


GE’s Wilson Names Nance 
Member of Staff 


Charles E. Wilson, president of 
General Electric Co., announced 
last week the appointment of J. J. 
Nance as a member of the presi- 
dent’s staff. For the last five years 
Nance has served as vice-president 
of Zenith Radio Corp. Previously 
he was for many years connected 
with General Motors Corp. 


New Stampings Producer 
Sets Up in Fort Wayne 


O. K. Stamping Corp. has been 
organized in Fort Wayne, Ind., to 
do contract work in metal stamp- 
ing and production. Principals in 
the new corporation are F. A. Mc- 
Guire and J. P. McGuire, owners of 
O. K. Machine Co., and H. C. Cocks, 
a partner in the former Morco Mfg. 
Co., all of Fort Wayne. 


The company has purchased the 
building previously owned by the 
Morco concern. Cocks will serve as 
general manager. 

as + * 
Fruehauf Assigns Wees 
To Head Richmond Branch 


C. H. Wees, former salesman for 
Fruehauf Trailer Co. in Pittsburgh 
and before that head of the Wash- 
ington office, has been named 
branch manager at Richmond, Va., 
replacing R. B. Hollingsworth, 
transferred to Atlanta. 

- a * 


Pence Given Wider Duties 
By Willys-Overland 


M. R. Pence, since 1945 regional 
manager for North and South Car- 
olina, Georgia and Florida, with 
headquarters in Atlanta, for Willys- 
Overland, has been appointed as- 
sistant sales manager in charge of 
the eastern half of the United 
States, Geo. Harold Bell, general 
sales manager, said last week. 
Pence has been in the automotive 
field since 1921 when he was em- 
ployed as sales representative, as- 
sistant sales manager and general 
sales manager, for Clydesdale Mo- 
tor Truck Co. 


He first joined Willys-Overland 
in 1927 when he was placed in 
charge of fleet sales. In 1929, he 
left the company to join with Harry 
Bacon in Bacon-Pence, Inc., a dis- 
tributorship for the Willys-Over- 
land in the western half of Ken- 
tucky, with headquarters in Louis- 
ville. Pence was vice-president in 


charge of sales. 
* * ~ 


Resolute Fire Insurance 
Names Blackall, Jurgensen 


Resolute Fire Insurance Co., 
Hartford, Conn., announced ap- 
pointment of John C. Blackall as 
resident counsel and E. B. Jurgen- 
sen as secretary. 

Blackall has been actively iden- 
tified with insurance circles for 
many years. He was insurance 
commissioner of Connecticut from 
1935 to 1943. 

Jurgensen, who is in charge of 
the Accounting and Statistical di- 
visions, has been active in the in- 
surance field for the past 25 years. 


AN Want Ads cost little—get resulte— 
why not use ‘em? See inside backsover, 
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Unions to Broaden Aid Drive... 


Jobless Pay for Strikers 


Faces Tenn. Court Test 


By Bethune Jones 
Staff Correspondent 

NEW YORK.— Whether unem- 
ployment compensation benefits 
should be paid to striking workers 
was raised as an issue in several 
state legislatures this year and ap- 
pears headed for a court test in 
one of the comparatively few states 
now allowing such payments, a 
survey of reports from state cap- 
itals indicates. 

Unemployment compensation 
statutes of Tennessee, New York, 
Pennsylvania, Rhode Island and 
Louisiana now permit payment of 
benefits to strikers. 

Although unsuccessful in at- 
tempts to add to the list of such 
states this year, organized labor 
has indicated it will aggressively 
press for the enactment of legisla- 
tion of this type on a broad scale 
next year, when some 45 state law- 
making bodies will convene in reg- 
ular session. 

Considerable significance is thus 
seen in a situation developing in 
Tennessee, where Employment 
Security Commissioner W. O. 
Hake disclosed early that appeals 
by 67 coal mine operators had 
stopped his department’s pay- 
ment of unemployment compen- 
sation to 3,500 striking miners in 
Tennessee. Hake said the claims 
had been processed and were 
ready for payment when notice 
of appeal by the operators was 
received. 


Pointing out that the operators 
did not question his ruling to allow 
the payments, “since the law clear- 
ly directs me to do so,” Hake said 
they were attacking the constitu- 
tionality of the statute under 
which Tennessee pays out $15 a 
week up to 16 weeks to workers 
idled by labor disputes after a 
month’s waiting period. Funds for 
the payments come from a tax on 
employers. 

Hake said he understood the op- 
erators would take the case to the 
Tennessee Supreme court on the 
constitutionality issue if the valid- 
ity of the payments was upheld by 
the State Unemployment Compen- 
sation department’s board of re- 
view, to which the operators in- 
itially appealed. On the other hand, 
if the board invalidated the pay- 
ments, the matter probably would 
be appealed to the high state 
court on behalf of the workers. 

New York’s statute now permits 
payment of benefits to strikers 
after a seven-week waiting period. 
A bill backed by the CIO to elim- 
inate the waiting period was re- 
jected by the New York legislature 
this year, as was a bill to prevent 
strikers from receiving unemploy- 
ment benefits even after the wait- 
ing period. 

The legislatures of Massachu- 
setts and New Jersey this year 
rejected ClIO-supported measures 
to allow unemployment benefit 
payments to strikers. 

Louisiana’s legislature, con- 
vening its regular 1946 session in 
mid-May, was expected to consider 
the issue. Rep. W. J. Cleveland of 
Crowley announced before the ses- 
sion started that he would seek en- 
actment of a bill outlawing pay- 
ment of unemployment benefits to 
persons on strike. 

Workers are now taxed for un- 
employment benefits only in four 
states — Alabama, California, New 
Jersey and Rhode Island. In two of 
these states—Rhode Island and 
California—plans have been set up 
under which the workers’ payments 
go to finance benefits for unem- 
ployment due to sickness. 

Payment of unemployment ben- 
efits to strikers thus gives rise 
to a situation where employers 
would be taxed to _ subsidize 
strikes against themselves. 

A Utah development also indi- 
cates the possibility of controversy 
over the question of the extent to 
which state governments should 
pay public relief assistance to strik- 
ers and their families. 

In a resolution recently submitted 
to Utah’s attorney general for an 
opinion as to its validity, the Utah 
State Welfare commission held that 
assistance to employable persons, 
including strikers, should be less 


than to unemployables. The issue 
was raised after a strike committee 
of the International Union of Mine, 
Mill and Smelter Workers charged 
the commission was discriminating 
against its members on relief. 


“Unemployable persons receiving 
assistance from this department,” 
the Utah commission’s resolution 
said, “are usually permanent 
charges and have no earning pow- 
er and it is necessary that the 
state meet all of their needs. In 
the case of employables, the com- 
mission takes the stand that they 
are able to meet some of their own 
needs.” 














* * # 


Cent Hike in Md. Gas Tax 
Asked for Road Program 


A one-cent increase in Mary- 








19 
moded and inadequate” primary 
highways. 

* e 
Jersey Juvenile Courts 
To Try Young Drivers 


TRENTON, N. J.—Under New 
Jersey’s new law increasing the 
juvenile delinquency age from 16 
to 18, motor vehicle violators un- 
der 18 will have their cases re- 
ferred to juvenile courts, it was 
ruled here last week by state at- 
torney general Walter D. Van Rip- 
er. State motor vehicle commis- 
sioner Arthur W. Magee asked for 
the opinion and told Van Riper 
that records show the 17 to 19- 
year-old drivers have more acci- 
dents and are arrested more fre- 


GABRIEL HEATTER, radio commentator, is pictured (left) as he took delivery of a quently for violations than in the 


new De Soto from Lawrence Myers, of Thrift Auto Sales Co., De Soto-Plymouth dealer 
in the Bronx. 





Reindollar said a prospective sur- 
plus in the commission’s funds 
would be “only a drop in the buck- 
et,” and that Maryland now is 
rated among nationally-recognized 
highway engineers as having “out- 


land’s gasoline tax rate to provide 
additionat revenue for highway 
construction has been urged be- 
fore the State Legislative council 
by Chairman Robert M. Reindollar 
of the State Roads commission. 


other age brackets. 

Principal purpose of the new law 
increasing the age was to provide 
court protection for those minors 
when they commit acts defined as 
felonies, high misdemeanors or 
misdemeanors; or are arrested as 
disorderly persons. 
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AUTOMOTIVE WASHINGTON 


Congress Weighs Bill 
For Self-Overhauling 


By William Ullman 


IMPROVED OPERATIONS of Congress have moved a 
step nearer with introduction by Sen. LaFollette of an 88- 
page bill representing results of months of work done by 
the Joint Committee on the Organization of Congress. 

Among the matters included in the measure as introduced 


are: joint consideration of 
revenue and expenditures by 


the appropriating and reve- 
nue raising committees of the two 
houses; prohibition of appropria- 
tion of unexpended balances; re- 
view and limitation of permanent 
appropriations; plans for disposi- 
tion of funds resulting from sale 
of surplus property, and provision 
for professional staff members for 
the standing committees. 

In order to restrict expenditures, 
the bill provides 
that the Ways 
and Means com- 
mittee and the 
Appropriations 
committee of the 
House and _ the 
Finance and Ap- 
propriations com- 
mittees of the 
Senate shall 
meet jointly at 
the beginning of 
each session and 
report on the es- 





fof 
timated overall receipts and expen- 


ditures for the ensuing fiscal year. 
If the estimated expenditures ex- 
ceed the estimated receipts, the 
report is to be accompanied by a 
concurrent resolution providing for 
an increase in the public debt. 


If by Dec. 31 of any fiscal year 
the President is of the opinion 
that the estimated expenditures 
will exceed the receipts in an 
amount greater than the excess 
specified in the resolution pro- 
viding for debt increase, he is 
required to proclaim such fact, 
and to reduce appropriations 
(with certain exceptions) by a 
uniform percentage. 


The legislation provides specific- 
ally for 16 standing committees of 
the Senate, in place of the exist- 
ing 33, and for the matters to be 
referred to each one. Each senator 
may serve on two standing com- 
mittees, and no more, except that 
senators of the majority party who 
are members of the Committee on 
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American Airlines provides swift, daily service for Pas- 


sengers, Air Mail and Air Express to these important 


Mexican cities with connections beyond to Central and 


South America. For reservations or information call your 


travel agent or the nearest American Airlines Office. 


AMERICAN AIRLINES 
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District of Columbia or the Com- 
mittee on Expenditures in the 
executive departments may serve 
on three standing committees. 


There is no provision for com- 
mittees of the House of Represen- 
tatives, but it is specified that nei- 
ther House shall consider a reso- 
lution establishing or continuing 
a special or select committee. 


In order to reduce the volume 
of legislation the measure provides 
that there shall not be received in 
either House any private bill au- 
thorizing (1) the payment of money 
for property damages, personal in- 
juries or death, or for pensions; 
(2) the construction of bridges 
over navigable streams, or (3) the 
correction of a military or naval 
record. 


* To take care of claims arising 
from property damage or personal 
injury or death, Title IV of the bill 
is the Federal Tort Claims act, 
which provides administrative and 
court remedies. Title V, the Gen- 
eral Bridge act, sets up adminis- 
trative machinery to govern the 
construction of bridges over navig- 
able waters of the United States. 
* : + 


Social Security Study 


Stresses Extension Need 


AN EFFECTIVE approach to 
the problem of establishing social 
security in the United States re- 
quires that the existing programs 
be supplanted by a universal and 
comprehensive system which would 
provide benefits for all persons in 
need, from whatever cause. This is 
the conclusion of a relief and so- 
cial security study just made pub- 
lic by the famed Brookings insti- 
tution. 

The present system of old-age 
and survivors insurance, it is 
pointed out, does not cover large 
groups of the population, yet these 
groups must contribute to its sup- 
port. It does not protect victims 
of other hazards, notably disabil- 
ity. 

Fairness requires universal 
coverage if the general public 
is to pay part of the cost. Yet 
extension of comprehensive bene- 
fits to all, without reference to 
need, would impose a dangerous- 
ly heavy financial burden. 

The study, conducted by Dr. 
Lewis Meriam and financed in 
large part by the Falk foundation, 
of Pittsburgh, sets forth: 


Under the existing Old Age and 
Survivors Insurance system, bene- 
ficiaries will not contribute for 
many years a really substantial 
part of the cost of their retirement 
benefits. With the present taxes on 
employers and employes inadequate 
to support the system, the differ- 
ence must ultimately be met from 
general taxes unless payroll levies 
are increased. 

Payroll levies themselves, to the 
extent that they are paid by the 
employer, constitute an effective 
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UNITED STATES RUBBER announces 


sponsorship of television coverage of De- 


troit’s Automotive Golden Jubilee over four stations of American Broadcasting Co. 
Signing contract is Charlies J. Durban, assistant advertising director of U. S. Rubber, 
with John Brooke (center) of ABC’s sales department and Richard Hackenger, radio 
and television director of Campbell-Ewald’s eastern division. 


tax on the general public, inasmuch 
as they are largely passed on in 
higher prices. Thus directly and 
indirectly, those who have no stake 
in benefits contribute to the pay- 
ment of benefits to others, although 
they themselves may be in need. 
Among the large groups not cov- 
ered are farmers and farm work- 
ers, domestic servants, independent 
workers and business men, and 
professional persons in private 
practice. 

An effective and practicable 
system should be supported 
jointly by the states and the fed- 
eral government. It should be ad- 
ministered by the states as part 
of their general welfare program 
in the interest of both efficiency 
and the maximum of freedom 
from political influences. The 
federal government should es- 
tablish minimum standards with 
which the states would have to 
comply to be eligible for federal 
aid. All states should get the 
same maximum grant per case, 
but wealthier states could in- 
crease their contributions as de- 
sired. 

The system would establish a 
floor below which no one would 
be allowed to sink without being 
eligible for prompt and certain 


public assistance if he desired it. 
* * = 


Lanham Trademark Bill 


Corrects 40-Year Evils 


SPONSORS OF the Lanham bill, 
which would assemble all trademark 
legislation in one statute, say mod- 
ern transportation, merchandising 
and advertising methods have all 
developed beyond the stage for 
which the present laws were 
passed. 

For instance, a trademark may 


l/c 


FOR 
ONLY 


E. BLACK 
48 SWAN STREET 


BUFFALO 3,N. Y. 


Please Send at Once to: 


Name 


Street Address 


[] Five Hundred 
[] One Hundred 


Check 


City 


*Protecto-Form 
Copyrighted 1944 
All Rights Reserved 


State 


Enclosed please find Money Order in full payment for: 

[] One Thousand (1000) “Protecto-Forms” @ 1'%c.. 
(500) “Protecto-Forms” @ 2c. 
(100) “Protecto-Forms” @ 5c... 


$15.00 
$10.00 
...$ 5.00 


now become well known through- 
out the United States, and even 
the whole world, in a compara- 
tively short time. When the Fed- 
eral act of 1905 was adopted, 
knowledge of a trademark in any 
area seldom preceded the intro- 
duction of the commodity into that 
market. Today, knowledge of the 
mark often precedes the commod- 
ity. 

In general, the Lanham bill, if 
enacted into law, will greatly 
strengthen trademark rights, give 
greater assurance to the public re- 
garding the authenticity of the 
marks, and punish willful infringe- 
ment more severely. 

* * * 


Lumber Output Spurred; 
Further Slash in Debt 


FIRST USE of the $400 million 
housing subsidy is to go to a pro- 
gram designed to step up lumber 
production and thus spur new 
home construction. The plan calls 
for the building of access roads 
to out-of-the-way government for- 
ests so that the timber can be cut. 


This is expected to add at least 
100,000,000 board feet to this year’s 
lumber production and 500,000,000 
to 600,000,000 board feet next year. 
Without subsidies, the March, 
1946, production of lumber was 
more than 2,500,000,000 board feet, 
which is at a production rate of 
more than 30,000,000,000 board feet 
for this year. 

* * + 


FURTHER curtailment of the 
public debt from a_ needlessly 
large balance in the general fund 
is scheduled for June 1 and June 
15. Cash redemption of maturing 
securities in June to the amount 
of $3.8 billion will bring the re- 
duction in the debt since March 1 
to about $10.2 billion or from about 
$279 billion to $269 billion. 


What do you want to buy, sell or trade? 
See Classified Want Ads, inside backcover 
this issue. 
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Write now for free catalog and 
see the various models. 
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Wars in Pittsburgh last week 
attending the monthly meeting 
of the Western Pennsylvania chap- 
ter of the Pennsylvania Trucking 
Assn. and the installation of the 
first exclusive trailer distributor by 
American Bantam Motor Car Co. 
in Pittsburgh, I took time off to go 
up in the Grant Bldg. and see my 
old friend Frank Judson, top brass 
in the sales department of the 
Pittsburgh Plate Glass Co. 


Chewing the fat about this and 
that, somehow we finally got 
around to fishing, and Frank told 
me a little story that made him 
column material this week. 


Seems Frank has a large farm 
just a few miles out of Pittsburgh 
and, running through this farm, is 
a nice little spring-fed brook with 
many nice-sized holes where the 
water is fairly deep. Now Frank, 
like most of us who enjoy fishing, 
goes to to Maine and Florida and 
comes up here to Michigan to do 
his fishing. 

* * * 

THE DAY BEFORE trout sea- 
son opened in Pennsylvania this 
spring Frank’s colored chauffeur 
came to him and asked if Frank 
cared if he did a little fishing in the 
brook the next morning before they 
drove into town. Frank told the boy 
to go ahead, expecting that the best 
the boy would get would be some 
cat or suckers. But when he came 
up to the house the next morning 
the colored boy had eight nice 
brook trout from eight to 12 inches 
long and two browns, one of which 
was at least a 15-incher. 

Now that I have let this cat out 
of the bag I expect that Frank will 
clam up on me as far as such 
stories are concerned in the future 
—or maybe Frank’s friends, which 
seem to be legion, will believe as 
he still does—that the boy was just 
lucky to go fishing there on open- 
ing day when the season was back- 
ward and the water unusually cold. 

I'm going to take a fly rod down 
if Frank ever invites me out to his 
farm though. I’m just fish enough 
to believe he has a real trout 
stream on his place that would be 
interesting to whip with a caddis 
right now or a grasshopper a little 
later. I’ve had fun on streams of 
that type once in a while. 

~*~ ~ * 


ATTENDING the meeting of the 
Pittsburgh section of the Penn- 
sylvania Motor Truck Assn., I 
noticed a fellow a couple of seats 
ahead of me who looked familiar 
but I couldn’t place him from a 
rear-end view. When the meeting 
adjourned for refreshments—set up 
by the new Bantam distributors, 
Frank Salvatora and Joe Edmund- 
son of the Truck Trailer Sales & 
Service Co.—this guy got up and 
turned around. And to my surprise 
it was a former neighbor of mine 
here in Detroit that I hadn’t seen 
for many years, Ray Unger. 

Ray is now the branch manager 
for Reo in Pittsburgh and, accord- 
ing to all accounts, is going great 


(See TRUCKIN’, Page 37, Col. 1) 
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Trailer Makers 
See 60,000 Units 
For This Year 


Capacity Is 5 Times 
Prewar, but Material 
Situation Is Difficult 


WASHINGTON. — Truck- 
trailer manufacturers, despite 
production difficulties, expect 
to turn out roughly 60,000 
motor freight trailers this 
year. 


That figure compares with a pre- 
vious peak of 41,869 in 1941, the last 
prewar year, and with 32,987 in 
1945, which included eight months 
of war and four months of peace- 
type production, according to John 
B. Hulse, secretary-manager, Truck- 
Trailer Mfrs. Assn. 


There is a big “if,” however, in 
the trailer industry estimate. Hulse 
said the goal doubtless will be 
achieved “if conditions stabilize in 
the relatively near future.” He 
noted that the industry in January 
built 4,868 trailers rated at capacity 
of five tons or more, an increase of 
33 percent over December. 

“This,” he said, “is an estimate 
of what the trailer manufactur- 
ing industry can do if permitted 
to obtain necessary materials and 
if given reasonable freedom from 
labor troubles. Plant reconver- 
sion is well along so that facili- 
ties for production are not lack- 
ing.” 

Hulse said trailer manufacturers 
encountered considerably less 
trouble from the automotive strikes 
earlier this year than did truck 
manufacturers. He explained that 
the wage pattern was largely set 
by the outcome of the labor-man- 
agement negotiations in the pow- 
ered-vehicle field and added that 
labor relations in the trailer indus- 
try are “at least no worse than the 
average” in allied lines. 

“Present trailer manufacturing 
facilities,” he said, “are nearly five 
times greater than those existing 
before the war. This expansion, 
coupled with rapidly increasing 
adoption of assembly-line  tech- 
niques, puts the physical ‘plant’ in 
excellent position to meet demand 
swollen by accelerating use of trail- 
ers in the highway freight trans- 
portation industry. The war devel- 
oped a great number of trailer pro- 
ducers who added to their plants to 
meet military demands, and these 

(Continued on Page 27, Col. 1) 


Glamor and Zip 
Promoted for 
Truck Parade 


DETROIT.—The Motor City cav- 
alcade’s truck section will be as 
“glamorized and animated” as a 
Walt Disney cartoon, according to 
George W. Carter, chairman of the 
Automotive Golden Jubilee Parade 
committee. 

Endless surprises are in store 
for the throngs expected to line 
the streets as Motor City caval- 
cade rolls down Woodward Ave., 
Detroit’s main street, on June 1, 
Carter said. The parade will start 
at 2:30 p.m. and will take at least 
four hours to pass any given point 
along the route of march. 

One of the units in the motor 
truck section will present a fifty- 
act vaudeville show which will 
have all the flavor of a three-ring 
circus. Another will show how 
trucks help grocers and other 
stores serve everyday needs of 
their customers. 

Leading the display of trucks 
which serve manufacturing indus- 
tries will be a “factory on wheels” 
—complete with men and women 

(See PARADE, Page 28, Col. 5) 





Improved U.S. Parts Sales 
Only Bright Truck Spot 








Whipping Boy Carries Load 
In National Emergency 


It is comforting to know that, no matter what John L. 
Lewis and the mine operators do on settlement of the coal 
strike, this country still will have an effective and wide- 
spread transportation system to fall back on—a system 
that can and will move the necessities of life. 

Once again truck transportation is demonstrating to 
the nation its effectiveness in the daily life of our people, 
as it demonstrated this fact to the nation during the dark 


days of war. 


Trucks will and can move the necessities of modern life 
—milk for babies, green vegetables and other foods as 
well as meats for the grownups—and allow life to proceed 
without great hardship in spite of lack of coal to fire 
locomotive boilers and supply electric power. 

But the truck lines are again doing this tremendous job 
under the most severe handicaps—lack of parts to keep 
their vehicles in efficient operating shape and with a 
majority of the operators still being forced to run trucks 
that are thousands of miles and months beyond their eco- 
nomic life. Lack of good tires no doubt too will hamper 


many haulers. 


Isn’t it about time that CPA, OPA and the other agen- 
cies in Washington that could lift much of this burden 
from the backs of the truck industry, by eliminating re- 
strictive orders, awaken to the fact that it is only due to 
the courage and supreme resourcefulness of the truck 
operators that we still have truck transportation to fall 
back on in case of such a national emergency? 

Isn’t it about time—or past time—for all price ceilings 
to be lifted on replacement parts, and other orders of this 
nature that stymie the production of ample repair parts 
before our truck transportation is killed by official bureau- 


cratic bungling? 





Department Stores Termed 
Best Surplus Truck Outlet 


WASHINGTON. — Evidence pur- 
porting to show that the War 
Assets Administration has fumbled 
its job of distributing surplus ve- 
hicles piled up before the Senate 
War Investigating committee last 
week. 

Meanwhile, Louis Broido, execu- 
tive vice-president of Gimbel’s New 
York department store, which re- 
sold the famed 600 Studebaker 
Army trucks, recommended that all 
sales be channeled through big de- 
partment stores in 25 or 30 major 
cities. 

Through such a scheme, Broido 
said, 40,000 surplus automobiles 
could be sold in 10 days and vet- 
erans and farmers would “be get- 
ting a better deal than they are 
now.” 

Broido’s proposal, however, was 
described as a poor solution since 
department stores are in no posi- 
tion to provide service. 

Expanding on his plan, Broido 
said: 

“It is obvious that the govern- 
ment cannot engage in millions 
of small retail transactions. The 
country has a large distribution 
system at both wholesale and re- 
tail levels, fully capable of bring- 
ing those consumer products to 
the places where they are needed, 
at prices wholly legitimate, with- 
in OPA ceilings, and with narrow 
profit margins. 

“It might have been far better 
and served the veterans’ purposes 
to a greater extent to have abol- 
ished the priority system as pres- 
ently set up and provide the vet- 


eran with a priority at the dis- 
tributor’s or retailer’s store, to- 
gether with a price discount ar- 
rangement, which, evidenced by a 
slip or credit memorandum, could 
be used by the retailer for a credit 
in cash from the government. 

“Some such system would not 
have interrupted the normal eco- 
nomic flow of goods in the coun- 
try and would have facilitated the 
flow of consumer goods and would 
not have thrown upon WAA the al- 
most impossible task of making 
thousands, if not millions, of indi- 
vidual sales.” 


WAA’s failure to release enough 
(Continued on Page 33, Col. 1) 





Dixie Haulage Curbed 


New Cataloging 
Speeds Delivery 


600,000 Truck Output 
For Year of Peace 
Far Short of Estimate 


DETROIT.—The brightest 
spot in the entire truck pic- 
ture, since the end of the war, 
has been the recent operation 
of the War Assets Admin- 


istration Surplus Automotive Parts 
disposal program. Here, with a 
parts shortage becoming more 
severe every day, the Automotive 
Surplus Parts division is handling 
orders for approximately $800,000 
worth of badly needed parts every 
day. 

Orders get into the works inside 
of a week, and shipments are now 
being completed in not more than 
30 days in most cases. 

Starting with chaos in the early 
days of last fall and with more 
parts being advertised for sale 
than were in Army surplus 
stocks, with bad or practically no 
cataloging, the cataloging of these 
Army surplus truck parts has 
been completed now for over 30 
days. Buyers now can go into any 
regional office and see for them- 
selves what is available, in what 
quantities and where. s 

In fact, the pressure on the re- 
gional offices for additional lists 
has become so great that the De- 
troit office has acquired a new 
multigraphing machine that will 
enable them to provide each office 
with at least four or five lists. 

Additional lists of new lots of 
parts, added to the surplus stocks, 
are now being sent out to the re- 
gional offices every 10 days and 
completely revised lists of the en- 
tire surplus automotive parts stock 
is reprinted every 30 days. Lists of 
parts sold out are airmailed to the 
offices every night, so that these 
parts can be “lined out” of the re- 
gional office master list. 

In spite of the tremendous sale 
of these parts stocks, the total 
value of the parts on hand has 
risen from $174,000,000 a month 
ago to well over $190,000,000 today. 

Meantime, production of new 
trucks during the past year has 
fallen considerably below esti- 
mate, due to strikes and supplier 
holdups. During the year from 
April, 1945, to May 1, 1946, ap- 
proximately 600,300 trucks were 
built, or approximately the same 
number that were built in 1934. 
This past year’s production com- 

(Continued on Page 30, Col. 1) 





Threat of Loss Forces Common Carriers to Halt 
Service to 300 La. and Miss. Cities 


NEW ORLEANS — Suspension 
of motor freight service by com- 
mon carriers in more than 300 com- 
munities in Louisiana and Missis- 
sippi, in an effort to reduce a seri- 
ous loss in overall operations, has 
been announced by Ben H. Gray- 
son, secretary-manager of the Lou- 
isiana Transport Assn. 

Grayson said a loss has been 
sustained by motor freight serv- 
ice to small communities since 
1942 when labor and other costs 
began to increase. Common car- 
riers could serve small communi- 
ties during the war, he said, be- 
cause the loss was made up by the 


large volume of profitable business 
derived from the transportation of 
war supplies. 

Trucking operators have not 
been able to compensate for their 
losses since the volume of govern- 
ment business has shrunk, Gray- 
son said, and the only cure for 
their position is either the elim- 
ination of this service or a general 
increase in rates. 

It was subsequently indicated 
that the Louisiana Public Service 
commission might issue a tempor- 
ary order for resumption of some 
of the suspended service pending 
a hearing on the matter. 
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Trained to Head Fleets 


37 Complete First University Course 
On Motor Vehicle Supervision 


ANN ARBOR, Mich.—Graduation 
exercises were held May 17 for 37 
members of the first standard 
course in motor vehicle fleet su- 
pervision to be conducted at the 
University of Michigan, one of 30 
in ‘a nationwide series of such 
training courses scheduled during 
1946. 

Urging the graduates to put to 
work the ideas carried away from 
the course, Norman Damon, vice- 
president of the Automotive Safety 
foundation, told the graduates: 

“In terms of motor truck trans- 
portation, which means today more 
than 4,000,000 motor vehicles, and 
at least 8,000,000 drivers, the motor 
vehicle fleet supervision program 
is one of the most significant and 
far-reaching developments in mo- 
tor transportation. 

“For the future, holding of a 
substantial share of today’s vol- 
ume of motor traffic must de- 
pend upon superior service— 
safe, efficient and low cost. 


Trained management — and 
trained drivers—will be a com- 
petitive advantage of great im- 
portance.” 

Damon commented upon public 
acclaim of the staggering wartime 
job performed by the truck fleets 
and of today’s peacetime needs for 
food, shelter and clothing which, 
he said, “make it imperative to 
keep every piece of equipment 
rolling ,with maximum safety and 
efficiency.” ° 

Damon predicted that the next 
decade would see a similar major 
advance in world standards 
through full development of trans- 
port facilities, including extensive 
reliance upon highway transport. 

“Different people have different 
reasons for being interested in the 
objectives of this training pro- 
gram,” he said at the graduation 
dinner. 

“Many are interested in the 
possibility of lower maintenance 
costs; others in more efficient 


road operations; still others in 
better public relations for the 
trucking industry in its joint use 
of the public highways. All of 
us share in the never-ending 
fight against traffic accidents,” 
Damon declared. 


“. . . The great industrial, eco- 
nomic and social promise of the 
Midwest can in considerable meas- 
ure be realized through the full- 
est measure of effective use of 
your great and growing highway 
systems. Looking to the future, we 
see the necessity for binding to- 
gether the cities and industries; 
for assisting by low-cost and flex- 
ible transportation facilities the 
development of adequate land, air 
and water transport and of this 
region’s great natural resources— 
her mines, waterpower, forests and 
agricultural lands. 

“Perhaps in no other, part of the 
nation does highway transportation 
offer today such enormous poten- 
tials of public service for economic 
and social improvement.” 


New Display Quarters 


R. Lindburg (Studebaker), 211 E. 
Monroe St., Springfield, Ill., has 
opened its new display quarters. 
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are born. 
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stone curb, or bang them into sharp road ruts, 
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TRUCK SECTION 


WITH THE LARGEST and most diversified truck line in its history—99 models on 
nine wheelbases—Chevrolet plants throughout the nation are again in production to 
meet the needs of users of commercial vehicles. This is the last step on one of the 
Chevrolet truck assembly lines, with two workers making a final inspection while a 


third puts water in the radiator. 


New Chevrolet 


Truck Line 


Reflects Wartime Gains 


DETROIT.— The new line of 
Chevrolet trucks—99 models on'! 
nine wheelbases—is the largest and 
most diversified in the history of | 
Chevrolet, incorporating improve- | 
ments in design and material de- 
veloped in the volume manufac- | 
ture of military vehicles during 
the war, T. H. Keating, general 
sales manager of the division, as- ; 
serted last week. | 

With Chevrolet plants again in 
production, Keating said, the new 


American Coach | 


Develops New | 
Utility Body | 


° e 

CLEVELAND.—A standard util- 
ity body which can be mounted 
on a %-ton or one-ton chassis is 
now available to gas utility com- 
panies. It is a development of 
American Coach & Body Co., and 
is known as the American Gas 
Meter Installation Body, Type 4750. 

This unit, of all-metal construc- 
tion and weighing 925 pounds, is 
90 inches in length and 72 inches 
wide. It can be used for routine 
meter changing, general mainte- 
nance and repair work. 

Side boxes and sliding tray can 
be equipped with meter compart- 
ments accommodating 31 gas me- 
ters, or iron gas meters can be 
substituted if desired. 

Much forethought was given to 
safeguarding meters from damage. 
Meters are securely held in the 
meter compartments by individual 
elastic straps and each compart- 
ment is padded on all sides and 
bottom with special high-grade 
sponge rubber pads, held securely 
with pressed steel spot welded 
frames. 

The lower compartments on both 
sides are equippéd with bins for 
fittings of all sizes, tools and mis- 
cellaneous equipment. Provision 
has been made for a locker with 
individual door and lock inside of 
the upper right hand compartment. 

Bodies can be purchased in prime 
or finished in standard colors, crat- 
ed and shipped for mounting at 
destination, or can be mounted at 
the factory when chassis is pro- 
vided. 

Standardization of the shell of 
this body with various meter ca- 
pacity combinations and methods 
of carrying fittings, tools and sup- 
plies has effected lower cost and 
quicker deliveries. 


N. C. Orders 700 Trucks; 


Biggest Order Since ’41 

RALEIGH, N. C.—The North 
Carolina division of purchase and 
contract has ordered 700 1%-ton 
trucks to replace worn and retired 
highway commission rolling stock. 
This is one of the largest orders 
placed for highway equipment 
since pre-war 1941. 

W. Z. Betts, director of the divi- 
sion, said the contract, represent- 
ing an expenditure of $807,976, was 
granted to the North Carolina 
Chevrolet dealers through the Sir 
Walter Chevrolet Co., Raleigh, and 
called for delivery of the first 300 
vehicles by the end of June. 


| 


Dealer Jones Reopens 
Closed during the war, Fred 7. | 
Jones (Chrysler) has reopened at 
Gridley, Kan. | 


trucks are being shipped to deal- 
ers under provisions of the Chev- 
rolet Master Distribution plan, 
which insures each dealer through- 
out the nation an equitable share 
of the vehicles according to his 
1941 sales volume. 

Chevrolet, Keating said, manu- 
factured approximately 500,000 
military vehicles during the war, 
and the experience gained 
through intense research in ma- 
terial and operation was said to 
be reflected in the current line 
of commercial trucks. 

Emphasizing the wide selection 
available in the 99 models, J. W. 
Burke, manager of the truck and 
commercial department, said the 
gross weight capacities of the 
trucks range from 4,000 to 16,000 
pounds. Maximum weights of me- 
dium and heavy duty trucks have 
been increased 300 to 3,000 pounds. 

Each of the 99 models, Burke re- 
vealed, has been engineered for a 
specific hauling job, and all the 
component parts—engine, axles, 
frame, springs and_ tires—have 
been carefully selected on the ba- 
sis of capacity for the work load. 
The buyer is assuréd of a vehicle 
which will meet his specific re- 
quirements and provide the utmost 
in performance, economy and safe- 
ty, he added. 


All trucks are equipped with 
hydraulic brakes, and all heavy 
duty models have, in addition, 
@ vacuum-power brake booster. 
The booster is a new single-pis- 
ton vacuum-suspended reaction- 
ary valve type, tapped into the 
hydraulic brake system and op- 
erated by engine manifold vac- 
uum. With its use, a compara- 
tively light pressure on the brake 
pedal stops the truck. 

Other features of the new Chev- 
rolet trucks include increased pay- 
load capacity, improved load pro- 
tection, newly designed seats and 
cushions for greater comfort, and 
advanced-design wide-base wheel 
rims. 

The light and medium duty 
trucks are powered by the famous 
“Thrift Master” engine, while the 
“Load Master” is used in the heavy 
duty units. 
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TRUCK SECTION 





Smaller Truck Motors 


Builders Hope to Reduce Cost and Weight, 
AMA Expert Asserts 


TORONTO. — Not only will the 
range of horsepower be greater, 
but the size of truck engines of the 
future will be smaller, T. F. Cree- 
don, field service department of 
AMA, told the Motor Vehicle Fleet 
Supervisor‘s course at the Univer- 
sity of Toronto last week. 

According to Creedon, the eco- 
nomics of the truck transportation 
picture demand that in some way 
the power transmission line be re- 
duced in weight and cost and that 
the price per horsepower of the 
engines be reduced. 

It is expected, he said, that 
engines of around 600 cubic in- 
ches, now used in trucks, can 
be reduced in size, using fuel 
and supercharging developments, 
to something over 400 cubic in- 
ches and in so doing bring about 
not only the reduction in price 
per horsepower but a reduction 
in the cost and weight of the 
units behind the engine. 

“We in the manufacturing end 
feel more now than at any time, 
that we have a clearer understand- 
ing of what the operator needs. We 
recognize, for instance, that the 
range of horsepower must be ex- 
tended. Also that the size of an 
engine alone can be misleading— 
engines are due for development 
which will change our pre-con- 
ceived notions of how large a 250 
hp truck should be. It is safe to 
say that it will be much smaller 
than the engines of today of that 
rating. 

“Engines of 250-300 hp are now 
being used somewhat experiment- 
ally on the West Coast, even 
though those engines were not 
specifically designed for trucks. 
Weight per horsepower, using com- 
mon materials, of between five and 
six pounds in future engines is 
desirable. To make this possible, 
we shall, of course, require a fuel 
of 90-95 octane and lubricating oils 
of such a quality as to handle tem- 
peratures well over 250 degrees.” 

Discussing the overall engine pic- 
ture, Creedon asserted that “in the 
next production change, taking ad- 
vantage of fuel improvements, we 
hope to achieve perhaps 10 to 15 
percent increase in power and a 
decrease in fuel consumption. 


“It may be that the new engines 
will call for oil cooling of pistons 
and before we can have pistons 
that are rugged enough to stand 
up in our kind of service for the 
length of time good maintenance 
conditions need, major changes 
will have to be made in pistons.” 

One of the developments which 
calls for serious consideration is 
that of cooling, both of the engine 
and the oil. It would seem desir- 
able, he claimed, to increase the 
operating temperature of engines 
and this would lead to the use of 
solutions other than water. 

“Given proper plumbing and 
pumps designed for pressure op- 
erations, the possible reduction 
in size and cost of even the con- 
ventional type radiators is in- 
triguing,” he went on. “We need 
an oil cooler badly for future 
engines — a simple, easily clean- 
ed unit that takes up no more 
room than a generator does now. 
The chemists in the oil industry 
should get ‘knee-deep’ into both 
these problems. 


“Much of the success of our 
truck transportation picture of the 
future will be in the hands of 
drivers,” he said. “We should con- 
sider some of the things that 
should be done in the years ahead 
to promote safety and comfort and 
ease of control to the driver.” 

In this connection, he urged 
that the compartment for the 
truck driver should be given as 


Bolick Given N. C. Order 


For 100 Bus Bodies 

CONOVER, N. C.—Jerome Bolick 
& Sons has received a contract for 
the making of 100 school bus bodies 
for the North Carolina department 
of education. 

The new buses will be changed 
from bench seats to forward facing 
Seats, it was said. 





Others are profiting from AN Want Ads, 
why not you? See inside backcover. 


much study as has been given 
the compartment of an airplane 
pilot. This does not necessarily 
mean making the cab of any 
existing proven design larger. 

Other factors, he said, which 


should be considered are a fully 
adjustable comfortable seat; a clear 
vision on the sides as well as the 
front; an air conditioning or ven- 
tilating system which would make 
it possible for the driver to be 
working in normal clothes regard- 
less of the zone in which he is 
operating. 

Creedon said that truck trans- 
portation in the United States and 
Canada involves the use of more 
than 5 million vehicles which ac- 
count for the employment of over 
6 million men. 


The course was under the super- 
vision of Prof. Amos E. Neyhart, 
Pennsylvania State College, and 
consultant to AAA. It was spon- 
sored by the Ontario Safety League 
and John Labatt, Ltd., London, 
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| Okla. and Miss. 


Okay Pact for 


Tax Reciprocity 


OKLAHOMA CITY.—The Okla- 
homa tax commission has signed 
a reciprocal tax agreement with 
Mississippi which is expected to 
effect a substantial saving to state 
truckers, M. C. Connors, director 
of the motor vehicle division, has 
announced. 


Signing of the new agreement 
* |brings to a total of 11 the states 
= |with which Oklahoma now ex- 

| changes tax concessions. The 

agreement enables Oklahoma 
:, ltrucks to operate in Mississippi 
[2 |Wwithout paying the Mississippi 
state tax in return for a similar 
favor to truckers of that state in 
Oklahoma. 


The agreement is important 


NEW TWO-TON Ford truck announced last week is built in two wheelbase lengths—j|to Oklahom 
134” and 158” in the conventional type and three lengths in cab-over-engine, 101”, a, Connors explained, 


134” 


and 158”. 


A 194” school-bus chassis is also available. All chassis can be had |eCause of the recent opening of 


equipped with either the 100 hp eight cylinder or 90 hp six-cylinder engine. With 7.50x20 | Oil production in Mississippi. 
8-ply front and 8.25x20 10-ply dual rear tires, the new truck carries a gross vehicle oteuessmmnnnennemiimnmanntnchaiinn, 
rating of 15,000 pounds. 


Ouachita Opens 


held in the firm’s new building at 


- Troy Motor Sales 
Troy Motor Sales, Inc., Troy, O., 


; s Ouachita and West Grand Aves.,/has been incorporated by Fred R. 
Formal opening of Ouachita Mo-| Hot Springs, Ark. O. J. Allen is| Beasley, Marjorie M. Mathews and 














Ont. 


tor Co., Inc. (Oldsmobile), has been | owner-manager. 








* New design for uniform distribution of load-carrying stresses 
with minimum weight * Ground alloy-steel sleeves inserted 
under great pressure * New exclusive “‘vertical-plane’’ inner 
oil seal maintains constant sealing pressure umder all degrees 





2-Speed Double-Reduction 


(S and U 300) 


«New hypoid-bevel gearing + Greater spiral angle of hypoid 
pinion permits more teeth in contact—reduces tooth loading 
¢ Teeth of helical gear and pinion are inclined across face, 
resulting in over-lap of tooth contact and lower individual 
tooth loading « All bearings (Timken tapered roller bearings) 
are adjustable « Shim adjustment for positioning of hypoid 
pinion with gear « Differential carrier legs supported in axle 
housing for greater rigidity * Hypoid pinion bearings mounted 


° 
= 
2s 
2 
°o 
= 
of bearing adjustment. 
Single-Speed Double-Reduction 
(S and U 200) 
Single-Speed Double-Reduction (§ and U 200) 
4) 
Abi 
= 
a 
Qa 
—_ 
& 
z 
re 


7 FoR ALL HEAVY-DUTY HAULING 


S Series axles are for heavy-duty haul- 
ing on streets and highways where 
permissible loads are over 
pounds at the tires on the ground. 
U Series for even greater load carrying 
capacity and off-the-highway opera- 
tion. “200" designates SINGLE-SPEED 


in removable cage + Single-speed final drive and 2-speed final 
drive are interchangeable. 


2-Speed Double-Reduction (S and U 300) 


* Combines for first time advantages of hypoid-bevel gearing 
with those of helical spur gearing. Axle may be operated indefi- 
nitely in low range without damage « New Timken Easy-Power 
Shift permits effortless change of axle ratios as required for 
speed, load or road conditions. Change from one ratio to 
another accomplished without loss of vehicle speed by selector 
and accelerator action only—no clutch action required + Built-in 
shifting mechanism—lubricated by gear lubricant. Vacuum or 
compressed air power chamber attached directiy to gear carrier 
¢ Other features same as Single-Speed Double-Reduction final 
drives (see above). 






Double-Reduction Final 
means 2-SPEED Double-Reduction Final 
Drive. Torque capacity of all axles 


Drive 


designed for modern 


SHAFTS DIFFERENTIALS 


BRAKES 


GENERAL 


J. D. Beasley. 


THAN YOU ASKED FOR! 


The new Timken S and U Series Axles* are the axles 
you asked for to whip your heavy-duty hauling 
problems—and more too! They’re packed with 
every modern axle feature Timken’s 40 years of 
experience can muster. They're big, tough and 
smooth-running. And they are in production now! 
Check the features below. Then do what good busi- 
ness sense tells you to do—specify Timken S or U 
Series under the next heavy-duty trucks you buy! 


“300” 


high-power 
engines. Data on aluminum housing, 
hubs and brake shoes for $-200 avail- 
able upon request. (Above: Timken 
U-300 2-Speed Double Reduction Axle 
with front-mounted Easy Power Shift.) 





*« New 9-16 tooth combination gives larger-diameter pinion— 
stronger teeth in gears and pinions + Pinions have longer hubs 
for increased bearing area on differential spider + Spiders have 
larger-diameter trunnions *« New forged-steel differential case 
of symmetrical design. 


« New high-carbon steel with new heat treatment + New shaft 
design eliminates failures at splines * Timken ‘“Torsion-Flow” 
method of forging flange makes grain structure conform to 
shaft profile for equal distribution of stresses * Sixteen slant- 
side splines with in root diameter permits maximum 
shaft y diameter. 





P Series Power Brakes DP Series Hydraulic Brakes 


P Series Power Brakes 


« Constant-lift cam and shaft forged integrally with 14” 
diameter shaft. Needle roller bearings reduce cam friction to 
minimum «+ Equipped with Timken Econo-Liners—crescent- 
shaped, 34” thick * Open-type brake spiders provide cooling 
inside drum and prevent air pockets. (Dust covers available 
for gravel conditions.) +* MHeat-treated, rust-proofed, pre- 
lubricated roller cam followers and pins of large diameter 
reduce friction and wear + New transfer bar hook-up—pro- 
tected location for brake chambers + Interchangeable with DP 
Series Hydraulic Brakes. 


DP Series Hydraulic Brakes 


¢ The only true heavy-duty hydraulic brake made today because 
it has open-type construction, 34”-thick crescent-shaped liners, 
and extra-heavy construction throughout + Simple two-shoe 
single-wheel gcylinder design + Greater stopping ability at any 
given line pressure. Both shoes function as primary shoes in 
both forward and reverse directions + Equal braking ability in 
reverse * No change in parts required for either right- or 
left-hand installation + Shoe and lining assembly identical for 
all positions * Brake shoes removed for relining by simply 
removing one retainer spring. Wheel cylinder piston clamp 
not required, 


* Advanced-related design provides great interch ility of 
parts « Final drives interchangeable using same axle housing, 
shafts, etc. * Modern lubrication system + New increased ground 
clearance for off-the-road operation + Built by Timkeo—Dbecked 
by over 40 years of axle and brake experience. 


TIMKEN 


AXLES 


THE TIMKEN-DETROIT AXLE CO., DETROIT 32, MICH. 


WISCONSIN AXLE DIVISION ~ OSHKOSH, wis. 
TIMKEN AXLE BRAKE DIVISION © DETROIT 32, MICH. 
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Reo Acquires 
Entire Building 
At Philadelphia 


PHILADELPHIA. — Expansion 
of the Philadelphia branch of Reo 
Motors, Inc., through the acquisi- 
tion of the entire building at 31st 
and Thompson streets, comprising 
upwards of 45,000 feet of floor 
space, has been announced by Don 
C. Streeter, general sales manager. 


“These increased facilities have 
been made necessary by the sharp 
rise in sales and registrations of 
Reo trucks and buses in this area,” 
Streeter said, “and are adequate 
to handle the anticipated increased 
volume of the future.” 

He added that this move is in 
line with Reo’s policy of strength- 
ening strategic links in its grow- 
ing service chain concentrated 
along the main commercial traffic 
arteries of the United States. 

The enlarged Philadelphia branch 
will serve truck and bus operators 
in eastern Pennsylvania, southern 
New Jersey, Delaware and eastern 
Maryland. 

The most modern, available 
equipment for the preparation of 


new trucks for delivery to dealers 
and customers is being added, 
Streeter said. 

The Philadelphia branch is in 
charge of Clem E. Thrash, who is 
assisted by Charles E. Doling, re- 
tail sales manager, and Joseph F. 
Garrity, wholesale manager. 


Va. Cities Upheld 
In Trucking Tax 


RICHMOND, Va.—The Virginia 
Sapreme Court of Appeals has up- 
held the right of a municipality to 
impose a mileage tax on motor 
vehicle common carriers and the 
right of the state to enter into 
reciprocal agreements with other 
states suspending the tax collec- 
tion. 

Affirming a judgment of the 
Corporation court of Lynchburg, 
the high tribunal held that the 
city could collect a tax from truck- 
ing firms which operate over 
Lynchburg streets, except in the 
case of carriers from those states 
with which Virginia has reciprocal 
tax agreements, such as North 
Carolina and Tennessee. 


There are profit-making opportunities in 
AN Want Ads. See inside backcover. 





CONTROL CENTER of the Bendix power 
shifting mechanism for use with two-speed 
rear axles. The driver may pre-select the 
“low’’ or “‘high’’ gear desired, in connec- 
tion with the transmission gear engaged at 
the time and shift instantly by moving 
the accelerator or disengaging the clutch 
depending on the type of installation. 


Chidester Sold in Ark. 


Chidester Motor Co., Warren, 
Ark., has been purchased from Er- 
nest Chidester by Mike Causey and 
James Moseley, who will operate 
the Hudson dealership as the Cau- 
sey-Moseley Motor Co. Causey for- 
merly was with Blankenship Mo- 
tor Co., and Moseley has been in 
the grocery business. 





News You May Have Missed 


Eprtror’s Note: Believing that 
many dealers send each month’s 
truck issue of Automotive News 
to the men in charge of their 
truck department, with the result 
they may miss truck stories that 
have appeared in the intervening 
weeks, Automotive News will 
henceforth list those stories once 
a month so that readers may 
check-up on past stories if de- 
desired. 


April 29 issue—Commercial car 
scrappage statistics, complete ta- 
ble 1924 to date .. . Federal Truck 
officers reelected, expansion of fa- 
cilities near .. . American Bantam 
plans 500 trailers per month . 
Willys names three managers for 
Midwest regions . . . Gimbel’s holds 
sale of IHC truck-tractors . 
THC lists’ several 
branch personnel. 


May 6 issue—Los Angeles truck 
show set for June 7-8 .. . Stude- 
baker names Jones to Oregon re- 
gion Body engineers form 
new association .. . SKF designs 
new type roller bearing . . . Con- 
tinental plant at Dallas, Tex., nears 


changes in 
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PHENOMENAL RESULTS 


PPR MSs se a 


Gravity Suspension 


Actually road-tested for 2 
years, this new Fruehauvf Tandem 
has delivered spectacular tire mile- 
Operators who used the units 
under all road conditions say—Torsion Bar 


age. 


Leo Cantlay, Fleet Superintendent, Western 

Truck Lines, Los Angeles, checks original 

set of tires used on their test unit, with 

Tandem axles. 

notarized statement reveals 222,000 miles 
on the tires without recapping. 


His 


springing is perfect— Braking smooth and sure 
with no chatter or hop—Axles ride road contours 
and bumps independently, with unmatched “sure- 
footedness”—Axles follow the curves automatic- 
ally on highway travel without tire scuffing— 
Maintenance costs, too, are negligible. 


* 


* * 


World's Largest Builders of Truck-Trailers 


FRUEHAUF TRAILER CO., DETROIT 32 


8 Factories—60 Factory Service Branches 


Teele tt oooh 


Revolutionary Torsion Bar Assembly 
e Eliminates Leaf Springs, Conventional 
Hangers and Radius Rods e Prolongs Tire 
Life Tremendously e Gives Sure Smooth 
Braking e Hugs the Road Safely e Lowers 
Maintenance Costs. 
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. MORE TO GO! 


Six-wheel Tank-Trailer with Gravity Suspension Tandem has 
rolled up 165,000 miles in rugged West Coast oil haul. Original 
tires still good. Maintenance practically nothing. 






GET COMPLETE DETAILS—SEND FOR 
“TANDEM BOOKLET”’ 
A “WORKING MODEL’ DESCRIPTION 








more road controls . . 





completion .. . Progress continues 
toward abolition of state regula- 
tory and tax barriers impeding in- 
terstate highway transportation 
. . . Railroad loses legal battle in 
Kentucky. 


May 13 issue—Seven auto mak- 
ers fight ICC move to boost rail 
rates 25 percent ... Willys sets 
monthly goal of 7,000 jeeps . . 
Dodge launches dealer plan to 
train salesmen to rate truckers’ 
needs ... Truck tonnage gains 
134 percent ... Fruehauf granted 
okay to erect plant in Los An- 
geles . . . Permanent ODT urged 
by Col. Johnson ...N. Y. okays 
. Prestone 
supply to be tight next winter. . 
For-hire truckers set campaign for 
more business ... New rating plan 


“jon trucks bared by IHC. 


May 20 issue—OPA announces 
four new methods for pricing new 
trucks, suspends price controls on 
all buses, airport limousines, sta- 
tion wagons with seating capacity 
of more than 10 persons, tank 
trucks, street sprinklers, snow 
plows, garbage trucks, patrol wa- 
gons, trucks of more than 40,000 
pounds gross weight, hearses, flow- 
er cars, ambulances and motorized 
repair shops ... Tire output ap- 
proaches rate projected for 1946 

. IHC boosts Moulder, Schu- 
macher ... Truck sales by de- 
partment stores laid to U. S. in- 
efficiency . - Rutherford heads 
Coast sales for GM coach .. . Ca- 
nadian truck dealers protest prices 
on imported U. S. surplus trucks 

. . Ford announces new two-ton 
nominal rating on ’46 truck... 
Small engines given price rise. 


Walker Claims 
Long Life, Wear 


For Porciflex 


ELIZABETH, N. J.— Durability, 
high gloss and a rapid baking 
schedule combine to make Porci- 
flex, new  high- 
grade enamel de- 
veloped by H. V. 
Walker Co., Eliz- 
abeth, an “excep- 
tionally fine 
product” for the 
automotive in- 
dustry, according 
to George W. 
Lonergan, presi- 
dent. 

“Fast-drying 
Porciflex, an un- 
usually flexible 
finish, is noted for its long life and 
excellent wearing qualities under 
the most adverse weather condi- 
tions. Once baked, it is impervious 
to acids, alkalis, oils and greases 
and has a minimum tendency to 
discolor with age,” Lonergan said. 


“One of the most striking fea- 
tures of this enamel is its free- 
dom from chipping, cracking and 
peeling. Applied to sheet steel, Por- 
ciflex can be bent to an 180-degree 
angle without any flaking of the 
paint due to stress.” 

Applied by spray, roller-coating 
machine or dip, Porcifiex is baked 
at schedules from one minute at 
450 degrees for sheet steel to 15 
minutes at 275 degrees for other 
types of work. It is also well-adapt- 
ed to infra-red baking, Lonergan 
said. 

“This fast-drying quality of Por- 
ciflex enables a finishing depart- 
ment to spray continuously and 
thus step up daily output by an 
appreciable percentage,” he added. 








G. W. Lonergan 


Compton Heads 


Tex. Truckers 


SAN ANTONIO.—W. O. Comp- 
ton, Fort Worth, was elected presi- 
dent of the Texas Motor’ Trans- 
portation Assn. at its annual con- 
vention here May 14. 

Ray Smith, of Texas Consolidat- 
ed Transportation Co., San An- 
tonio, was elected vice-president, 
and Fred Gillette, Dallas, treas- 
urer. 

Ted V. Rodgers, president of the 
American Trueking Assn., delivered 
the principal address. 
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Capacity 5 Times Prewar ... 


60,000 Truck Trailers 
Expected This Year 


(Continued from Page 23) 
manufacturers, in general, desire ; siderably as to type and suspension. 


to continue commercial output so 
as to utilize their expanded and 
comparatively new facilities. The 
‘old line’ trailer makers, also, were 
expanded during the war and, nat- 
urally, seek to boost commercial 
production from their plants.” 

Turning to the less roseate side 
of the picture, he cited four ob- 
stacles to the desired increase in 
production. 

Greatest immediate trouble is 
shortage of softwood plywood, he 
said. Currently, also, he said, 
newcomers in the trailer industry 
are finding difficulty in purchas- 
ing steel, supplies of which were 
made scarce by the strike in that 
industry and consequently be- 
came famine-short for companies 
not in position to qualify under 
the present system of distributing 
steel on the basis of the prewar 
usage pattern. 

For the future, Hulse continued, 
there are indications of third and 
fourth quarter slashes in tire sup- 
ply, and overshadowing the whole 
industry is a conviction that trailer 
prices must be advanced from a 
present level approximating pre- 
war to a plane which will offset 
materially higher and still rising 
costs. 

“The plywood ‘squeeze’ has cre- 


ated real trouble for producers of’ 


insulated and refrigerated trailer 
vans,” he declared. 

While trailer industry represen- 
tations to CPA had eased the soft- 
wood plywood scarcity somewhat, 
his office daily receives telegrams 
from association members pleading 
for authorizations from the CPA 
to purchase supplies if they can be 
found, he added. He explained that 
originally the government “froze” 
all construction grade plywood for 
the veterans’ housing program. 

When the hardship worked upon 
the trailer manufacturing indus- 
try was made clear, he said, the 
“freeze” order was amended to free 
25 percent of all plywood supplies 
for other than veterans’ housing, 
although the 25 percent still re- 
mains subject to veterans’ prior- 
ities. 

“This means,” Hulse said, “that 
some individual trailer manufac- 
turers may obtain preference rat- 
ings for plywood, but it should be 
borne in mind that the 25 percent 
against which such preferences are 
written is all that is available for 
‘all’ users and that trailer makers 
must compete with other industries 
for a share of the extremely lim- 
ited supply thus made available. 
The result is a true bottleneck in 
trailer industry supplies.” 

Recalling that the CPA a few 
days ago asserted truck tire pro- 
duction may fall off in the last 
half this year, Hulse said it is 
reported that tire output may 
drop to 3,000,000 for each of the 
last two quarters from a quarter- 
ly rate of about 4,000,000 earlier 
this year. 

The pinch, he said, apparently 
will come in the “tight” sizes and 
is a threat to the trailer industry 
Since dual tires are almost univer- 
sal and some of the special types 
May take as many as 12 to 14 or 
More tires per vehicle. 

Looking ahead to the kinds of 
trailers which motor carriers may 
expect, Hulse said there appears to 
be a definite trend toward stand- 
ardization, with 30-foot vans fa- 
vored because they most nearly 
conform to the regulations of the 
greatest number of states and per- 
mit maximum payloads within 
length limitations. He said tandem 
axles likewise appear on the way 
to becoming standard equipment 


although necessarily varying con- 
ee 


Record Number Seeking 


Quebee Trucking Permits 

MONTREAL.—A heavy demand 
for trucking and bus_ permits 
throughout the province of Quebec 
has been reported by Antoine La- 
marre, chairman of the Quebec 
Communications Transportation 
board. The number of permits for 
the current year is expected to ex- 
teed by a wide margin the number 
issued during the prewar period. 


He forecast marked increases in 
use of insulated and refrigerated 
vans, with the West Coast motor 
carriers leading in demand. Cali- 
fornia marketings of fresh fruits 
and vegetables, and hauling to can- 
neries and quick freeze plants are 
primary factors in creating West 
Coast demand for insulated and 
“reefer” units, he said. 


Hulse said growing use of quick 
freeze processes bids fair to give 
a strong stimulus to production 
of specialized trailers. 


He pointed out that several com- 
panies are bringing out aluminum- 
body trailers featuring weight sav- 
ings which permit greater pay- 
loads. He said more and more 
aluminum bodies may be expected. 
Initial cost of such equipment, he 
said, is higher than on units of 





RUDY VALLEE, 


Kamper week-end trailer. He inspects the sleeping quarters. The turtleback at the rear 
lifts up to provide galley facilities. 


screen and radio star, 


has purchased a new all-aluminum Kit 





other construction, but operators 
have found that the bigger pay- 
loads soon offset the higher in- 
itial cost and that maintenance ex- 
pense often is reduced. 

He said trailer manufacturers 
have found it impractical to use 
government surplus airplane alumi- 


num because it is subject to metal 
fatigue and stresses not encoun- 
tered in aviation. The new alumi- 
num bodies, he said, are made of 
alloys distinctly different from air- 
plane metal and possessing char- 
acteristics desirable for use on 
highway freight vehicles. 


AFL Enjoined 
In Boycott of 


Zanes’ Trade 


DALLAS, Tex.— District Judge 
W. L. Thornton has ordered the 
AFL Teamsters union to quit pick- 
eting the Zanes Freight Agency,, 
thus restraining the union from 
allegedly boycotting trade in con- 
nection with its contract negotia- 
tions with Zanes. 


Zanes Freight Agency, Zanes- 
Ewalt Warehouse and Merchants 
Delivery, Inc., also claimed dam- 
ages by reason of alleged acts on 
the part of the union and the 24 
truck lines in the amount of $1,000 
a week, 

According to the petition for the 
injunction, AFL officials “by 
threats and intimidation” forced 
the defendant truck lines to ter- 
minate contracts with the Zanes 
agencies. 

The union is also attempting to 
induce five other Dallas concerns 
to terminate contracts with Zanes, 
plaintiffs alleged. 





Read Jack Weed’s Backshop for some 
highlights in the service field. 





Increase truck body 


feet and more 
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pounds o 


cutting deadweight with Alcoc 


Speed up your equipment with more powerful 
engines, made lighter with ALCOA ALUMINUM 


The idea’s not new. Aircraft and diesel engine 


builders have long used Alcoa Aluminum for 


boosting horsepower-per-pound ratios. No need to 


tell you what an excellent account aluminum has 


given of itself there. 


With operators demanding more efficiency in 


the operation of their trucks, designers are plan- 


ning on higher average speeds. This means more 


powerful, but lighter, heavy-duty 


engines. What a spot for Alcoa 


Aluminum, already a most efficient weight reducer 


in bodies and chassis. 


Alcoa’s engine research laboratories have a 


wealth of data which will be useful to designers as 


they include Alcoa Aluminum in their engines. 


This information is available through the nearby 


Alcoa office, or write ALUMINUM COMPANY OF 
America, 1926 Gulf Building, Pittsburgh 19, Pa. 
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Truck Price Methods 


Formulas for Resellers and Manufacturers 
Released by OPA 


WASHINGTON. — Following are 
the four methods manufacturers 
may use in determining maximum 
prices for trucks and motorcycles, 
as announced recently by OPA: 

Method 1—Used in pricing ve- 
hicles not substantially different 
from the manufacturer’s most sim- 
ilar model priced under Revised 
Maximum Price Regulation No. 
136—Machines, Parts, and Indus- 
trial Services. For such a vehicle, 
the manufacturer’s ceiling prices 
are those he charged March 31, 
1942. 

Method 2—This method, or 
Method 3, must be used when es- 
tablishing manufacturers’ ceilings 
on vehicles which are significantly 
different from the most similar 
1942 model. 

A significant difference is pres- 
ent when changes in design, spe- 
cification, material or equipment 
result in an increase or decrease 
in direct materials and direct la- 
bor costs. 


Under Method 2, the manufac- 


turer computes his ceiling price by 
adding to or subtracting from the 
vehicle’s March 31, 1942, price the 
net increase or net decrease in di- 
rect labor and direct materials 
costs attributable to the engineer- 
ing change. 

Method 3—-May be used, at the 
manufacturer’s option, to establish 
a ceiling price on any new vehicle 
eligible for pricing under either 
Method 1 or Method 2. 

Method 3 permits the manufac- 
turer, in effect, to compute his 
price by the general reconversion 
pricing formula provided for OPA 
for industries converting their pro- 
duction from war to peacetime 
goods. 


First, he takes his total costs 
as shown by a composite profit 
and loss statement for the fiscal 
year ended June 30, 1941, and 
adjusts these costs to reflect cer- 
tain increases since Jan. 1, 1941, 
in basic wage rate schedules of 
factory workers and certain in- 


creases in the general level of 

materials prices. 

Second, to the adjusted total 
costs he adds his own average 
over-all profit margin over cost in 
the years 1936-39 in the divisions 
and subsidiaries covered by the 
composite profit and loss statement 
or one-half the industry’s over-all 
profit margin over cost in the same 
years, whichever is higher. The re- 
sult is the manufacturer’s “adjust- 
ed total sales.” 

Third, to find his price increase 
factor, he divides the excess of his 
adjusted total sales over his actual 
net sales in the year ended June 
30, 1941, by the actual net sales 
figure, and the resulting percentage 
becomes his price increase factor 
for all his models and makes. 

Fourth, for each vehicle he pro- 
duces which is not substantially 
different from its corresponding 
1941 model, he computes his new 
ceilings by applying to his Jan. 1, 
1941, price for the model his price 
increase factor, and the result is 
his ceiling price for the new ve- 
hicle. 

For vehicles which have changes 
in specification, equipment, mate- 
rial or design from the correspond- 
ing 1941 models, ceiling prices are 
calculated by applying to the Jan- 


THE DRIVER of a truck stands by as 
Patrolman John A. Henle, jr., tests the 
vehicle’s brakes on the opening day of a 
safety campaign in New York to cut the 
accident rate. The drive, which is nation- 
wide and lasts until July 1, includes the 
distribution of safety pamphlets, urging 
motorists to use caution and to test their 
cars for defects.—(Acme Photo). 


uary 1, 1941, prices the price in- 
crease factor, and by raising or 
lowering the prices by the net dif- 
ferences in direct labor and direct 
materials costs resulting from the 
changes. 

Method 4—For use in pricing 
a vehicle which differs radically 
from models of the same makes 
previously manufactured. Under 


WHY? The finest and broadest group of lines available to any jobber from a 


single, nearby source ... An organized system of supply and operation which gives 


your NAPA Jobber more time to devote to your problems in servicing cars, trucks, 


buses and tractors of all makes ... You can be sure of quality and complete coopera- 


tion, wherever you see the NAPA Seal. 


NATIONAL AUTOMOTIVE PARTS ASSOCIATION e DETROIT 1, MICHIGAN 
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this method, the manufacturer is 
provided with a set of standards 
under which he selects as his 
proposed price the ceiling price 
of the most similar vehicle pro- 
duced by another manufacturer, 
and adjusts this price, by lower- 
ing it or raising it, by the dif- 
ferences in estimated direct costs 
due to variations in specifica- 
tions from the most similar ve- 
hicle, 

The standards the manufacturer 
uses in selecting the most com- 
parable vehicle produced by an- 
other manufacturer are wheelbase, 
gross vehicle weight, chassis road 
weight on comparable tires, axle 
specifications, size of frame, type 
and construction of body, type of 
engine, engine horsepower, and 
cubic inch engine displacement. 

The manufacturer must submit 
this proposed maximum price to 
OPA for approval. With the price 
he must submit appropriate dis- 
counts for all classes of purchas- 
ers and resellers. Upon approval, 
OPA will issue an order establish- 
ing the maximum list price and 
appropriate discounts. The dis- 
counts to be applied to list will 
provide net prices for the manu- 
facturer and resellers. 

If the manufacturer cannot de- 
termine an in-line price by the 
foregoing procedure, he is to no- 
tify OPA, and the price agency 
will establish a maximum price 
for him on an in-line basis if 
possible. 

If an in-line price cannot be 
determined by OPA, the price 
agency will supply the manufac- 
turer with a maximum price, 
based upon March, 1942, cost and 
mark-up factors adjusted to re- 
flect increases granted manufac- 
turers under Method 3. 

Resellers are to determine their 
maximum prices for new trucks 
and new motorcycles by adding 
together (1) the manufacturer’s 
list price, adjusted by the appro- 
priate discount for the class of 
purchaser; (2) the list prices for 
extra, special and optional equip- 
ment, adjusted by appropriate dis- 
counts for the class of purchaser; 
(3) a charge to cover transporta- 
tion costs; (4) a charge to cover 
federal excise taxes and state and 
local taxes; (5) a charge for fac- 
tory handling and delivery; and 
(6) a charge for preparing and 
conditioning the new vehicle for 
delivery at retail. The preparing 
and conditioning charges for 
trucks and truck tractors range 
from $20 for those of less than 
1600 pounds gross vehicle weight 
rating to $50 for such vehicles of 
less than 40,000 pounds gross ve- 
hicle weight. 

It is two percent of the list price 
for the motorcycle including stand- 
ard equipment. 

Resellers’ margin will reflect the 
customary initial percentage mar- 
gins over cost except to the extent 
OPA determines absorption fac- 
tors should be applied to them to 
prevent manufacturers’ price _in- 
creases from reaching consumers. 


Parade 


‘Continued from Page 23) 

at work on a modern assembly 
line. Still another unit of this sec- 
tion of the Motor City cavalcade 
will dramatize the important role 
of trucks in the development of 
the atomic bomb, and the part they 
may play in the development of 
atomic energy for peaceful uses. 


The entire motor truck section 
will be led by a fleet which will 
illustrate the theme, “Motor trans- 
port serves and protects you from 
the cradle throughout life.” 

“Users and makers of trucks are 
employing midgets, lumberjacks 
from the north woods, trick skat- 
ers, musicians, clowns, farmers 
and farmerettes and a host of other 
performers to carry out their part 
of the parade,” Carter added. 
Smith Bros. Triple Space 
For Service Expansion 

Lease of a building on Brazos 
Street by Smith Bros. (Chrysler), 
Austin, Tex., triples its floor space 
to more than 28,000 feet. The deal- 
ership is expanding its service de- 
partment. 

In about a month it will have 
18 working stalls instead of five 
at present. Modern equipment is 
being purchased and additiona! 
mechanics trained. 
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For New Super Cargo Trailers .. . 


Ist Distributor Picked 
By American Bantam 


By Jack Weed 
Truck Editor 


PITTSBURGH.—American Ban- 
tam Car Co. announced last week 
appointment of the Truck Trailer 
Sales and Service 
Co. of Pittsburgh 
as distributor of 
the new Super- 
cargo line of 
truck trailers in 
the western Penn- 
sylvania area. In 
addition to hold- 
ing open house in 
the new distribu- 
tor headquarters, 

F. H. Fenn a luncheon for 
the press was 
held at the Pitts- 

burgh Athletic Club. 

Appointment of Truck Trailer 
Sales & Service is the first step in 
the American Bantam plan to es- 
tablish nationwide distribution for 
its trailer line and is expected to 
be followed shortly with the an- 
nouncements of other distributing 
setups now under consideration. 

At the luncheon meeting, F. H. 
Fenn, president, outlined the course 
of the company’s activity during 
the war and the reasons why it is 
now concentrating on the manu- 
facture of both heavy truck trail- 
ers and the light two-wheel trail- 
ers and have entirely dropped any 
work on cars or other powered ve- 
hicles. 

Fenn stated that while early in 
the war Bantam designed and built 
the original Jeep, the company 
quickly got into the manufacture 
of aerial torpedos, trailers, six-ton 
prime mover axles, ammunition 
cases and conversion kits to make 
two-wheel conversions for trucks 
requiring greater flotation than the 
standard tire and wheel equipment 
gave them. The high point of its 
war production, however, was con- 
eentrated on the two-wheel trailers 
for carrying Army rockets, of which 
over 100,000 were produced, and 
the Jeep trailer, which is still in 
production at a rate of 200 per day 
but being built now for the civilian 
market. 

In speaking about the Bantam 
distributor franchise, Fenn recalled 
that he once was a distributor him- 
self and knows the pitfalls of dis- 
tributor contracts and has care- 
fully avoided any such in the con- 
tracts which Bantam offers. 

At the present time, in addition 
to the light two-wheeled trailer 
with steel body which is being built 
with the same dies and tools which 
were used to build the vehicle for 
the Army, Bantam is building plat- 
form, open and closed top vans in 


Groups to Offer 


Air-Rail Service 


NEW YORK. — A new type of 
high-speed door-to-door air freight 
service, at rates approximately 50 
percent below present air express 
rates, will be offered by Northwest 
Airlines and Railway Express 
Agency beginning June 1, the two 
companies announced last week. 

The new service, a sharp depar- 
ture from present types of service 
available, is expected to speed up 
delivery of heavy goods to several 
thousand cities in the northern tier 
of states across the nation where 
Northwest routes are now operated. 
The service will be the first co- 
ordinated air and rail service in 
the air freight field, it was dis- 
closed as rates for the plan were 
filed with Civil Aeronautics board. 


City of Raleigh Orders 


Five Dodge Trucks 
RALEIGH, N.C.—The city of 
Raleigh has awarded a contract for 
the purchase of five new Dodge 
motor trucks to Nash-Steele Motor 
Co., one of two bidders, which sub- 
mitted a low bid of $7,039. Contract 
calls for three one-and-one-half ton 
dump trucks, a one ton pickup, 
and one one-half ton pickup truck. 


Murphy Heads Festival 
M. M. Murphy, Jackson, O., auto 
dealer, has been named president 
- = Jackson County Apple Fes- 
ival. 








capacities ranging up to 32,000 
pounds. 

These trailers have the tubular 
type axle with the quadripoint 
spring suspension that is consid- 
ered by many haulers as a radical- 
ly improved feature over anything 
developed in heavy trailer suspen- 
sion to date. The axle is trunnion 
mounted. 

Bantam manufactures its own 
four-wheel vertical supports which 
give a full 16-inch bearing surface. 
The upper fifth wheel plate is a 
plus feature, it is claimed, inas- 
much as it is 50 percent wider than 
on most trailers, thus allowing 
backing into from all angles. 


Bantam is now in production on 
heavy duty trailers and it is the in- 
tention of the management not to 
take on distributors faster than it 
can supply them with not only a 
full compliment of floor models but 
be able to deliver spot orders from 
factory stocks, if possible. 
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Comouttd CYLINDER 


Eliminates brake lag, improves 
safety factor, simple and quick to 
install, cuts tire wear and fuel con- 
sumption, reduces maintenance. 





ESTAGLISHED 
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WILLETT driver Rudolph Albrecht in the cab of his Diamond T tractor gets orders 


over the two-way radio. 


Harvester Creates 


Kan. Truck Branch 


CHICAGO. — International Har- 
vester Co. has taken steps to ex- 
pand its motor truck and farm 
equipment business in Wichita and 
the Kansas area, L. W. Pierson, 
manager of southwestern motor 
truck sales, announces. 


The company announced estab- 
lishment of a separate motor truck 
branch in Wichita headed by L. A. 
Hanson as branch manager. L. J. 


rN 


De Mars will head the general line 
branch which handles the com- 
pany’s farm equipment lines in 
Kansas. 


Adds Warehouse Area 


Construction work is progressing 
on a new warehouse for Holtsinger 
Motor Co., 514 N. Rome Ave., 
Tampa, Fla. Cost is about $8,500. 
It will adjoin another on the same 
site, adding about 5,000 square feet 
of storage space for parts and new 
cars. Concrete and steel are being 
used in the construction. 


29 
Modernized © 


Superior Spends $150,000 
on Paint Facilities 


LIMA, O.—Substantial improve- 
ment in both the visual and wear- 
ing qualities of its school coach 
finishes is claimed by Superior 
Coach Corp., following installation 
of a modernized paint department 
at a cost of $150,000. 


The finish is achieved by a care- 
fully worked out process which 
gives the coach exterior an acid 
wash, a primer coat and baked on 
finish it claims. Between each step 
there is a drying process in ovens 
specially constructed to maintain 
a flow of conditioned air at temp- 
eratures as high as 300 degrees. 


Sprayers are used throughout for 
paint application, with paint con- 
sistency actually checked through 
stop-watch flow-time tests to insure 
uniformity. 

At present only Superior school 
coaches are handled in the new de- 
partment, though a second assem- 
bly line is being installed for 
similar treatment of Superior’s pas- 
senger buses, funeral coaches and 
ambulances. 


Read Jack Weed’s Backshop for some 
highlights in the service field. 


TIRE-SCUFFERS? 


Your trucks leave money on the pavement whenever locked 
brakes skid their tires— money in the form of rubber scuffed 
off onto the road. The tracks of a truck without controlled 
braking are streaks of waste. You can have positive braking 
control... equip your trucks with HYCON Compound Cy}- 
inders—the all-hydraulic brakes that deliver braking pres- 
sures in direct proportion to pedal pressures. They elimi- 
nate vacuum-actuated “boosters”; a second piston in the com- 
pound cylinder does their job. 


HYCON Can’t Freeze, Lock or Lag 


Because they are 100% hydraulic, no moisture can enter 
HYCON cylinders to freeze. Their positive control reduces 
the danger of skidding and the waste of tire-scuffing. Op- 
erating independently of the motor, they save in gasoline 


consumption. They are economical in first cost and mainte- 


nance, and any mechanic can install them. 


Give It a Test 
The radically advanced principles of the HYCON Compound 


Cylinder can only be wholly appreciated in action. Order a 
trial unit and test it yourself. HYCON units are now avail- 
able to replace 1 ¥,” and 114” Di. original equipment master 
cylinders. See your local power brake distributor, or write 
direct to The New York Air Brake Company, 420 Lexing- 
ton Avenue, New York 17, N. Y. 


Look for this Registered Trade Mark gy 









































































30 
Deliveries Speeded es 


Better U.S. Parts Sales 
Is Truck Bright Spot 


(Continued from Page 23) 


pares with an approximate pro- 
duction of 890,000 in 1940, the 
last all-civilian year. 

Estimates for this period based 
on the need for new vehicles, pro- 
duction capacity and the fact that 
the truck plants had practically no 
reconversion program to go 
through, ran from 850,000 to a 
million units. 

Surprisingly, April production as 
noted in the accompanying table 
was the highest for the period, run- 
ning 81,282 with practically every 
factory increasing its production 
for the month. May output, how- 
ever, with the steel strike and ship- 
ping embargo brought on by the 
coal strike, are going to be very 
disappointing to the many thou- 
sands of truckers who have been 
looking forward to replacing their 
wornout hauling equipment with 
new. 

Truck tire production shows a 
13.12 percent increase to 1,375,571 
casings in March, as against 1,216,- 
021 for February and production 
for the quarter of 3,859,290 casings 
as against 2,580,685 for 1940. 

In spite of the great need for 
new housing and the big push 
that is being given the building 
of new homes for GIs, the dump 
body and hoist makers are able 
to get only about 50 percent pro- 
duction, being held up on struc- 
tural shapes and forgings. In fact, 
the dump body and hoist produc- 
tion situation is so critical that 
hundreds of municipalities and 
states, which bought army sur- 
plus trucks in anticipation of get- 
ting busy immediately on road 
and. other construction projects, 
have not been able to use this 
equipment due to the shortage of 
bodies and hoists. 

Checking with the truck equip- 
ment manufacturers, AUTOMOTIVE 

- News finds that less than 10 per- 
cent of the builders have been able 
to get anywhere near their esti- 
mated production for the period, 
most manufacturers only getting 
from 25 to 50 percent of the output 
they had scheduled at war’s end. 
Even these manufacturers are now 
viewing a drop in this meager pro- 
duction due to the coal strike and 
steel situation. 


Replacement part unit output has 
taken a terrific nosedive in the past 
few months. One firm reports that, 
although its passenger car carbur- 
etor production has been fair, it 
has been able to produce less than 
25 percent of the truck replacement 
carburetors needed. The same holds 
true on both hydraulic and air 
brake parts for trucks. The de- 
mand for these parts is not con- 
sidered exceedingly heavy either, 
being approximately that of the 
year 1940. 


Replacement parts outlook is 
black, with prospects poor for 
near future improvement. Slow 
motion schedules in vehicle build- 
ing operations have been of some 
benefit, but strikes and shortage 


130,000 


CIRCULATION 
AT ONLY 


1400" 
PER PAGE! 


Nowhere else can you buy 
this volume ot class circula- 
tion at only $2 per thousand! 


of materials in processing plants 
have cut the overall total of these 
shipments to disappointing levels. 
Slow-moving items are in the 
abundant list, but by and large 
the scarcity is acute and steadily 
growing more critical. 


Some deliveries of special pur- 
pose shop equipment are being 
made, but these shipments may be 
expected to continue on a short 
scale. Rubber products, such as fan 
belts, radiator hose and chassis 
mounting elements are another line 
in the scarcity group, with little 
chance of enhanced deliveries until 
large volume schedules are in ef- 
fect. The upturn is not expected 
for several months. 

Batteries seem an almost hope- 
less expectancy. The battery indus- 
try has demonstrated that it can 
perform in a big way when unre- 
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AGRICULTURAL FAIRS and harvest festivals are coming back to their peacetime 
importance and dealers are making plans now for exhibitions a few months away. 
Hardin & Coggins (THC), Albuquerque, was one of the main dealer exhibitors at the 
first postwar New Mexico State Fair in that city. 


strained, and if some of the gov- 
ernment and labor shackles are re- 
moved, the last half of the year 
could witness an achievement in 
yielding the anticipated balance to 
make up to 17,500,000 total for the 
1946 replacement market volume. 


shapes in copper and brass. Over- 
loaded mills just can not meet 
the demand. Steel for armature 
construction and other special 
electrical purposes is extremely 
tight. 

All in all, it does not require any 


Electrical equipment lines are | detailed analysis of the general re- 


not promising because of deficient 
processing of needed sizes and 


placement market supply situation 
to predict that it will be months 


Among the excellent practical tools 


that make motor transportation an essential 





servant of civilization, none have performed 


more dependably, none have served 


more effectively than 


CLARK AXLES 
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in the future before inventories in 
essential items can be built up to 
reasonable levels. 





—Jack WEED 


Truck Output 


May 1, 1945 to May 1, 1946 
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Tiedemann Leaves Dockson 


To Become K-F Distributor 


A. Carl Tiedemann has resigned 
from the presidency of the Dock- 
son Corp., 3839 Wabash Ave., De- 
troit, to take over his new Florida 
business project, The Trading Post, 
217 Tampa St., Tampa, Fla. 

The new firm will be distributor 
for the Kaiser-Frazer line of cars 
and farm implements for the entire 
west coast of the state. 


a4 


R. F. HEINRICH 


From a collection of twelve 
original interpretations for 
Clark Equipment Company 
by leading American artists. 
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Future Power for Cars 


Roundup of Advances Hits Rear-Engine; 
Front-Wheel Drive Boosted 


By Bob Finlay 
Managing Editor 

DETROIT.—What’s coming? 

Rear-engine drives? Gas-turbine 
engines? Fuel injection? Two-cycle 
engines? Automatic transmissions? 

With the help of some 50 au- 
thorities in the field, A. T. Colwell, 
vice-president of Thompson Prod- 
ucts, surveyed the future last week 
in a talk before the Detroit sec- 
tion, Society of Automotive Engi- 
neers. 

Colwell pointed out that while 
there is a lot of talk about rear- 
engine drives, that design is now 
virtually obsolete in Europe, the 
continent that had the most ex- 
perience with it. 

On the other hand, Colwell 
said, a recent test by the French 
Aluminum Co., using three types 
of German cars, found the front- 
wheel drive best for road con- 
trol under all conditions. 


Conventional drive was second 







and rear-engine drive worst, Col- 
well said in quoting Alex Taub, of 
Taub Associates. 

B. B. Backman, vice-president in 
charge of engineering of Autocar 
Co., also addressed the Detroit en- 
gineers, discussing diversification 
of truck uses. 

Turning to the extremely long 
trend, Colwell said that the gas 
turbine may be developed for auto- 
mobile use. The pure jet engine 
has no future for ground use, how- 
ever, he added. 

“The present engine,” he point- 
ed out, “has one great character- 
istic for automobile use—flexi- 
bility. The gas turbine lacks it, 
but proper transmissions could 
give this property, making the 
turbine both flexible and more 
efficient. 


“The development is too new to 
predict its reliability, cost and sat- 
isfaction in the small size turbine, 


gaan i 


FOR aay VEHICLE... 


Here's the whole convincing story of a vehicle's sturdy excellence and 
usefulness, condensed into this five-word specification: Axles—Clark, front 


and rear. For if all other parts measure up to that standard, 
there's nothing more to be said. 


Into these veterans of the wars on ton-mile costs go the 


very qualities you want— 
e the famous Clark one-piece forged, heat treated 
housing to carry the loads and withstand 
excessive shocks 
e sound design and sturdiness, for 
alignment that stays true 
e Clark's own gears produced by the 
Frost Gear Division 
e simplicity grown from constant research 
for better materials, elimination of 
weight, proper balance 
—all these improvements, steadily accumulated t 
yeors of practical use, pay off on the right side g 
Equally simple is your own profitable enjo 


ask Clark. 


benefits — 
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but the development will be 


watched with great interest.” 

Colwell also said that two-cycle 
engines, built-up construction and 
air cooling may find use in the 
long trend, depending on the de- 
velopment of car design for their 
use. 

Elimination of the gear shift, 
said Colwell, is the most active 
item in the industry. He said that 
progress is predicted through the 
automatic shift to the infinitely 
variable transmission. 

“For the immediate future,” 
Colwell said, “conventional en- 
gines will prevail, with a trend 
to slightly higher rmp, but low- 
ered rpm when automatic trans- 
mission development gets into 
full swing.” 

Colwell predicted that engines 
will get smaller and lighter, with 
ratio of displacement to car weight 
remaining about as now. 

Colwell said that there will be 
a trend toward better economy, but 
not at the cost of performance. 

“Octane number will go up grad- 
ually,” he said, “lubricants will 
tend toward heavy duty, a combi- 
nation of natural and- synthetic, 
perhaps eventually synthetic.” 





y 











Labor Pains Growing a 


150 Parts Plant Strikes 
Cripple Auto Makers 


(Continued from Page 1) 


nationwide railroad tieup, which 
got underway Thursday despite 
federal seizure, heightened the pos- 
sibility of further curtailments and 
shutdowns. 

C. E. Wilson, General Motors 
president, disclosed that 143 of the 
corporation’s suppliers are strike- 
bound. More than 40 Ford vendors 
are also out of production. 

Even the new-car price in- 
creases granted last week by 
OPA provided only a measure of 
relief to the harassed assemblers. 
UAW-CIO leaders, who are di- 
recting the bulk of the many 
parts strikes, gave thinly dis- 
guised hints that a new wage 
drive was on the books for this 
year. 

Here is the picture for the in- 
dustry as of Friday: 





















| Still no word from John L. 
'“ Lewis on whether the soft-coal 
miners will work under govern- 
ment seizure after the two-week 
truce expires Saturday. About 100,- 
000 rebellious miners may stay out 
even if Big John gives a work 
order. Secretary of Interior Krug, 
in charge of seizure, reports prog- 
ress towards settlement. 
2 Steel production hovers at 49 
percent of capacity for second 
week. Rise back to pre-strike levels 
due to take several months even 
after all miners return to the pits. 
3 Strikes and shutdowns increas- 
ing in auto parts industry. UAW 
apparently has decided to fight now 
for abolition of piecework systems. 
Suppliers, swamped with orders 
and pleas to multiply output, are 
reluctant to end incentive plans. 

Threat of assembly inroads 

stemming from strikes at cush- 
ion spring makers abated by set- 
tlement of walkout against McIner- 
ney Spring & Wire, Grand Rapids, 
Mich. 

5 Top UAW strategists reported 
planning to chart new wage 
drive at meeting in June. Indica- 
tions strong for such a drive this 
year. 
6 Ford of Canada shuts down to- 
morrow (May 28) as paralysis 
of Ford network in U. S. continues. 
Company spokesmen see reopening 
in U. S. in two weeks, barring fur- 
ther complications. 
7 Other makers holding out at re- 
duced volume, but stoppages 
loom at any time for lack of parts. 
Extensive freight tieup will aggra- 
vate stockpile situation. 
8 Diamond T and GMC Truck di- 
vision still down as result of 
shortages. UAW wage strike 
against Mack Truck drags on. 

Government seizure of the rail- 
roads and bituminous mines failed 
to prove the guarantee against 
shutdown it was during the war. 

Approximately 100,000 miners, 
shouting “No contract, no work,” 
defied government control and 
refused to work. Presidents of 
the two big rail brotherhoods 
still harboring wage and work 
grievances ordered their men to 
quit work Thursday in spite of 
federal operation. . 

Whether Lewis would cooperate 
with the federal authorities and 
order the miners to continue work 
after the truce remained uncertain. 
As negotiations continued in Wash- 
ington, it was believed that the 
miners’ president would wait until 
the last minute Saturday before 
announcing his decision. 

The cushion spring shortage sud- 
denly reached the critical stage last 
weekend, but the McInerney Spring 
settlement at Grand Rapids eased 
the crisis. The UAW strikers went 
back to work after winning raises 
ranging from 28 to 34 cents an 
hour. Shipments were restored 
Tuesday, and full production is ex- 
pected by June 1. 

Major supplier strikes follow: 

Standard Products, Port Clinton, 
O.; Muncie (Ind.) Malleable Foun- 
dry; Mueller Brass, Port Huron, 
Mich.; National Screw & Mfg., 
Cleveland; L. A. Young Spring & 
Wire, Los Angeles; three Michi- 
gan plants of Clark Equipment. 

Detroit Steei Products; Federal 
Bearing, Poughkeepsie, N. Y.; 
three plants of Allis-Chalmers; 
Spicer Mfg., Pottstown, Pa.; Ditz- 
ler Color division of Pittsburgh 
Plate Glass, Detroit; six divisions 
of Houdaille-Hershey in Chicago 
and Michigan; Libbey-Owens-Ford, 
Rossford, O. 


* * @ 


End of Stinson Strike 


Hinges on Contract Vote 
WAYNE, Mich.—Striking UAW- 
CIO workers at the Stinson Air- 
craft division of Consolidated-Vul- 
tee were scheduled to meet Friday 
to vote on ratification of a pro- 
posed contract agreement. 
Ratification of the agreement 
will enable production to be re- 
sumed today (May 27) after a 
seven-week shutdown, according 
to federal conciliators. The agree- 
ment provides for an 18-cent hour- 
ily wage increase. 
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Fruehauf Hails Gains 


‘Truly Postwar Models’ Claimed by Tice As Result 
Of Many Engineering Improvements 


DETROIT. “So many note- 
worthy engineering advancements 
are incorporated in 1946 Fruehauf 
trailers that they are truly new 
postwar models,” according to A. 
K. Tice, vice-president in charge 
of sales of Fruehauf Trailer Co. 


With resumption of full - scale 
production of civilian trailers, Tice 
said, Fruehauf is presenting a com- 
pletely new line of commercial 
trailers, incorporating numerous 
wartime developments, many of 
which have been tested and proved 
in military vehicles. 


The new models include two en- 
tirely new suspension systems; 
sweeping alterations in body de- 
sign — with the introduction of 
weight - cutting aluminum panels 
and lining; new body types; rede- 
signed skeleton framework; in- 
creased braking capacity, and a 
new year-round air conditioned 
unit for refrigerator vans, he 
stated. 


“In addition, Fruehauf has re- 


sumed production of stainless | tandem 


steel trailers, manufacture of 
which had been interrupted by 
the war,” Tice said. “The new 
stainless unit is completely rede- 
signed — combines increased 
strength and rigidity with the 
advantages of light weight and 
attractive appearance — and is 
now available in both tandem 
and single-axle models. 

“Perhaps the most outstanding 
trailer develppment of recent 
years,” according to Tice, “is the 
revolutionary new ‘Gravity Sus- 
pension Tandem’ which entirely 
eliminates leaf springs. In _ this 
radically new tandem-axle_ con- 
struction, springing is achieved 
through the twisting action of tor- 
sion bar springs. Axles operate 
independently of one another, per- 
mitting automatic steering or trail- 
ing of the axles for all normal 
highway travel. 

“This feature eliminates exces- 
sive tire tread wear due to scuffing 
that is inherent in conventional 
suspensions where the 


alignment or misalignment of the 
axles is fixed or uncontrolled. The 
‘Gravity Suspension Tandem’ also 
has the ability to ‘lean-in’ on 
turns, thereby counteracting the 
action of centrifugal force which 
tends to tip vehicles with conven- 
tional style springs off the road 
under similar conditions. The new 
tandem is available in all Fruehauf 
standard freight vans, chassis, 
dump and livestock trailers. 
‘Multi-Rate’ Suspension 
“On single-axle trailers, Frue- 
hauf offers a striking new develop- 
ment — ‘Multi-Rate’ spring suspen- 
sion. The new design provides in- 
creased axle and spring capacity 
with no increase in weight. 


“‘Multi-Rate’ operates on the so- 
called ‘slip-end’ principle, but there 
the comparison with this type of 
design ends. Engineered with self- 
lubricating, friction - reducing roll- 
ers; horizontal radius rod mount- 
ing; elimination of helper springs, 
and patented ‘tieing’ of radius rods 
directly to axle, ‘Multi-Rate’ pro- 
vides a rate of spring stiffness in 
exactly the correct ratio to the 
load carried. 

“Design -of adjustable radius 
rod practically eliminates for- 
ward and backward movement of 
the axle, insuring perfect align- 


We didn’t 
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OPERATORS OF SERVICE and commercial vehicles who do so much in the back- 
ground to provide comforts for millions of Americans are being honored in a new series 
of advertisements sponsored by Electric Auto-Lite. Here are three examples. 


ment and maximum spring effi- 
ciency.” 

Among the body design develop- 
ments on the Fruehauf Aerovan 
which Tice said contribute to ap- 
pearance, strength and light weight 
is the use of corrugated aluminum 


write this statement — 


wr et 


ON CONGESTED STREETS . . . 


EXPERIENCE DID! 


A AN 


= 


OVER MOUNTAIN GRADES . . 


- THROUGH STORMS . 


- « ON CROWDED HIGHWAYS . 


- - DAY OR NIGHT . 


the best _ 


Millions of miles of experience 
under every conceivable condition 
stands behind the statement “The Best 
Brake is AIR” —a statement that every 
truck and bus operator knows to be a 
fact! And experienced operators also 
know that the finest Air Brakes bear the 
name Bendix-Westinghouse—the oldest, 
largest, and most progressive manufac- 
turer in the field. Regardless of the type 
of equipment you operate or the terrain 


it encounters, Bendix-Westinghouse Air 
Brakes can add safety, driver satisfaction, 
and economy to your business. Let your 
Bendix -Westinghouse distributor show 
you how simple and inexpensive it is to 
modernize your present equipment with 
Air Brakes, or assist you in selecting, 
for new equipment, the right kind of 
Air Brakes for the specific job. 

BENDIX-WESTINGHOUSE AUTOMOTIVE AIR BRAKE COMPANY 

ELYRIA, OHIO 


WORLD STANDARD 


OF SAFETY 


lining which weighs much less than 
plywood, and new aluminum body 
panels which reduce panel weight 
by more than 50 percent. 

Other features listed by him in- 
clude new side tubing construction 
and frame cross-members; better 
reinforcement of roof cap and roof 
crown; more convenient location 
of fuse panel and brake hook-up; 
complete weather-proofing both in- 
side and out; new dock bumpers, 
and improved wiring installation. 


‘Livestock Limousine’ 

“An entirely new livestock trail- 
er is- offered in Fruehauf’s deluxe 
model ‘Livestock Limousine’, Tice 
continued. “Incorporating improve- 
ments suggested by professional 
haulers, this unit employs. the 
‘Aerovan’ type body, with a pull- 
man-type roof covering the vehicle 
for weather protection and eye- 
catching appearance. 


“Special emphasis has been given 
to such features as double - deck 
loading, ventilation, loading doors 
and weather protection to provide 
the most convenient, safe and 
economical means of getting every 
kind of livestock to market. The 
new body design features an oval 
front, with sliding ventilators in 
the nose for adjustable ventilation, 
slatted ventilator sides and a one- 
man winch type tire carrier. It is 
built in various lengths and is 
available with either a single axle 
or with the new ‘Gravity Suspen- 
sion’ tandem.” 


Claimed an outstanding devel- 
opment for the transportation of 
frozen foods and other perish- 
ables is the new Trail-aire con- 
ditioner, now available in Frue- 
hauf refrigerator vans. Tice 
described this as “a compact unit, 
mounted in the nose of the trail- 
er, which maintains a constant 
temperature with an air circula- 
tion of 1,800 cubic feet per min- 
ute, and can be used to supply 
either heating or cooling as 
needed. 


“The Trail-aire conditioner op- 
erates with the mere push of a 
button, and does away with the 
nuisance and expense of ice, brine 
or charcoal heaters,” he said. 

“A tremendous expansion in the 
production of new stainless steel 
trailers comes as a result of the 
extremely satisfactory service re- 
ported by operators who have used 
this type trailer through five years 
of rigorous wartime operation. 
Manufacture of stainless trailers 
had to be suspended during the 
war, and now Fruehauf is rapidly 
completing facilities to meet the 
huge pent-up demand for these 
units. 

“Construction of the new Frue- 
hauf stainless steel trailer is basic- 
ally the same as the prewar unit, 
combining the advantages of light 
weight, high strength and rigidity 
with the attractive appearance of 
the lustrous corrosion - resistant 
metal. But there are several impor- 
tant improvements. 

“The roof is changed to a heav- 
ier corrugation, with double the 
number of welds to the cross-mem- 
bers for additional strength. The 
front end is altered to provide a 
flat panel where names and adver- 
tising can be easily lettered direct- 
ly on the stainless steel. 


N ew Shop in De Pere 


Hockers’ Super Service, Inc., has 
been formed by Sylvester and Mar- 
ion Hockers and Joseph Walch in 
De Pere, Wis. Capital stock is 250 
shares at $100 each. 
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TRUCK SECTION 
Says Gimbel Man... 
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Department Stores Held 


Best Truck Outlets 


(Continued from Page 23) 


parts to enable regular auto deal- 
ers to sell the trucks was one of 
the chief factors in the transac- 
tion which brought the Studebak- 
ers to Gimbel’s, testimony before 
the Mead committee showed (see 
Automotive News, May 20). 
Arthur Price, of the 


surplus parts “is certainly an im- 
portant mystery that needs investi- 
gation.” 

Studebaker Corp., in refusing 
to buy back the trucks, warned 
its dealers against handling the 
wartime products because spare 
and replacement parts were not 
available, Price disclosed. 
Several other auto makers, it was 
learned, are of the same disposition 
as Studebaker in regard to guar- 
anteeing trucks built for war pur- 
poses. The dealers of these con- 
cerns have been advised against 
securing the war models from the 
surplus pools, because of WAA’s 
policy on releasing parts and the 
prevailing parts shortages. 

WAA Draws Heavy Fire 

Congressmen and participants in 
the Gimbel’s deal voiced strong 
charges of devious WAA practices 
throughout the committee hearings. 
Gen. Edmund Gregory, surplus 
property chief, denied all the alle- 
gations. 

Al Brenner, the Cleveland auto 
dealer who was instrumental in 
arranging the deal, said that two 
WAA officials knew that he and 
seven others acted as a pool in buy- 
ing the trucks later resold to Gim- 
bel’s. He referred to R. C. Church 
and H. G. Schroeder, of the Cleve- 
land office. The WAA men prompt- 
ly denied this. 

At first, Brenner said, he tried 
to buy the 600 trucks himself, but 
was told by Church that the limit 
was 76 to a dealer. He said he 
asked Church if there would be 
any objection to getting other 
dealers to participate. 

“He said WAA had no interest in 
vho purchased the trucks or how 


they were disposed of,’ Brenner 
edded. 
“I recall telling Brenner we 


touldn’t sell 600 to one dealer,” 
Church said. “I don’t recall Bren- 
ier saying he was going to bring in 
2 group of dealers.” 

“It would look to me,” observed 
Chairman Mead, “that you had 
been tipped off that there was a 
deal on.” 

“I wasn’t tipped off,” Church 
said. 

“You knew one man was using 
eight dealers to get the trucks,” 
said Sen. Ferguson of Michigan. 

“I didn’t realize it at the time,” 
Church insisted. 

According to Brenner, the Cleve- 
land Trust Co. had offered to give 
WAA a single check for the sale, 
“but somebody, either Church or 
Schroeder, asked for eight separate 
checks.” 


Schroeder insisted: “We had no|’ 


idea at all that there was a pool 
of dealers in this.” 
Chance for Bribery 

Broido testified that Gimbel’s had 
no knowledge of the transactions 
in Cleveland. He said it had only 
been interested in selling the trucks 
for Arthur Price Associates. 

Rep. Fulton asserted that “laxity 
of supervision in the upper echel- 
ons of the WAA” is providing some 
local agency offices with opportun- 
ity to “permit bribery.” 

Fulton earlier accused WAA 
regional directors of engaging in 
price-cutting wars against one 
another and making secret “tip- 
off” lists available to preferred 
dealers. 

The charge, hotly denied by Sur- 
plus Chief Gregory, later received 
weight from Price’s testimony on 
the eventual disposition of the 600 
Studebaker trucks. 

Price testified that Gimbel’s man- 
aged to sell 250 of the trucks, most- 
ly to construction companies, be- 
fore alleged WAA price-cutting in 
a sale of 500 identical trucks in 
New Jersey spoiled the greater 
New York market. This forced 
_Price to contract for the sale ot 











agency 
which purchased the trucks for the 
New York department store from 
the pool of eight Ohio dealers, de- 
clared that WAA’s holdup on the 





the remaining 350 trucks in South 
America, he said. 
Dealers Refuse Trucks 

Originally the trucks had been 
destined for sale in South America, 
but this plan was canceled, and 
Price embarked on his fruitless ef- 
fort to sell the trucks through estab- 
lished auto concerns and their 
dealers. Price said he turned to 
Gimbel’s as a last resort after all 
dealers approached begged off be- 
cause of the lack of parts. 

Price said he did not know the 
WAA price in New Jersey but that 
the “ceiling” price was $3,439.08, 
that the trucks were sold in Gim- 
bel’s for $2,900 at a profit of less 
than $200 for each vehicle, which he 
considered modest in view of the 
risks, investment and services per- 
formed. 

After referring to the New Jersey 
sale, Price declared: 


“It is obvious from this investi- 





THE CLARK BOOSTER is installed in 
the chassis immediately behind the cab, 
and to the right of the propeller shaft. It 
has its own starter switch and push but- 
ton, and its own throttle control. It may 
be called upon whenever the vehicle en- 
gine needs help—usually on a grade which 
would otherwise require a shift of gears. 
It responds instantly, Clark Equipment 
Co., manufacturer, states. 


gation that there is little coordi- 
nation between the 11 regional 
districts of WAA; there is also 
an unwarranted and uneconomic 
competitive race between these 
areas. The New York region of 
WAA openly criticized WAA op- 
erations and made good its prom- 
ise to secure trucks for this area, 
and at lower prices. Chicago 
rushed to ‘get under the wire’ 


with prices that I am told are 
still lower.” 


Gen. Gregory admitted that the 


|“implications of the Gimbel adver- 


tising made us a little sore.” He 
said the “gloating” that Gimbel was 
“first” in getting the trucks “made 


‘people sore,” but he conceded that 


the store had demonstrated good 
merchandising and advertising tech- 
nique. 

“It is my belief,” Price said, “that 
no scandal you can imagine, con- 
nected with war surplus can ap- 
proach the shocking realization 
that will come in time when we 
discover how much of our war sur- 
plus is unsold—and is being hoard- 
ed during these times of scarcity— 
to be dumped on our markets later 
when much of our civilian econ- 
omy would be ruined by the de- 
luge.” 

Price said that a “top store mer- 
chant” such as Donald Nelson, for- 
merly of Sears Roebuck, or Albert 
Browning, formerly of Montgomery 
Ward, should be put in charge of 
surplus disposal. He said he had 
been told Gen. Gregory would like 
to resign, and said he respectfully 
suggested he be permitted to do so. 


Others are profiting from AN Want Ads, 
why not you? See inside backcover. 
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Open The Road 
Weekend Ban on Trucks 
Unlikely in Wis. 
MADISON, Wis.—The prewar re- 
strictions on truck traffic during 
week-ends of the tourist season 
will not be reinstated this year, it 
has been forecast authoritatively 

at the capitol. 

The Wisconsin public service 
commission recently met on a pro- 
posal to revert to the prewar or- 
ders which banned trucks on most 
of the main-traveled highways Sat- 
urdays and Sundays during the 
heavy traffic of the tourist season. 


Truckers appeared in force to 
argue against the proposal, but not 
a single witness appeared to favor 
it. Truckers appealed for freedom 
of movement during the rest of 
this year because of their many 
operational difficulties. The com- 
mission is expected to agree. 


Jeter Formed in S.C. 


John Jeter Motors, Inc., Colum- 
bia, S. C., has been incorporated 
with authorized capital stock of 
$15,000. Officers: John A. Jeter, 
president and treasurer; Margaret 
_ Jeter, vice-president and secre- 
ary. 





Trico’s two little SQUIRTS are the Driver's Pals 


@ It takes only the touch of a button. 
The Trico Automatic Windshield Wash- 
er squirts clean water on the windshield. 


A few swings of the wiper blades com- 


plete the cleaning process. 


driver’s pal since it washes the wind- 


shield while he drives...and as often 


This proven aid to safer driving is any 


as necessary for a safe, clear view of the 
road ahead. It lessens driving strain, 
night or day...winter or summer... in 


splashy weather... or when it’s dry and 


dusty...or in foggy mists and sprays of 


light rain. It can be installed easily and 


economically on your car. 


Don’t squint! SQUIRT! 





Trico Products Corporation, Buffalo 3, N. Y. 
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Detroit Dealers Drafting 
Code for Salesmen 


(Continued from Page 1) 


that salesmen do not want to 
join the union, but will turn to 
the union if they are treated un- 
fairly. 

The Chevrolet code is designed 
to satisfy the salesmen and thus 
firmly close the door to the Team- 
sters, trade sources declared. Deal- 
ers elsewhere can accomplish the 
same end result by the establish- 
ment of minimum standards at- 
tuned to the, prevailing conditions 
in their localities, it was predicted. 

Detroit area Buick dealers held 
a meeting last week on the labor 
situation. Pierce E. Wright, labor 
relations consultant for the Chev- 
rolet dealers, informed the Buick 
men of the details surrounding the 
rejection of the AFL contract by 
the Chevrolet association. 

Otherwise, the dealer situation 
was quiet in the Motor City last 
week. The dealers watched with 
keen interest as the one-man grand 
jury investigation of the Teamsters 
union got underway. At least until 


men, dealers who are drawing 
up the code believe. 

Trade men working on the Chev- 
rolet salesmen’s program expressed 
enthusiasm over the possibilities 
which it offers. Adoption of similar 
sets of standards on a nationwide 
basis, they said, would erase con- 
ditions leading to unionization of 
salesmen or shop workers. 

The organization of salesmen in 
Seattle and San Francisco was 
cited as evidence of what might 
happen in other cities. In both 
these West Coast towns, the AFL 
has turned its salesmen’s union 
into a lucrative racket. San Fran- 
cisco dealers openly admit that the 
union nets about $10 on every new 
car sold. 

Had San Francisco and Seattle 
operators corrected the sales- 
men’s inequities in the first place, 
the AFL would have no excuse or 
beachhead to organize the sales 
forces, in the opinion of Detroit 
dealers. The consensus here is 


The larger of these two 
dampers was designed 
for a locomotive diesel 
of 660 horsepower—the 
smaller for a 6 cylinder 
automobile engine. 


ae. 
a 






Houdaille* Viscous Torsional Vibration Dampers 
have already been designed for a score or more 
internal combustion engines in both the gasoline 
and diesel fields. In every case extensive tests 
have demonstrated that BOTH major and minor 
critical orders of vibration are damped more 
efficiently than with any other device. 

The Damper employs the new Silicone fluid so 
that its efficiency is unaffected by temperature 
variations. It is extremely simple since there are 
only two essential parts—the damper mass or 
flywheel and the two-piece welded housing. It 
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On Large Engines or Small...It Damps 


Torsional Vibration Efficiently 





the grand jury’s work is completed, 
the union is unlikely to take steps 
against the Chevrolet or Ford deal- 
ers. 

The grand jury was prompted 
by the AFL’s drive to unionize 
the independent food and meat 
markets in Detroit. It will delve 
into charges of extortion and col- 
lusion between Teamster bosses 
and chain store owners. 

James S. Hoffa, the Teamster 
ezar here, goes on trial tomorrow 
(May 28) on charges of extortion 
against*a meat dealer. Michigan 
law states that threatening a vic- 
tim with violence or cessation of 
business constitutes an act of ex- 
tortion. 


Hall C slobrates 40 Years 


In Automobile Business 


Louis H. Hall, Wausau, Wis., has 
celebrated his fortieth year in the 
auto business. He remembers his 
first sale of a Ford car at $750 for 
a snappy Model T. 

At present, Hal) is operating the 
L. H. Hall Motor Co. here. In 1911, 
he and Joseph Pleier built a car 
known as the Wausau Flyer, but 
only one car was ever produced. It 
sold for $2,000, and that ended 
manufacturing of cars for Hall. 


Denying Charges... 





for the purpose of quieting 
fringement actions 
claims on certain processes 
manufacture of safety glass. 


The defendant companies 





tive claims for infringement.” 


It was also said that all li- 
censes made under the agree- 
ment were non-exclusive, each 
company has remained free to 
license others, and some licenses 
have been granted. 


requires no servicing and will operate efficiently 
for the life of the engine. 


Houdaille engineers will be glad to design a 
Viscous Torsional Vibration Damper to meet the 
individual characteristics of any engine, large or 
small. 


An exclusive development of 
Houde Engineering Division— patents pending. 


HOUDE ENGINEERING DIVISION OF 


HOUDAILLE-HERSHEY CORPORATION 


Makers of Hydraulic Controls 


BUFFALO 11, NEW YORK 
*Pronounced Hoo-dyo 


Glass Makers Answer 
U.S. Trust Suit 


(Continued from Page 8) 


facture were denied with the an- 
swer that patent transactions were 
in- 
and settling 
of 


de- 
clared that the government had 
not set forth correctly the terms 
of a licensing agreement between 
Pittsburgh Plate and Libbey- 
Owens-Ford made in 1932 the net 
result of which was “that they set- 
tled without litigation their respec- 


Coordinating the legal work for 
all defendants are Cahill, Gordon, 
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Zachry & Reindel of New York. 


Separate answers were filed by 
Fourco Glass Co. and Rolland 
Glass Co., both of Clarksburg, W. 
Va., and Eugene Rolland and W. 
M. B. Sine, through Welles, Kel- 
sey, Fuller, Cobourn & Harring- 
ton, Toledo, and by Corning Glass 
Works, Corning, N. Y., and Amory 
Houghton, its chairman of the 
board, by Shearman & Sterling & 
Wright, New York. 

The larger group of defendants 
filing an answer include Libbey- 
Owens-Ford Glass Co., represented 
by Marshall, Melhorn, Wall & 
Bloch, Toledo; Pittsburgh Plate 
Glass Co., represented by Leland 
Hazard, vice-president and counsel, 
and Fraser, Shumaker, Kendrick 
& Winn, Toledo; American Window 
Glass Co., represented by Reed, 
Smith, Shaw & McClay, Pittsburgh; 
Blue Ridge Glass Corp., Franklin 
Glass Corp., and American Securit 
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Co., represented by Fulton, Walter the 
& Halley, New York; and National oa 
Glass Distributors’ Assn., repre- 
sented by Yager, Bebout & Stecher, = 
Toledo. 
The court has called a pre-trial 
conference of all parties in the suit 
for June 17 in Toledo and has set _ 
the case for trial on Oct. 7, 1946. 
Ch 


RSVP; He Did 
Dealer’s Mail Reaches 


Prospect Across Sea 


MIDDLETOWN, N. Y.—“The 
New Nash is Here,” but John S. 
Gottlieb wasn’t there. “There” is 
1 Sproat St., this city. Harcourt- 
Butterfield, Inc. (Nash), 4 Canal 
St., sent a postcard to Gottlieb in- 
viting him to see the new Nash 
on display at the dealership. 

If the firm had missed Gottlieb ‘ 
among the large crowds that came 





to see the model, they had not had the 
time to write him again before wic 
they received his reply. on 

Yes, he would like to see the shi 


Nash, but the problem presented F 
difficulties—more of aching back, 


weary mind kind so familiar to i 
dealers. ner 
Gottlieb’s acceptance of the invi- ine 

tation came from his newest ad- 
dress, the Philippine Islands. He: | = 

told the dealer he would like to 
take one out “for a trial spin.” RC 
Fo 


IMMEDIATE DELIVERY 


ADJUSTABLE PARTS BINS! 
WRITE FOR DESCRIPTIVE FOLDER 
SPERBER MFG. CO. 


1815 Trombly Ave. 
DETROIT 11, MICH 


rg 
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DIRECTIONAL SIGNALS 
CLEARANCE LIGHTS 
MARKER LIGHTS 
STOP LIGHTS 
REFLECTORS 
FOG LAMPS 
FLARES 


LARUE 


SAFETY DEVICE COMPANY 
MOUNT HOLLY, NEW JERSEY 
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TRUCK SECTION 





IMPORTANT SAVINGS possible in shipping and handling large quantities of goods 
of all types in unit loads on pallets was demonstrated by the wartime experience of 
the U. S. Army and Navy, aceording to Reynolds Metal Co., Inc. Instead of weighing 
100 pounds as does the average pallet, the new Reynolds all-aluminum pallet weighs 
only 33 pounds. Thus it can be lifted and moved about with little effort. 











Just Among Dealers... 





(Continued from Page 3) 


He started in the auto- 
mobile business 
as a sales clerk 
with the Detroit 
branch of Cadil- 
lac in 1925. He 
was with the 
Cadillac factory 
as sales promo- 
tion representa- 
tive and district 
manager until 
1931. He entered 
the retail busi- 
ness at that time 
as secretary of 
the John N. Benedict Corp. of Nor- 
wich. Later he became president 
and owner of this long established 
— - Pontiac-GMC distributor- 

Dp. 

Fribley served for several years 
as director of the New York State 


Chicago. 





O. E, Fribley 





pital board, member of the Park 
and Playground commission, Ro- 
tary and War Transportation ad- 
ministration. 

* * * 

H. H. Witcox (Nash-Oldsmobile), 
Grand Forks, N. D., born July 19, 
1893, in Gilby, N. D. His initial 
experience in this 
field was as a 
bookkeeper start- 
ing in 1915. By 
1923, the Nash 
franchise was ac- 


present time Wil- 
cox is secretary 
and treasurer- of 
the North Dakota 
Motor Trades 
Assn, as well as 
of the local 
group. He has 


H. H. Wilcox 


Automobile Dealers Assn. and is! served as vice-president of the local 


now president. His civic activities 
include vice-president of the Hos- 


Chamber of Commerce and is a 
veteran of World War I. 
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ROCKFORD KNOCK-DOWN PANEL PICK-UP BODY 
For Assembly on All Current Production Flare-Board 
and Express Type Trucks 


| 
| 





ree we 


THIS body was designed for 

mass production and is a 
knock-down package unit built in 
sub-assemblies, in prime paint, 
and shipped in package. All nec- 
essary bolts and instructions are 
included with the unit. This line 
of bodies is built in sizes to fit all 
Standard pick-up truck widths 
and lengths. They provide the 
truck dealer with a sizable, addes 
profit on every pick-up truck sale. 


is welded to- 
side, front and 


The framework 
gether in top, 


door sub-assemblies. Sub-assem- 
| blies are bolted together in the 





shop and the whole assembly 
then is bolted to the flare-board 
body. Doors are optional. (Full 
length or half doors above the 
tail gate.) Body panels are re- 
placeable, in case of damage. A 
shop mechanic can install the 
Rockford Knock-Down Panel 
Pick-Up Body in two hours. 


PRICES F.0.B. FACTORY 


78” Body—$180.00 Retail List 
84” Body—$187.50 Retail List 


96” Body—$195.00 Retail List 
108” Body—$202.50 Retail List 


‘SUBJECT TO 0.P.A. APPROVAL 





ROCKFORD AUTOMOTIVE INDUSTRIES 


» P. O. Box 882 





Rockford, Illinois, U.S.A. 


quired. At the, 
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Truman to Throw the Switch .. . 





Golden Jubilee Set 
To Open Wednesday 


(Continued from Page 1) 


voted to a civic tribute when 
women will make a pilgrimage to 
the grave of Col. John Francis 
Hamtramck, who accepted the Brit- 
ish surrender and first raised the 
American flag over Detroit. 

Early leaders in all phases of the 
industry will be honored at the 
Pioneer banquet in the Masonic 
Temple May 31. Lt. Gen. William 
S. Knudsen will address this affair 
and George Mason, president of 
AMA, will preside. After the ban- 
quet, the awards to pioneers will 
be made in the auditorium of the 
temple. 

The two dealers, John Van Ben- 
schoten (Dodge-Plymouth), Pough- 
keepsie, N. Y., and Charles Snyder 
(Hudson-White), York, Pa., and 12 
other pioneers elected to the Auto- 
motive Hall of Fame will be spe- 
cial guests at this program. Others 
elected are Edgar Apperson, Wil- 
liam Crapo Durant, J. Frank Dur- 
yea, Henry Ford, George Holley, 
Charles B. King, Frank Kwilinski 
(auto production worker), Charles 
W. Nash, Barney Oldfield, Ransom 
E. Olds, Alfred P. Sloan jr., John 
Zaugg (auto production worker). 

A community women’s dinner 
will also be held at the Masonic 
Temple that evening. 

The Motor City Cavalcade, a 
parade of several hundred floats, 
old and new cars with civic, na- 
tional, industrial and entertain- 
ment leaders participating, will 
be held at 2:30 p.m. June 1. The 
Jubilee Queen, Mary Grace Sim- 
escu, Nash-Kelvinator secretary, 
chosen from 25,000 contestants, 
will ride in the parade. 

Her coronation will take. place at 
the Jubilee Jamboree to be held at 
8 p.m. June 1 on Washington Blvd., 
and the Jubilee Revue featuring ra- 
dio, screen and stage stars will be 
held at Olympia. 

The historical pageant will be 
repeated at 8:30 p.m. Sunday, 
June 2. 

The Antique Automotive Ex- 
position will open Monday, June 
3, at Convention Hall. It will be 
a display of the latest model cars 
against a picturesque background 
of scores of early autos and 
trucks. It will be open daily from 
10:30 a.m. to 10:30 p.m., through 
June 9. 

The formal close of the program 
will come on June 9 with a Com- 
munity Jubilee Rally at Briggs Sta- 
dium. Trygve Lie, secretary-general 
of the United Nations, will address 
the group. Over 3,000 voices, rep- 
resenting Detroit choral organiza- 
tions will be heard in addition to 
solos by Lauritz Melchoir, Metro- 
politan Opera Co., and Dorthy May- 
nard, soprano. 

The Goodyear blimp, Ranger, 
which flew freight to the aircraft 
earriet Hornet for Jimmie Doolit- 
tle’s bombing of Tokyo, will salute 
the Jubilee with 60-foot trailing 
banners over Detroit during the 





Jubilee Radio Program 


Features Big Names 

Carrying the industry’s mes- 
sage of a united front to the 
world, a special one-hour Auto- 
motive Jubilee broadcast will be 
presented on a coast-to-coast 
NBC network Saturday (June 1) 
10-11 pm. EST. Fred Waring 
and his organization of 70 men 
are flying to Detroit in special 
planes to present the broadcast 
as a tribute to the industry. 

Waring’s guests will include 
Gen. William Knudsen, Jubilee 
chairman; George Mason, AMA 
president and head of Nash- 
Kelvinator Corp.; Walter P. 
Reuther, UAW-CIO president; 
Frank X. Martel, A.F. of L.; 
Charles Kettering; William 
Stout; Walter O. (Spike) Briggs 
jr.; Walter Hagen; Ty Cobb; Ty 
Tyson; Mayor Edward Jeffries 
of Detroit and Lowell Thomas. 

The show is being specially 
written for the occasion and 
climaxes a three-hour Automo- 
tive Jubilee Revue in which 
nationally known stage, screen 
and radio personalities will ap- 
pear in person. 





last five days of the program. It 
will also visit other Michigan cities. 

Barney Oldfield, famous race 
driver, was motoring across the 
nation last week as Golden Jubilee 
Ambassador. He started at Los An- 
geles and will visit key cities, issu- 
ing invitations to the ceremonies. 

In contrast to the speed of Old- 
field and modernity of blimps, as 
advance couriers of the Jubilee, 
will be the cavalcade of old cars 
from Flint to Detroit, in which 50 
old models owned by the Detroit 
section of the Veteran Motor Club 
of America will drive the 60 miles 
May 31 under their own power The 
most hopeful of the drivers expect 
to cover the distance in about five 
hours. 

Several other cities announced 
plans last week to observe the 
Jubilee. They are as follows: 

FARGO, N. D.—The North Da- 


Collecto Garbage Units 


ae 


Heavy-duty Dump Bodies 





Milk Tanks 


Plane Refvelers 
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kota advisory committee is com- 
posed of M. P. Wynkoop, chief 
highway engineer; H. A. Estlie, 
registrar of motor vehicles; W. R. 
Haggart, all of Fargo; Paul 
Mann, Dickinson; H. H. Wilcox, 
Grand Forks. The committee aids 
communities and organized 
groups which plan celebrations. 
STILLWATER, Okla.—A _ pro- 
gram will be staged June 8 by the 
Stillwater Automobile Dealers Assn. 
Judson Bryan, Harley O. Thomas, 
and Lloyd Goble are in charge of 


arrangements. 

ST. PETERSBURG, Fla.—W. J. 
Grant, president, St. Petersburg 
Auto Dealers Assn., last week 


named R. J. O’Brien, Roy Dew and 
Charles Bonnet on the Golden Jubi- 
lee committee. 

SYRACUSE, N. Y.—The Jubilee 
banquet staged by Syracuse Auto- 
mobile Dealers Assn. will honor H. 
H. Franklin, John Wilkinson and 
H. Winfield Chapin, pioneer auto- 
mobile makers, Robert J. Purcell, 
president, announced last week. 

Fremont, O., and Denver had pre- 
viously announced plans for Jubilee 
fetes. 


HAVE FOUND YOUR Want Ad 
Dept. to be always more than satisfac- 
tory.’’—-David T. Robinson Co. (Dodge- 
Plymouth), Philadelphia, Pa. 


“WE 


Rock Bodies — Telescopic Hoists 


For long life . . . modern 
design...and dependable 
operation, recommend 


vd eae 
Wr aan 


to your customers... 


When the question arises as to 
which body and hoist will do 
the most dependable job for a 
specific application, it 1s good 
business to review the features 
of Heil units. 


Consider the weight- saving 
construction that gives your cus- 
tomers greater payloads and big- 
ger profits — the 45 years of 
experience in design and fabri- 
cauon — the smooth operation 
of the hoist — plus dozens of 
other reasons that assure out- 
standing service and satisfaction, 


Heil Bodies and Hosts sub- 
stanuate your claims for thorough 
dependability — your customers 
thank you for recommending them. 

BH-111 


vne HED co. 


General Offices 
MILWAUKEE 1, WISCONSIN 


Petroleum Truck Tanks 
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All Quiet At Hudson 


Further Fireworks Unlikely as Stockholders 
Elect 3 New Directors 


DETROIT.—It was so quiet you 
could hear a Fisher Bros. bubble 
bust last week at the annual meet- 
ing of Hudson stockholders. 

The stockholders quietly elected 
three directors to replace James 
W. Parker, Carsten Tiedeman and 
Cc. D. Sterling. The new directors 
are Andrew A. Andriesse, Roy D. 
Chapin jr. and Yates G. Smith. 


At last year’s meeting, scene 
of a bitter struggle and source 
of wild rumors, Tiedeman led a 
proxy march against the Hudson 
management, seeking to bring 
the Fisher Bros. into control. 
However, Tiedeman was outma- 

neuvered by A. E. Barit, under 
whose presidency Hudson has 
chalked up a good record, consid- 
ering supplier strikes, in getting 
cars out since production was au- 
thorized. 


In the year since the last meet- 
ing, there have been reports of 
maneuvering on the part of syn- 
dicates to get control of Hudson, 
but it is believed that these have 
been effectively laid to rest by the 
plan to allow present stockholders 
to subscribe for unissued stock in 


the treasury. The unissued stock 
was reported to be the plum with 
which the syndicate hoped to re- 
coup the cost of acquiring control. 

The Fishers are reported defi- 

nitely out of the Hudson picture. 

The Hudson management has 
been running smoothly, and with 
the retirement of Tiedeman, fur- 
ther fireworks are believed out. 

Of the new directors, Andriesse 
was a partner of Pierson & Co., 
Amsterdam, Holland, bankers, and 
has been retired since 1941. His 
nomination was suggested by 
Broekman’s Administratiekantoor, 
Amsterdam, holder of about 12 per- 
cent of Hudson stock. 

Chapin, son of one of Hudson’s 
early pioneers, is district manager 
of Hudson Sales Corp., and Yates 
G. Smith is a member of the law 
firm of Beaumant, Smith & Harris. 


Indicative of Hudson’s efforts 
was Barit’s assertion that with 
facilities for manufacturing on a 
better basis than before the war, 
Hudson is now producing at the 
rate of 480 cars a day. 

Plans call for a further increase 


SIEEL PARTS BINS 
Place orders now! 


Dimensions: 1x3x7 feet —14 to 112 compartments. 
Strongly constructed from new steel—finished in 


olive green. 


Shelves flush inside. Nothing to catch. Drawers and 
sliding gasket shelves furnished on request. 


Shipped knocked down—easily assembled. 


Bolts and nuts furnished. 


Special installation built for Crucible 
Steel. We are glad to quote on special 
bins to meet your specifications. 

NOTE: Limited territories still open. In- 


quiries invited from bona fide, reliable dis- 
tributors who wish to handle line. 


The RENIE METAL PRODUCTS Corporation 


Put a 


MANSFIELD, OHIO 


in the near future, subject to the 
flow of necessary materials, Barit 
said. 

Barit explained that the Hud- 
son distributor and dealer or- 
ganization has grown beyond ex- 
pectations of a year ago, now 
numbering more than 3,000 out- 
lets. 

Total projected expenditure by 
the retail distributing organization 
covering new buildings and im- 
provements is in excess of $22,- 
000,000. 


Cleveland Show 
Offers Prizes 


For Old Cars 


CLEVELAND. — Automobiles 
from ’way back when father got 
out the goggles and linen duster 
for a spin vied for prizes at the 
Mid-America Exposition which 
opened last week in Public Hall. 

Chugging old-timers which still 
navigate under their own power 
will help symbolize the automobile 
industry’s Golden Jubilee and will 
be on view beside sleek, stream- 
lined models at the exposition. 

A $100 savings bond was top 
prize for the owner-driver of the 
oldest machine on display. 

The “old car contest” was spon- 
sored by the Plain Dealer. 

Judges were from the Cleveland 
chapter of the Antique Automobile 
Club. 


Ford Company Reaches 


43 Years on June 16 

DEARBORN.—The Ford Mo- 
tor Co. will observe its 43rd an- 
niversary June 16. On that date 
in 1903, articles of incorporation 
were filed with 12 stockholders 
and capital stock of $100,000, of 
which $23,000 was in cash. 

Henry Ford became president 
of the company in 1906 and the 
Ford family acquired the inter- 
est of minority stockholders and 
sole ownership of the company 
in 1919. 


DuPont Plastics Plant 


To Rise Soon in W. Va. 


WILMINGTON, Del. — Construc- 
tion of Du Pont company’s new 
plastics plant at Washington Bot- 
tom, near Parkersburg, W. Va., will 
begin within a month, it has been 
announced by Arnold E. Pitcher, 
general manager of the Plastics 
department. 

“Construction at Washington Bot- 
tom has been delayed by a short- 
age of materials, and it is now 
forecast that the plant will be 
ready for operation the summer of 
1947,” Pitcher said. 
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ST.PAUL BODY 


You'll have a Real 


Dump Unit. 
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HYDRAULIC HOIST 


SOUTHEAST . MINNE 


COMPANY 


APOLIS 14, MINNESOTA 


TRUCK SECTION 


SHATTERPROOF QUALITIES and ease of installation of transparent plastic, Plexi- 
glas, make it suitable for windows of cabs of earth-moving and excavating equipment. 
Byers Machine Co., Ravenna, O., has been experimenting for several years with Plexi- 
glas windows for their mobile dirt shovel cabs, and have found it able to withstand 
heavy impacts. It also states that vibration will not shatter Plexiglas windows which 
are as transparent as plate glass, but will break only when held rigidly and struck a 


hard, direct blow. 


Maryland Dealers 


Plan 10 Sessions 


BALTIMORE. — Approximately 
200 dealers and others connected 
with the automotive industry at- 
tended a meeting last week at the 
Belvedere Hotel to discuss the 
banks’ inroads into automobile 
finance. L. J. Buckland spoke. 

Ten sectional meetings of Mary- 
land dealers are scheduled for the 
near future. 


3 Manuals OK’d 
In Shop Pricing 


WASHINGTON.—Auto repair 
shops may use one of three speci- 
fied trade manuals to help in de- 
termining their prices, OPA an- 
nounced last week. 

The action, effective May 27, is 
designed to facilitate pricing by 
the numerous auto repair shops 
throughout the country through 
use of uniform times for the va- 
rious repair jobs. 

The three manuals that can be 


used are Motor’s Factory Flat Rate 
and Shop Manual, 1946 edition; 
Chilton Flate Rate and Service 
Manual, 1946 edition, and Sectional 
Panel Flat Rate supplement to the 
1942 Chevrolet, Pontiac, Oldsmo- 
bile, Buick and Cadillac Service 
Flat Rate manuals. 


Malaya Rubber Output 
Nears’ Half of Capacity 

NEW YORK.—Natural rubber 
production on. United States 
Rubber Co. plantations in Ma- 
laya will approach 50 percent 
capacity by the end of 1946, ac- 
cording to Wallace E. Cake, 
assistant director of the com- 
pany’s plantation division. 

Actual production on company 
plantations in Malaya, Cake 
said, reached 411,982 pounds 
during the first quarter of 1946. 
Quarterly production is expect- 
ed to rise to 2,930,000 pounds 
during the fourth quarter of 
the year, with total output for 
the year estimated at 8,400,000 
pounds, Cake said. 


Sturdy PROTECTOR OF 
YOUR TIME...YOUR PROFITS 
..- YOUR DRIVERS... YOUR 
MERCHANDISE. 


Now! A practical solution of the age old 
loading problem—brings an end to your 
troubles in the few minutes required to 
install Saf-T-Step on your truck. Shippers 
praise the Saf-T-Step because of the speed 
it lends to operations and the reduction 
of shipping losses due to loading damages. 
Drivers like the ease it brings in making 
walk-on loading from the ground as safe 


and practical as from a platform. 


Fleet 


owners invest good hard cash in more and 
more Saf-T-Steps every day because they 
have found that efficiency is increased, 
profits raised, because no time is wasted 


on extra handling... 


and valuable labor 


is not wasted on dangerous and useless 


leaps from truck to the ground. 


Appropriate models are also available for 
side mounting on trailer and van bodies. 


SAFETY STEP SALES CO. 


1017 Sela Brea Ave 


Los Angeles 35, Calif 
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TRUCK SECTION 





Truckin’ . . 





s for them down there. Well, 
he certainly had the proper train- 
ing to do a good job. When Ray 
lived down the street from me, he 
was a retail salesman with Thomp- 
son who was the distributor for 
Federal here in Detroit. The last 
time I saw Ray he was headed for 
Houston, Tex., to manage a GMC 
branch down in the Rio Grande 
country. 

If any of my readers call on Ban- 
tam and are ever invited to ride 








, Plexi- with A. W. Aspin, the chief engi- 
sipment. neer, let me warn you. Frank Fenn 
sen was a little late getting away from 
s which § the factory at Butler to attend the 
truck a | party they threw for the press com- 
memorating the opening of this 
t Rate first distributor. So he made the 
dition: double mistake of riding with 
service gaa telling him to jog along 
yo Aspin did, to the extent that he 
"yes: was stopped by an officer for speed- 
Seoviak ing, talked back to the speed cop- 
per which further held them up 
and got Frank all upset, being as 
how he was host and scheduled not 
ut only to welcome the guests but to 
+ give a talk. 
city * +. * 
ubber ASPIN, HOWEVER, outside of 
States his Barney Oldfield tendencies, 
| Ma- seems to be quite a guy and has 
recent done some original thinking in the 
6, ac- design of these heavy Bantam jobs. 
Cake, Haulers at the party told me that 
com- his unique spring suspension seems 
to take all of the “back-slap” out 
apany of the trailer that kick the driver 
Fete in the back when he applies the 
as brakes quickly on one of these big 
aoa jobs—especially when they are pull- 


ing a fluid load with a partly filled 
tank. 

I asked him how he happened to 
dream up the type of spring sus- 
pension he did, and some of the 
boys standing around answered for 
him, saying A. W. didn’t know him- 
self but made the design and it 
worked so now he’s very proud of 
it. From what I saw he’s got a good 
right to be. 

Aspin told me that he now has a 
tandem axle job in the design 
works and is planning on bringing 
out tank and pole trailers as fast 
as they can get them ready for pro- 
duction. 

+ * a 

AN acute shortage of parts 
and new vehicles staring truck 
as well as passenger car owners in 
the face, Tom Duggan of Thomp- 
son Products has come up with an 
idea that may help a little. He has 
had his advertising department get 
out a poster titled, “Don’t you get 
in the same fix.” The poster shows 
a fellow starting out touring and 
Saying he’ll save his money for a 
hew car and not get the old one 
fixed. He has a breakdown and 
can’t get the new one or the old 

one fixed then. 

It’s going to take more than pos- 
ters and a willingness to help to 
keep our cars on the road this year. 
We believe that thousands (and I 
mean that literally) of tourists are 
going to be stranded far from home 
. just because of the acute parts sit- 

uation. 





* aa * 
I NOTE via a recent press release 


age old | “ from MidWest Body & Mfg. Co. 
to your jf that our old friend Dick Howard, 
sired to | formerly sales chief at Anthony 





Body, has finally gotten publicity 
minded. It seems that he got hold 
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AUTOMOTIVE MATERIALS 


RUBBER AND SYNTHETIC RUBBER 


Molded (hard or soft) and Extruded Parts 


RUBBER-TO-METAL ADHESION PARTS 
Detroit Office 


2210 PISHER BLDG. 


TMU MAIO 
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By 
° Jack Weed 


(Continued from Page 23) 


of one of the motion picture cam- 
eramen who are shooting the Me- 
morial day races and persuaded him 
to use a General Motors Truck 
mounted with a MidWest stake 
body as a photographic truck. Dick 
and his South Side Equipment Co., 
Inc., were on the beam on this one. 
Now if Dick can get some other 
newsreel guy to photograph this 
truck, as it goes around the track, 
he’ll really be good. 
* ++ * 
OOSTER CLUB No. 19 of De- 
troit staged the largest jobber 
party ever held by any Booster 
Club last Friday night, so it is 
claimed. I’ll bet they are right, too 
—not because I belong to B-19 but 
because I never saw so many job- 
bers under one roof before except 
possibly during an ASIS show. 


While the ticket count was well 
over six hundred, no one knows 
how many came down to the hotel, 
took one look at the milling throng 
and decided they would eat else- 
where—or spend the dinner hour 
in the cocktail bar. Anyhoo, the 
guys who will face putting on this 
party next year for our club are 
now wondering if we will have to 
use Convention Hall or take over a 
large golf club. It’s sure going to 
take some room—and some cater- 
ing. 

* * *# 

ET one of the smartest Chi- 

nese that it has ever been my 
pleasure to talk with at the Michi- 
gan Trucking Assn. headquarters 
the other day — Liang - Tsai - Ping, 
who is over here as a representa- 
tive of the Chungking government 
to study how we handle our over- 
road freight, our truck freight ter- 
minals and our road construction. 
He was being shown around by 
Col. Fred C. Horner, of General 
Motors’ field service staff, and 
after looking at some freight op- 
erations and truck factories here 
rode with a truck line driver to 
Chicago for the experience. 


He told me that his government 
intends to copy American trucking 
methods to bring transportation 
back to that immense country fast. 
They are already placing orders 
for thousands of trucks, training 
thousands of drivers, doing every- 
thing they can to improve their 
roads and learn how to handle 
freight from the interior to sea- 
board safely and quickly. He also 
said that his government and the 
people hope that many American 
manufacturers will see the oppor- 
tunities that China offers and will 
go to that country and start man- 
ufacturing plants. They have plen- 
ty of cheap labor and raw material, 
and we have the know-how—be- 
tween them China could become 
one of the great production nations 
of the world. 

cd Bg *- 


TWO TREATISES that will in- 
terest many truck transportation 
students came to my desk last 
week. One of them, “Our National 
Transportation Policy,” by John S. 
Worley, professor of transportation 
engineering, University of Michi- 
gan, can be considered as an au- 
thoritative textbook. Worley is one 
of the leading authorities on trans- 
portation, especially in its relation 
to the public interest. His book was 
not copyrighted because the subject 
is of great public interest. Harvey 
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Fruehauf, Fruehauf Trailer Co., 
thought so much of the booklet 
that he has mailed out thousands 
of them to truckers and Congress- 
men. 


The other booklet, “Transporta- 
tion and American Prosperity,” is 
the address that Dr. George S. Ben- 
son, president of Harding college, 
made before the last annual meet- 
ing of the Truck-Trailer Manu- 
facturers Assn., which was so high- 
ly regarded. This booklet can be 
obtained from the association, Na- 
tional Press Blidg., Washington, 
D. C. 


THE NEW FLEET sales policy 
and organizational setup in General 
Motors gives the Fleet section a 
much broader coverage of the mar- 
ket than ever before. Now, W. L. 
(Larry) Shaffner has 115 General 
Motors field offices in 44 different 
cities covering the water front, and 
Fred Bott, in charge of fleet serv- 
ice operations, has the same force 
to cover field contacts. These are 
the field offices of the five divisions, 
Cadillac, Chevrolet, Buick, Pontiac 
and Oldsmobile. Now, under the 
new setup, the fleet user working 
directly with the dealer in any city 
can secure the quickest possible 
service. 





CHICAGO.—_Fifteen hundred 
members of the National Federa- 
tion of Sales Executives gathered 
in convention here last week were 
told: 


“A prime qualification for a 
real salesman is to be a spokes- 
man for management and when 
a salesman becomes unionized 
he cannot help developing divid- 
ed loyalties and become subject 
to double controls.” 

The statement was part of a re- 
port emanating from a_ special 
committee on employment stand- 
ards for salesmen. The report fur- 
ther defined a salesman as “a per- 
son who persuades people to meet 
a definite need through the pur- 
chase of a given product or serv- 
ice.” 

Further expert opinion on sales- 
men came from Horace H. Hull, 
president of Hull-Dobbs Co. (Ford). 
Hull made a strong plea for the 
incentive plan of salesmen’s com- 
pensation. 

“In my own company,” Hull said, 


Management's Spokesmen 


Sales Group Warns Against Unionization; 
Dealer Lauds Incentive Plan 





“the incentive plan has brought 
tremendous gains in sales volume 
and in wages paid to employes.” 
One feature, he added, is that 
under the incentive plan em- 
ployes refuse to tolerate laggards 
or drones. “If a man refuses to 
do his work, other employes 
show him to the door,” said Hull. 

Paul G. Hoffman, president of 
Studebaker, said that “unless we 
can maintain a free economy in 
these United States the future op- 
portunity for sales management 
will be dreary indeed. We have yet 
to hear of Moscow calling @ mar- 
keting conference.” 

A principal speaker, Albert J. 
Browning, vice-president at Ford 
Motor Co. in charge of purchases, 
told the convention that the Amer- 
ican standard of living can be 
raised to unprecedented levels 
through development of mass dis- 
tribution methods to match indus- 
try’s war born production capac- 
ity. 





ANOTHER TYPICAL EXAMPLE of the modern facilities White Distributors 
are providing to meet the service needs of truck owners everywhere. 


Going Up! Another 
New Truck Headquarters 


WEST-HITCHCOCK CORPORATION, 
of Klamath Falls, Oregon, is the 
midway Truck Headquarters be- 
tween Portland and San Francisco. 


“It is our purpose to provide ser- 


Typical of the enthusiasm evi- 
denced by White Distributors is 
Mr. Hitchcock’s statement: “Our 
new building program reflects our 
confidence in the White product 


vice commensurate with the high 
quality of the trucks we are sell- 
ing,” says Manager Hitchcock. The 
new installation being rushed to 
completion will house every 
modern facility for a parts and 
repair service. A feature is an at- 
tractive waiting room for drivers. 





and the proved White plan for Dis- 
tributor success.” All over Amer- 
ica... this new building and mod- 
ernization program is being carried 
out by White Distributors. Each is 
a unit in a nation-wide network 
to assure truck owners of supe- 


rior transportation and economy. 


THE WHITE MOTOR COMPANY « Cleveland 


FOR MORE THAN 45 YEARS THE GREATEST NAME IN TRUCKS 
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Shifting Orders to 47? 


Survey Shows Slight Swing, but Dealers 
See Buyer’s Market Distant 


(Continued from Page 1) 


owners whose present cars will 
last through another year or 80. 

Those direly in need of trans- 
portation still will buy anything 
“new on four wheels,” it was 
shown. 

Some areas believe order shift- 
ing will increase rapidly with the 
advent of fall weather and the flow 
of ’47 Studebakers, Frazers and 
Kaisers into the field. By that time, 
too, there will be more talk on ’47 
models from other makers. 

Recent tieups of auto production 
have hdd at least one good effect 
in the field, the survey shows. Con- 
sumer thinking has changed, with 
the result that pressure has been 
taken off dealers. 

For the first time since V-J3 
Day, customers seem to realize 
that dealers haven’t been spoof- 
ing them about slow deliveries. 
In Pittsburgh, dealers expect 

more order shifting after Septem- 
ber when ’47 models appear in 
numbers. Some shifting now among 
late-model owners. 

Denver reported 20 to 25 percent 
of the late-model owners shifting 


STREATOR, 


orders to ’47 models, but others 
holding fast. 

In Chicago, only scattered can- 
cellations and shifting is reported. 
Dealers striving to get customers 
to shift. Plant tieups building 
goodwill for dealers. 

New Orleans reports dealers 
trying to get customers to shift 
to ’47 models, but with little suc- 
cess. 

In Los Angeles, customers still 
want '46s. But some, seeing little 
chance for ’46s, are placing orders 
for ’47 models. 

Following are reports from Avu- 
TOMOTIVE News correspondents: 

ok * * 


Mixed Opinions Reported 


In Pittsburgh Area 


PITTSBURGH. — With a finger 
pointing at current conditions, a 
current laugh here is “How are you 
going to like your 1952 car!” 

Survey here on “car-order shift- 
ing” shows mixed opinions by 
areas. For example: At elite Mt. 
Lebanon’s Packard dealership sev- 
eral patrons requested and re- 
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BODY 
EQUIPMENT 
for Every Job 


Experienced truck equipment 
dealers know the _ evident 
preference construction men 
have for Anthony body equip- 
ment and cash in on it. It 
means extra, easier sales. Pic- 
tured, top to bottom: 


e Anthony “Super” Hydraulic 
Hoists and Dump Bodies. 
From 5 to 30 ton, for con- 
ventional and C. O. E. 6 
wheelers and semi-trailers. 


Anthony Hydraulic Lift 
Gates open up an entirely 
new and profitable market 
for you. 


Anthony Agricultural and 
Material Spreaders, built to 
automotive standards. All 
steel, opened up to 40’ 
widths. 


Anthony Hydraulic “Boost- 
er” Hoists, especially de- 
signed to make dump bodies 
out of platform trucks. 
Every furmer a _ prospect. 


Write for complete details on 
any Anthony product. Avail- 
able for installation, and ser- 
viced through all Anthony 
distributors. 


PSST tele) 


ceived a refund of last December’s 
deposit, with patrons planning to 
repair old cars and await ’47 mod- 
els. 

So few cars are in sight, said 
one of the largest Oldsmobile 
dealers, “we don’t have much op- 
portunity to shift orders.” 

In downtown Pittsburgh, shift- 
ing hasn’t arrived and isn’t antici- 
pated, except among patrons hav- 
ing good transportation now in ’42s 
or ’41s, and who earn their living 
with a car. Patrons without cars 
stand firm for present orders re- 
gardless of model. 

Shift may come, it was pointed 
out, just after September. Also it 
may include some 10,000-mile peo- 
ple. Soon as summer vacation is 
over, their desire to use a car dur- 
ing winter’s ice will cool off. 

Along Blvd. of Allies’ metro area, 
a Chrysler dealership reports pat- 
rons think of cars like meat and 
nylons: are not even remotely con- 
cerned with ’46, ’47, but with any 
car. Agency anticipates talk will 
start when the ‘’47 Studebaker 
comes out. 

Among present average _ in- 
comes near Bethlehem Steel 
Works, dealer reports “very wary 
public last couple days following 

newspaper stories that factories 
are down or attempting to close 
down.” Typical query: “Can I 
transfer my model and still keep 
my deposit?” Queries curiously 
come from orders within last 60 
days. 

Industrial middle-class patrons 
around Wilkinsburg await ’46 mod- 
els. Tired of waiting, “the anxious” 
have bought out the used-car mar- 
ket. 

Squirrel Hill’s upper middle-class 
professionals all ask if Chrysler is 
building a ’47. All patrons prefer 
a ’47, but no one changes his order. 

Millvale’s laborers and foremen 
worry about not getting a ’46; talk 
about the ’47; but shift isn’t ex- 
pected until January. 

* * 


Late-Model Owners 
Shifting to ’47s 

DENVER.—There is very little 
car-shifting in the Denver area as 
yet. 

A. R. Hickerson, of Thomas- 
Hickerson Motor Co. (Dodge-Plym- 
outh), president of Denver Auto- 
mobile Dealers Assn., states car 
owners having cars that will do 
them a year are changing their or- 
ders to 1947 models. The percent- 
age, he says, will run around 20 
to 25 percent. 

But there is plenty demand for 
1946 models. Those badly in need 
of cars are not caring whether 
they get ’46 or ’47, just so it is a 
new car. 

Sam Marcus, Marcus Motor Co. 
(Studebaker), reports that he is 
hearing little of ’47 models. People 
needing new cars will be just as 
pleased with ’46 as ’47. There are 
people of course that have asked 
about ’47s since announcement was 
made but they are the ones owning 
later models and can get along 
with present cars until the ’47s are 
on the market. 

E. Jack Beatty, Hoskins- Beatty 
Motor Co. (Oldsmobile), says there 
has been practically no shift over 
to ’47 models on his order list. A 
number have asked when ’47s will 
be out, since reading Studebaker’s 
announcement. 

Strikes in general and shut- 
downs of auto makers have to 
some extent had its effect on con- 
sumer thinking in this area, and 
thought of getting a new car 
quickly has dimmed somewhat. 

There are few instances of order 
being cancelled. 

* 7 * 


Chicago Dealers Trying 


To Get Orders Shifted 


CHICAGO.—With few exceptions, 
motorists who have placed orders 
for new cars are reconciled to a 
long wait for delivery by contrast 
with the impatience they exhibited 
several months ago, a survey of 
prominent dealers disclosed here 
last week. 

There has been some shopping 
around by customers who think 
that some dealers, other than those 
holding their orders, might be able 
to make earlier delivery, but they 
have no luck because nearly all 
dealers have more orders on their 
books than they can hope to fill for 
the balance of the year. 

Dealers interviewed reported 
scattered cancellations and ex- 


FORD MOTOR EXECUTIVES, including Benson Ford, a director, were in Cleveland 
last week for an inspection of dealerships. Shown above are, front row, left to right: 
Frank J. Denney, Lincoln-Mercury sales manager; T. W. Skinner, Lincoln-Mercury gen- 
eral manager; S. J. Brenza, president, Ohio Motors; Ford; Fred Wittich, Ohio Motors 


parts manager. 


Back row are: Frank X. Schaut, 


Ohio Motors attorney; Ray Allen, 


Cleveland branch manager; Fred Graf, Ohio Motors sales manager; G. H. Schricker, 


Lincoln-Mercury sales manager; W. 


Lex Kennerly, vice-president, Ohio Motors; Elmer 


Glaser, Ohio Motors used car manager, and Hugh Charlesworth, Lincoln-Mercury dis- 


trict supervisor. 


pressed no concern over the rate. 
Also reported were instances of 
switching to used cars, although 
these are extremely scarce in the 
later models. 


As for order shifting to 1947 
models, no trend in this direction 
was noted by the dealers inter- 
viewed despite the publicity given 
to 1947 Studebakers and the forth- 
coming 1947 Frazers and Kaisers. 
One of the principal factors, if not 
the major reason in cooling off con- 
sumers, who had expected early de- 
livery, is retarded factory produc- 
tion. This inturn has caused less 
pressing of dealers and less criti- 
cism by customers unable to get 
their new cars. 

+ * a 

LOS ANGELES.—Need for new 
automobiles in this section has 
reached a serious point as hundreds 
of old cars are leaving the high- 
ways every week for the lack of 
replacement parts. Car dealers here 
have taken so many orders for 1946 
models that it will take at least 
two years to make any appreciable 
dent in the total. 


One dealer, handling a popular 
line, has taken over 4,500 orders 
and has delivered only 210 cars 
to date. No more orders will be 
accepted by this dealer until the 
majority of those taken are filled. 

Most dealers are delivering one 
out of every three new cars to 
veterans, the other two being allot- 
ted on a priority basis to old cus- 
tomers and those at the top of the 
list. 

Very little shifting in car orders 
from one make to another is tak- 
ing place. While customers are get- 
ting a bit weary on waiting for de- 
livery, they are making the best of 
the situation hoping eventually to 
get the car of their choice. 

Current shutdowns of auto plants 
here and in the East has brought 
about a change in the thinking of 
car buyers. Most of them believe 
their chance of securing a new 
automobile this year is slim. 

Many see no chance of obtain- 
ing a 1946 model this year and 
> placing orders for 1947 mod- 
els. 

The used car situation is very 
bad. Violations of ceiling prices are 
being made daily by gyp used car 
operators. New car dealers cannot 
compete with prices offered by the 
fly-by-night operator and the result 
is that most every new car dealer 


is short on used cars. 
* * * 


Public Just Wants Car 


In New Orleans 


NEW ORLEANS,—After a thor- 
ough canvass of the new car deal- 
ers it was the consensus that peo- 
ple want new cars today regardless 
of make, model or color. Customers 
have shown little or no interest in 


* 


what may be expected in 1947 mod- 
els. What they want is new trans- 
portation today and they are not 
concerned about forthcoming mod- 
els. 

All dealers who have taken or- 
ders for 1946 cars—and many of 
them already have been forced to 
discontinue this practice—have 
more orders than they can de- 
liver during the remainder of the 
year based on their allotment. 

The dealers, and not the custom- 
ers, are attempting to shift orders 
to 1947 models, but they are meet- 
ing with little or no success as the 
customers are demanding 1946 cars. 
When one dealer refuses to accept 
an order on a present model, the 
customer treks to another dealer. 
They will take anything new on 
four wheels. 

Dealers have no answer to the 
question as to when they expect 
customers to start shifting their 
orders to 1947 models. Studebaker’s 
announcement of 1947 models had 
no appreciable effect on customer 
preferences. 

Closing and reopening at inter- 
vals of automobile manufacturers 
is just another headache to the 
dealers. When a particular fac- 
tory reopens after a shutdown, 
the dealer handling that particu- 
lar car is deluged by customers 
seeking to know when they will 
get delivery. 

The customers are aware that 
shutdowns affect their chances of 
getting a ’46, but they are persist- 
ent in worrying the dealers in an 
attempt to get a new car. 

* * * 


Little Shifting Seen 
In Atlanta Area 

ATLANTA. — Atlanta automobile 
dealers have noticed no appreciable 
shifting of orders from 1946 to 1947 
models, with virtually 100 percent 
of those interviewed saying “Cus- 
tomers will take anything they can 
get, so long as it’s a new car.” 

Boomershine Motor Co. (Pontiac) 
reported less than a one percent 
shift, and anticipates no wholesale 
changes until a new model is an- 
nounced. 


Harry Sommers, Inc. (Chrysler- 
Plymouth) said there had been no 
shift in orders, while the Frost Mo- 
tor Co. (Ford) said the only orders 
being taken now are for 1947 mod- 
els, with none of those on the list 
for 1946 cars indicating a change- 
over if they have good prospects 
of getting a new vehicle in the near 
future. 

Generally speaking, the survey 
indicated a general optimism on 
the part of customers to obtain 
new cars, and a general pessimism 
on the part of dealers to supply 
them. 


Scully VENTALARM is origi- 


nal equipment on A.C.F., Ford 


General 


Motors, Mack, Twin 


Coach, and White b 
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HELP WANTED 


Te re ee ee errr 
OFFICE MANAGER for Dodge-Plymouth 
Distributor located in Bay City, Michi- 
. One able to handle large volume. 
Position requires executive ability, A-1 
accounting and general office background. 
Financing, payroll and tax experience 
helpful. Zeder Motor Sales, Inc., 6th 
and Water Streets, Bay City, Michigan. 


FORD DEALERSHIP presents exceptional 


opportunity for combination service and 
parts manager. Small suburban Boston 
Massachusetts town. Good salary plus in- 


PARTS FOR SALE 


LL 
NEW ROOF PANEL for 1941 Super Buick, 


5-passenger coupe. $40. De Voe Motors, 
Inc., Dedham, Mass. 


CLASSIFIED WANT AD DEPARTMENT 


eines thneesinaacccesasies.timtiniaaiidec ulate ae ee 
WHE - 5 
Reaching an estimated 50,000 readers engaged in all branches of the automotive industry from Maine to California. Low Rates: ELS-HUBS. Auto or other type. 4.50 


to 6.00x16 new or used. Also sprin 
shackles, bearings, U bolts, other mnie, 
trailer parts. Spartan Industries, 8215 
McDougall, Detroit 11. 


TEN CENTS: (10c) PER WORD-for one insertion or 25¢ per word for 3 insertions. Cash in advance. Count initials and groups of 


numbers as one word. Ads may be signed with your full name and address at regular rates, but if signed “Box No mata) 


care of Automotive News, Detroit 26, Mich.’ add one Dollar ($1) per insertion for this address and extra service as replies are 


EQUIPMENT FOR SALE 


eed tet Ma ee beh elt hae Se A -- 


centive bonus. Write qualifications and > 
ferences. Box 1274, c/o Automotive ACKARD DISPLA = 
News, Detroit 26. WANT AD DEPT., AUTOMOTIVE NEWS, PENOBSCOT BUILDING, DETROIT 26, MICH type and Packard Used Car cma" on 
. 


neon. Also Globe hydraulic hoist. Very 
reasonable. Box 1264, c/o Automotive 
News, Detroit 26. 


AUTO EQUIPMENT 











Foreign Service 


Excellent opportunity with old established 
arm for qualified automotive parts and 





DEALERSHIP FOR SALE _ 
DEALERSHIP FOR SALE. New and used 


‘POSITION WANTED 
MANAGER OR ASSISTANT, also outside 





BUSES FOR SALE 











































































sales : f representative. Have training and expe- ears, also motorcycle agency, parte and laven wrame @am ont eee 
—— od Will be po moe gs - Bann g rience in all operations of sales, parts accessories handled. Small tractor and pk ay = 9 aie ten. Ba z jou eaiae. ‘ 
rite fully stating education, experience, and service. References. Prefer miawest. farm equipment handled. Located right Air beakes, front and side doors. Com. PLACE YOUR ORDER TODAY 
tend salary, ete Box 1282, c/o Automotive News, e downtown. Nice large building, large pletely equipped, including meters. Good 3 
velan ° . : ; ; ; : . Goo 
right: Box 1272, c/o Automotive News me 7 — fom. Set anol oe hee condition. 1937 model all steel bodies. Improved 
y gen- Detroit 26 SERVICE MANAGER with twenty-five| cy inet. weed rock. trucks, | $2900 FOB. Miami, Florida, Nolan- 7 
Motens years experience. Have training and ex-| 5¥0P equipment, used car uicte $17 000. | Brown Truck Division, 1920 N. Miami Ow PILOT—*1 75 
Allen —_ perience in complete operatior of parts Office et all — a $17,000. Avenue. , . B Dealers 
Allen, | WANTED: SERVICE MANAGER for com-| and service departments. Box 1276, c/o Lease on but ee lot. Write Ben umper to Bumper Tow Bar 
Elmer plete service supervision of shop, parts | Automotive News, Detroit 26. , c/o Automotive News, Detroit 26. |7 1941, 1942 Ford, Chevrolet and Dodge | {~~ — — — — — 
'y dis- and fast service. Thoroughly experienced, | AUTOMOTIVE EXECUTIVE — Highly ex- BUSINESS OPPORTUNITIES ook Sete Weeee ene ae Improved Automatic 
aggressive, top salary, references. Dodge- perienced, progressive, factory trained, ee s 4 pacity, Wayne all-steel body, high 
Plymouth Dealership. Write Layman Mo- wishes new connection with manufacturer | WANTED, ESTABLISHED MANUFAC- on = ah ees facing seats. These RED ARROW 
mod- tor Company, Morgantown, West Vir- or large distributor. Service and parts TURER AND DISTRIBUTOR. Univer- iti 1 ont and are in good 
ginia. specialist, good organizer and writer. sally needed thermo-electric automatic con — ,650 ea. Fulton Auto Ex- ONE 
rans- HOP FOREMAN WANTED immediately Veteran World War II. Willing to travel, choke, correct principle, basic patents i, } mg Edgewood Avenue, N.E., -MAN 
B M0t Titer 40-year-old, expanding, large Fora| ‘%2°, Strced, or werk ae promotional or} om Beat centres Mey eet, 06 Stesuee (————— a T B 
mod- dealer. Lifetime opportunity for the right <i ann ae Saekt ames Satin cinaumioes’ et ‘cae, aepat. 6 oe FORD BUSES, 28 adult passenger ‘OW- ar 
gg nl Bey Age a Goutane asad request a detailed application: “there is ty only. a 1260, c/o Automotive News, an eden” Me fg ao onek “Vv” Type (folding) with 
L Or- work. Position is in Boston, Massachu-| %,8°0d man in your future.” Box 1273 Ready to go. Pendley Body Company, Guide Cables 
y of setts. Give references and required salary z 3 ED CARS WANTED Lubbock, Texas. 
d to in first letter. Box 1279, c/o Automotive GENERAL, SALES OR PARTS MAN- US $3363 Dealers 
have News, Detroit 26. AGER with 20 years experience Chrysler —_______ BUSES WANTED | 
de- OLD ESTABLISHED TRUCK manufactur- Shaan a ts ee ss SEVEN PASSENGERS, limousines, large | wm BUY BUSES of all makes and models, TOW B 
th er has opening for wholesale territory Pe. ste acios - ’ re ’ fives; cars must be clean. Prices any quantity. Also bus chassis. LINN- AR SALES co. 
e manager. Must have a background of a reasonable. McCLINTOCK - CADILLAC, BAKER EQUIPMENT CO., Lansing, FACTORY DISTRIBUTORS 


AUTOMOTIVE TRADE ASSOCIATION Lansing, Mich. 


EXECUTIVE or Washington representa- 


ie training and experience that will enable Michigan. Phone 83814. 


him to locate permanent truck dealers, 


100 S. Clinton St. Chicago 6, IIL 







































































































stom- i re av , T ERS F A 
train them and their salesmen, help the tive available. Al government, industry, E 
yrders dealer to close business and generally and Washington contacts. Write or wire ANDover 8888—DORchester 8373 
meet, | supervise. dealer “operations “wfoughout | Bor 1360, c/o Automotive News, De WE BUY SATS wow lows PE eee, 
is the the State of Michigan, supported by a troit 26. by. 15 tires—will waelonnie: for $2 350 TATE DELIVERY 
cats ae Gee eee dhe See an- | MANUFACTURERS REPRESENTATIVE POLICE CARS each. Fulton Auto Exchange, 190 Edge- Write or Wire for FREE Literature 
cept such a man we have a future that is|MANUFACTURERS REPRESENTATIVE wood Avenue, N.E., Atlanta, Ga. 
wants item of merit for the automotive | rr 
1, the os — aa aeiiumens "meena = jobber, hardware jobber, farm implement TAXIS and any FLEET FOR SALE—Two 1942 Butler Tank Trail- 
lealer. education, military record, accompanied | ‘edlers, eleven western states or Pacific oe —, _ Rog ANTIQUE CARS FOR SALE 
’ ’ states. B 1277, y Aut ra 4 eventer uto =1_21—e_—s 
w on by photograph which will be returned. -_ —., = c/o Automotive of CARS or TRUCKS Franklin 1750, 717 So. Vandeventer Ave. | 1910 E. M. F. TOURING CAR. Blaine C. 
— _ c/o Automotive News, De- , nue, St. Louis 10, Missouri. Watson, Ford Agency, Linesville, Pa. 
A acinar emcee cee ANY NUMBER OF UNITS 
o the | FANTED SERVICE MANAGER for estab-| GENERAL REPRESENTATION PARTS WANTED TIRES WANTED 
mpect J lished dealer in Pittsburgh area. 450 car WANTED ee WANTED. Left front fender for 1941 Pon- | WANTED—Four 30x3% tires, Wise Motor 
i . we an who takes prid . ‘on- \ o' 
ao Canin & Gun alee Gates erabh FOR SWITZERLAND ANY MAKE — ANY SIZE tiac 8 Silver Streak. Style No. 41-2919, | Company, Hazelhurst, Mississippi. 
tion and wants paid accordingly. Prefer| For motor car accessories and motor We Buy Anywhere in U. S. body No. 7977, P8JC8940. Packard | 
s had man under 40, who is interested in im- car tools. fouiane mon ecae Main Street, ACCESSORIES FOR SALE 
tomer proving his position and his income; must ; : <c=ysnssaseessistennsusssasinesessissiteeeldasiniapisiinesisieaehguais 
be experienced and have the ability to E. KESSELI Rosen-Novak Auto Co. |—— compisie molor Tor joag |TTENTION CAR DEALERS—Auto seat 
vis s 1 W i fi A 4ISWIL, SW a custom-tailored an versal, 
nter- handwriting, giving all aie. Box 1284, Serene et 2086 FARNAM STREET Bantam. Lexington Auto Body Works,| fiber and sailcloth. Perfect Pit ae 
erexs c/o Automotive News, Detroit 26. OMAHA NEBRASKA 133 Midland Blvd., Lexington, Kentucky. Company, 1776 Broadway, New York. 
» the POSITION WANTED AS bee Ry By ) CARS WANT- AUTO SAT COVES 65 
- - = = . mode! ! Clos ! bs 
fac- | DETROIT REPRESENTATIVE. Colonel, | DEALERSHIP WANTED. Will buy all or CALL FOR “MIKE” NOVAK phone Henderson 0232, 6700 eane nee” dine twill! For sedans and esnehes. Wake 
lown. regular Army Air Corps, retired, age 37, part interest. V. R. Ejichstaedt, 911 Cleveland 3, Ohio. : they last, $6.95 per set in lots of ten sets 
. West Point 1930, wide contacts among Michigan Avenue, Wilmette, Illinois. or more. Bay Sales, 374 Ba: 
ticu- ties ensemtivens t) Eth 660 |\c cs aace netme cts aaa. oo. FOR 1941 PONTIAC BIGHT CLUB SE-| Rochester 5, N.Y. y Street, 
mers vicinity, wishes permanent sales oppor- WILL BUY AUTO DEALERSHIP. 100 Car DAN: 1—505525—Hood catch plate, 1— ‘ oer 
s tunity Willing to gamble on his ability contract. Assume lease or buy building. 505526—-Hood catch plate, 1—608122—[( 7 RE G5_3GVnuRFGSCnvFNr 
Y will to. make good. Starting remuneration | Address Box 1258, c/o Automotive News, Radiator grille, 1— 505123 — Radiator MISCELLANEOUS 
unimportant. Wire or write Box 1257, |_ Detroit 26. USED CARS WANTED a te grille, 1—505369 | ——$ 
$ troit 26. A — CA DEALERS in —Hood mo ng, 1—505449—Hood or- G—Crankshaft 
| ee ee eee DEALERSHIP WANTED—Am interested |” Michigan, Ohio, Indiana, New York! We | nament, 1—505353—Emblem, 1505408 | “ing and wmteiiicies Toke ae anatt grind- 
ces of in purchasing established dealership with | will buy any quantity used cars. All| -Moulding, 1—4113861—Moulding, 1—J| tor Co., Inc., 800 Commerce  . Mo- 
ersist- quota 300 to 500 cars. Would also con-/ makes—All models. See us for top §$.| 505241—Radiator support, 1—3114719—| burg, Virginia. » Lyneh- 
7 sider partnership arrangement. Experi- Wire or phone. University 27317. Central Radiator, 1 — 505206 — Radiator center | ————_— —_—__ 
in an enced with ample finances. All com-| Sales, 16220 Livernols, Detroit 21, Mich. | panel, 1—505354—Bumper bar, 1505498 | HUDSON MOTOR, carburetor, transmis- 
oe held in strict confidence. TRUCKS FOR SALE —Bumper bracket, 1—505499—Bumper sion, differential rebuilding. Extra 
ox 1271, c/o Automotive News, De-|__¥_—S_s— TRUCKS FOR SALE | Ssébracket, 1—505242—Bumper apron, 1—]| Prompt service. Strictly Hudson, nothing 
troit 26. 20 1944 GMC AMPHIBIAN 2%-ton 6x6 505150—Frame, 1—505146—Hood panel, else. Wilsey Hudson Sales, Lima, Ohio. 
EX-MARINE OFFICER, capable of step- Ducks: These are in excellent condition, 1—505147—Hood panel, 1—505617—Or- | —————s——————————— 
BEN FISHEL AUTOMOBILE ping in and taking amis. deaires a could be converted into trucks. $850 nament. Bill Holler Motor Sales, 550|4ARGE CHEVROLET FLASHER SIGN 
A OMPANY purchase automobile dealership or part- each. Mileage two (2) to three (3) thou- | South Woodland Blvd., DeLand, Florida. with neon letters. Size 16 feet high, 5 
P UCTION C nership in established business. Prefer- Sa meen, Wii: Barto Wien, BOO Eccentric feet wide with mounting tower. A bar- 
mobile ably in Minnesota, Iowa or Nebraska. Edgewood Avenue, N.E., Atlanta, Ga. WANTED—Hood for 1941 62 Cadillac, _. = + Write for drawing. Winter 
2ciable At 10:30 A.M. Box 1281, c/o Automotive News, De-|1 1942 INTERNATIONAL 1%-ton closed| hood and frame for. 1941 61 Cadillac, | Chevrolet Company, Lawrence, Kansas. 
troit 26. telephone maintenance truck, very clean, doors for either '41 62 Cadillac, '41 Olds | FOR SALE—One very la 
” a Used Cars and Trucks on Hand goon condition. Wholesale $2,550. Fulton | 98, 1940 or 1941 Buick Super Convertible | sign, approximately Gc10° fest) ena n 
ghee ; | Auto Exchange, 190 Edgewood Avenue, Coupes. Landis Garage, Landis, North] Willys neon enameled porcelain face, size 
us- E : : Atlanta, Ga. Carolina. approximately 4x7 Write > 
. —_ r S WANTED : or phone. 
ey can very Tuesday — Rain o bine ONE 1938, 1%-ton 158” Ford V-8 parts Grand Motors, 901 Grand Avenue, Toledo 
y ° NEW CAR FRANCHISE 
” AT All Times wit to deni ait oD van equipped with bins. New motor. PARTS FOR SALE 6, Ohio. Ga 2222. 
es pay cas or ership or Good rubber. Ready to go. Modern Mo- | SoS “IhinnTTTT Int 60) 2 ee, 
yntiac) more car contract. Will purchase complete | tors, 1002 Francis, St. Joseph, Mo FOR REBUILDING—60 H.P. Ford motor, 
FOR DEALERS ONLY inventory and assume lease or buy build- . . ; : . trans; 1937 Plymouth motor. 1941 Dodge Now Available! 
ercent sciences topeiplhaie nase epnemanooaeeemas> ing. Replies will be kept strictly confiden- TRUCKS WANTED 1%-ton truck motor, trans—11,000 mi. CHROME SH 
olesale tial. Box 1265, c/o Automotive News, De- 1946 C70-ST autocar tractor, air 11.00x- OWRO0OM 
is an- WE BUY WE SELL WE SWAP || troit 26. a | 22 tires—sacrifice. Capra Bros., King- Chairs - Settees - Tables - A 
wood Avenue, Frenchtown, New Jersey, Smoking Stands 
WE BUY COME SELL Phone 72 
nea RR . Literature on Request 
rysler- 198. Pe DEALERSHIP FOR SALE mav-oaue cone 
een no Phenes 193-120-001 FOR SALE, OLD ESTABLISHED DEAL-|We want to buy any model new A ° A Deal 886-890 Gerard pond 
-14- St. 5 , ttention Auto ers 
M 2112-14-16 Sycamore ERSHIP. Two popular cars, 150 units. | @yio truck or GMC tractor regard- New York 52 
st Mo- : Illinoi modern plant and equipment, home in- cK 0 1946 MODEL IMPROVED e o New York 
orders Cairo, ois cluded, large volume parts and acces-| Jess of size—Best cash offer—Call 
7 mod- sory business, owner has other interests. RED ARROW TOW BAR 
. Apply Box 1278, c/o Automotive News, | 7064 or 41305. 
he list Detroit 26. Bumper to Bumper Type . .. Plus MR. AUTO DEALER 
hange- ae Cable Controlled Steering Call 
ospects TORQUEY * * |General Truck & Equipment | Dealers Net $32.50 plus $1.13 excise} WELLMAN & ROBERTS 
ear LAUD TO AR ALES 14047 OHI 
7m \ Company wn E'S Ww = 8 DETROIT 4 aaa 
nN - yy Authorized GMC Deal 1 Michi De it 10, Mich. for information segantaes the moderniza 
uthorize ealers § - 
ss S ni ) Phone ORegon 9684 tion of your parts department. Including 
sm on ) 1100 Devine Street Columbia, 8S. ©. 15 Years Same Location up-to-date parts bin equipment. 
obtain 
simism 








supply 


















ea RTM te ah EIN TAS A aN ARM Ries 

NEW BUS CHASSIS AND TRUCKS 
WANTED. Will purchase any number of 
new Chevrolet, Ford, International, 
Dodge, and all other makes of chassis, 
for immediate or reasonably early future 
delivery. Prompt cash transaction. Write, 
wire or call, M. C. Murrell, Superior 
Coach Sales Company, 2335 N. W. 12th 
Street, Phone 5-3538, Oklahoma City, 
Okla., giving prices, f.o.b. chassis fac- 
tory or other location. 


WANTED TO BUY 


All Makes and Models of New 
Trucks 
Also New Bus Chassis 
BEN FISHEL AUTO COMPANY 
2114 Sycamore Street, Cairo, linois 


O.P.A. CAR SELLING FORMS 


. $1.50 per 100 
. $2.45 per 100 
. $2.35 per 100 


Certificate of Transfer—Used Cars .... 
Tags—Combined—4”x8”—Used Cars ... 
Warranty—in Duplicate—Used Cars ... 
New Car Certificate of Transfer ..........$1.25 per 100 
Certificate of Transfer—New Trucks... ...$1.40 per 100 


PREPARE NOW FOR INCREASED PRODUCTION 








Prepaid If Check Enclosed—Otherwise C.0.D. Plus Postage 


Modern Selling Methods Co. 









“A little wind-drag’ develops, __but you ought to see the silly look 
I get when I first start to pass somebody!" 


P. O. BOX 666 LOUISVILLE 1, KY. 





NTERNATIONAL HARVESTER 


Leader in Automotive Power 


Early International Auto Wagon—A high-wheeled, solid-tired, chain-driven 
vehicle, powered by a two-cylinder, 20 horsepower air-cooled engine. Payload 
capacity 800 pounds. 


for AGRICULTURE, COMMERCE and INDUSTRY 


International Harvester is proud to salute 
the Automotive Golden Jubilee and the 
Detroit Sesquicentennial. 

It is proud, too, to recall its own auto- 
motive pioneering days—the. early 1890’s 
when engineers of its predecessor compa- 
nies foresaw the need for gasoline-powered 
vehicles. 

In the late 1890's, these engineers de- 
veloped, tested and demonstrated gasoline- 
powered farm machinery. At the same time 
they built and operated various types of 
automotive vehicles. 

In 1906—forty years ago—after long and 
exhaustive experiments, the International 
Harvester management approved produc- 
tion of the first International Auto Wagon. 
In 1908 International introduced the as- 
sembly line technique to truck manufacture. 

Today, International Automotive Power 
in modern dress serves every phase of Agri- 


BE SURE TO SEE THE 1907 AND TODAY'S INTERNATIONALS — 
exhibit at the Antique Automotive Exposition, Convention Hall. Exhibit open from 
10:30 am. to 10:30 p.m. daily, June 3 to 9 inclusive. 


INTE ANATIONAL.! 


culture, Commerce and Industry. 

International Trucks transport a huge 
share of America’s produce and manufac- 
tured products. 

International Tractors and Machinery 
render service of vital importance to Amer- 
ican Agriculture. 

International Crawler and Wheel Trac- 
tors are busily at work in mines and forests, 
on farms, on great construction projects, 
and throughout industry and commerce. 

International Power Units turn shafts 
and wheels to light towns and villages, 
drill oil wells, power marine craft, and for 
a host of other purposes. 

Yes, International Automotive Power 
pioneered with the Automotive Industry — 
one more example of American enterprise 
in the service of the American public. 


INTERNATIONAL HARVESTER COMPANY 


180 North Michigan Avenue Chicago 1, Illinois 
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“HARVEST OF STARS” 
TO BE BROADCAST 
FROM DETROIT 


Special tribute will be paid 
the Automotive Golden Ju- 
bilee and Detroit’s Sesqui- 
centennial when “Harvest 
of Stars” is broadcast from 
Detroit, Sunday, June 2,with 
Jan Peerce, soloist,and How- 
ard Barlow conducting the 
International Harvester Or- 
chestra. Raymond Massey, 
narrator, will speak from 
Hollywood. Tune in, 1:00 
p.m. Detroit time, 2:00 p.m. 
Eastern Daylight time. NBC 
Network. 
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International’s Farmall System of Farm- 
ing has brought with it mechanization 
of every major farm operation. 


Thousands of cubic yards of earth and | 
other materials are moved daily for 
great construction projects by Inter- 
national Crawler Tractors. 


International Power Unit driving an 
oil well pump, one of many different 
applications of these efficient engines. 





